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USE & OCCUPANCY INSURANCE 


A vital necessity for the manufacturer and the merchant, supplement- 
ing his fire insurance. 


Interruption of business by fire is often more serious than the property 
loss involved. 


The familiar form of fire insurance is intended to cover only the 
direct physical damage. 


Use & Occupancy Insurance covers profits and expenses of maintain- 
ing an organization until normal conditions are restored. 


This Company was one of the first to write Use & Occupancy Insurance in a large 


way and specializes in the class, preparing individual forms when made necessary by 
unusual conditions. 


Send for our circulars 


North British & Mercantile 


Insurance Company 


CECIL F. SHALLCROSS, United States Manager 


Assistant Managers: 

W. P. YOUNG W. S. ALLEY 
Cc. R. PERKINS E. T. CAIRNS 
C. E. CASE 

' R. P. BARBOUR, Secretary 


76 William Street : : : : : : : : : NEW YORK 


Fire, Tornado and Windstorm, Automobile, Sprinkler Leakage, Riot and Civil 
Commotion, Rentals, Profits, Use and Occupancy and All Kindred Lines of 


INSURANCE 
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Factories Need Better 
Fire Protection 


pqoo 


Almost every factory needs from one 
to a hundred Fyr-Fyters — to smother small 
blazes quickly—to prevent conflagrations—to 
saves lives and property. 


Fyr-Fyter is ideal for factory use. 
Anyone uses it right instinctively. It is panic. 
proof. There are no levers to remember. It 
shoots harder and pumps easier. It accumu- 
lates pressure, making continuous pumping 
unnecessary. 


Through our new plan, insurance 
agents are making profits on Fyr-Fyter sales. 
Write for the details of our proposition. 


THE FYR-FYTER CO. 


DAYTON, OHIO 
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‘“Unexcelled Service to Agents and to Policyholders Altke”’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY ORGANIZED 


NEW YORK 


1853 





CASH CAPITAL $6,000,000.00 


Riot and Civil Commotion 
Cover 


Full Protection Against Loss from 





Riot—Insurrection—Civil Commotion 
Including Strike—Explosion 


i GG 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage,Tourists’ Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 
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Which Company Do You “Push?” 





It is human nature for the Agent to 
“push” one of his Companies, to rec- 
ommend it to his clients, to carry it 
first in his thoughts. 


The Agent who is building for the future lhe 
an American company with financial strength 
that commands confidence, with an established 
reputation for square treatment of honest claim- 
ants, with the ability and the invariable effort to 
payjhonest losses promptly in full=cash without discount. 





“AMERICA FORE” 

















THE CONTINENTAL is such a Sinan to these points THE 
CONTINENTAL further joins the advantages of rendering to its 
Agents a complete Agency service and of respecting and protecting 
the rights of the Agent in the Agent’s field. 


The American Agent who pushes THE CONTINENTAL pushes him- 
self also. 








THE CONTINENTAL INSURANCE COMPANY 


Cash Capital 


HENRY EVANS 
TEN MILLION DOLLARS 


President 


Home Office: 80 Maiden Lane, NEW YORK 


CANADIAN DEPARTMENT 
W. E. BALDWIN, Manager 
17 St. John St. 


MONTREAL 


PACIFIC COAST DEPT. 
C. E. Allan, Secretary 
Insurance Exchange Bldg. 


SAN FRANCISCO 


WESTERN DEPT. 
J. R. Wilbur, Secretary 
332 S. LaSalle St. . 


CHICAGO 


Continental Commands Confidence 
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REPORT SAY 


IS BUYING L. & L. & G. 


London Cablegram Tells of Gigan- 
tic Deal Between Two Giant 
Britishers 


NOTHING KNOWN IN U. §&. 


If Transaction Is Consummated It 
Will Give One Corporation an 
Unprecedented Fleet 


NEW YORK, N. Y., Oct. 29.—A 
London cable to the “Journal of Com- 
merce” says: “A sensational insurance 
fusion is officially announced. The 
Royal Proposes to absorb the Liver- 
po! & London & Globe, giving one 
Royal five-pound share, having one 
pound five shillings called, plus one 
pound cash for each Liverpool & Lon- 
don & Globe share. The latter’s capi- 
tal is £2,655,250 in five-pound shares, 
with one pound per share or £561,050 
called. The Royal’s present capital is 
£2,944,860 with two pounds ten shil- 
lings paid. These shares will be split 
into two and fresh capital raised for 


issue to Liverpool & London & Globe 
share-holders. 


Nothing Known Over Here 


Neither Manager Day of the Royal 
tor Manager Loudon of the Liverpool 
& London & Globe had any other 
knowledge of the reported deal than 
that appearing in the New York paper. 

ach has cabled his respective head 
office for advices. Allowing for the dif- 
lerence in time, a reply will not likely 
teach New York before tomorrow. 
Even if the arrangements be consum- 
mated, it is regarded as highly unlikely 
that there will be an absorption of the 
valuable Liverpool plant by the Royal. 
Rather it is thought each company will 
continue to operate as separate entity 
although under the one control. 


Home Managers Recently Here 


Some 25 years ago the Royal purchased 
the Queen, which has been constantly 
operated under such a plan. Within the 
bast six months General Manager Chap- 
bell of the Royal and General Manager 
Dent of the Liverpool & London & Globe 
Were in the United States at the same 
time, the former to appoint a successor 
to Cecil F. Shallcross as manager of the 
company’s New York department and Mr. 

ent to consult with H. R. Loudon, who 
assumed the United States management 
of the corporation and the presidency of 
is subsidiary, the Star, on Jan. 1. Both 
the Royal and the Liverpool & London 
& Globe have been represented in this 

oy for over 60 years; each gained a 
ag reputation here in the early days 
‘on the promptness and liberality with 
. “ they paid their claims at Chicago 
‘ the great conflagration; a record sus- 

4ined during the later conflagrations at 


Baltimore, San Francisco and_ else- 
Where, 


Both Are Big Companies 


eee assets of the Royal in this coun- 
Y exceed $18,000,000, with net surplus 
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SITUATION IN THE 








SOUTH IS ACUTE 











ATLANTA, GA., Oct. 28.—At the 
forthcoming meeting of the Southeast- 
ern Underwriters Association in Phila- 
delphia, the: situation in this section 
will be brought to a focus so far as 
any positive action is concerned. As- 
sociation members are figuring up the 
effect of the inroads of the non-asso- 
ciation companies. An effort has been 
made to get the leading non-associa- 
tion companies to organize along the 
lines that the non-union companies did 
in Western Union territory, resulting 
in the organization of the Western In- 
surance Bureau. A joint conference 
committee acts for both organizations 
so that the commission question was 
amicably settled and harmony is being 
maintained. In this section the asso- 
ciation companies pay 15, 20 and 25 
percent commissions, but have an 
agreement with the agents that if they 
take companies paying more than this 
scale they will return to the 15 percent 
flat commission so far as the asso- 
ciation companies are returned. While 
this pledge is taken, yet it is very fre- 
quently violated. 

Many agencies that have represented 
association companies have been tak- 
ing on non-association companies and 
the latter are paying excess commis- 





sions. Some of the non-association 
companies have become very much 


more active in the south within the 
last two or three years, because the 
loss ratio has become so much better 
and the south as an insurance field 
has greatly improved. Most compa- 
nies have increased their lines and 
have expanded greatly. The inroads 
of the non-association companies have 
undoubtedly been more serious than 
many association companies like to ad- 
mit. The question arises as to whether 
a rigid separation rule should be 
adopted. This would meet with diffi- 
culties because of the rigid anticompact 
legislation in most of the southern 
states. 

The Southeastern Underwriters As- 
sociation has banked on reaching some 
sort of an amicable agreement with 
the local agents associations in the 
various states through its conference 
committee. The local agents, the com- 
panies hope, do not desire to see the 
business shot to pieces because of the 
competition between association and 
non-association companies. The ques- 
tion hinges on whether the local agents 
will agree not to accept higher than 
the association graded scale. Many 
feel that if the outside companies would 
organize then the commission question 
could be settled as it has been in the 
Western Union field through a joint 
conference committee. 








GOING AFTER COAL BUSINESS 


Companies Find Big Field in Bitumin- 
ous Regions for Strike and 
Riot Lines 


In anticipation of a strike by miners 
in the bituminous coal regions of Penn- 
sylvania, West Virginia, Ohio, Illinois 
and Indiana, officials of companies writ- 
ing riot and civil commotion insurance 
have advised their local representatives 
to aggressively seek such 
While talk of a walk-out has been going 
on for several weeks past, mine own- 
ers apparently have not taken it very 
seriously, or at all events, there has 
been little call for riot covers from the 
threatened regions, a condition, how- 
ever, that may be due to the failure of 
the agents to properly present the 
subject. 

Companies continue to write riot and 
strike insurance, application coming in 
from all sections of the country. They 
might easily handle more of it than 
they are getting and a number of offices 
are circularizing their agency staffs to 
solicit such risks energetically. 








year was over $12,000,000. The Liver- 
pool & London & Globe has assets in 
excess of $17,000,000, net surplus close to 
$5,000,000, and does a business of about 
$11,500,000. 

The Royal and the Queen are closely 
related, while the former company owns 
the Newark Fire and the Royal Indem- 
nity. The Liverpool & London & Globe 
has as subsidiaries the Star Fire and 
the Globe Indemnity. Both of the Brit- 
ish corporations maintain department 
headquarters at New York, Chicago and 
San Francisco. The southern depart- 
ment of the Royal is maintained at At- 
lanta, and that of the Liverpool & Lon- 
don & Globe at New Orleans. Hugh R. 





of $5,500,000. 


The premium income last 


Loudon is United States manager for 


business. * 


RICHARDSON INSTITUTE HEAD 


United States Manager of General Ac- 
cident Made President at New 
York Meeting 


NEW YORK, Oct. 29.—Frederick 
Richardson, United States manager of 
the General Accident, was elected pres- 
ident of the Insurance Institute of 
America at the annual meeting of the 
organization yesterday. Other officers 
chosen were: 

Honorary vice-presidents, Charles E. 
Chase, chairman executive committee, 
Hartford Fire; E. E. Cole, president, 
National Union Fire; A. W. Damon, 
president, Springfield Fire & Marine; 
W. H. Stevens, president, Agricultural; 
Herbert Folger, general agent, San 
Francisco; John T. Stone, president, 
Maryland Casualty; William H. Bur- 
pee, secretary, New Hampshire Fire; 
Charles H. Holland, president, Royal 
Indemnity; Henry I. Brown, Phila- 
delphia, Pa.; Uberto C. Crosby, Bos- 
ton; A. W. Neale, Cleveland; Edwin 
H. Torrey, Indianapolis; Walter G. 
Cowles, Hartford; H. H. Glidden, Chi- 
cago; E.. J. Sloan, Hartford; secretary- 
treasurer, Edward R. Hardy. 

The effort of the institute to enlist 
the active support of company execu- 
tives in the development of its pur- 
poses has been highly successful, man- 
agers appreciating the advance to be 
gained by a more thorough training 
by employees in insurance offices. 


COAST AU 








the Liverpool & London & Globe and 
Frederick W. Day manager at New York 
for the Royal. Nevitt S. Bartow, vice- 
president of the Queen, a man very much 


the Royal, is now traveling in the British 


in the confidence of the management of 


IN TWO 
PARTS— 


Part One 


DOW: 


0 SITUATION 
ATTRACTING INTEREST 


Company Executives Discuss Plan 
for Fire Board to Take Over 
Control There 


‘ SSO 


MANY OPPOSED TO IDEA 


Exclusion of Marine and Exclusive 
Automobile Companies Might 
Increase Tangle 


NEW YORK, Oct. 29.—Company 
executives here are not a little inter- 
ested in the effort of a number of San 
Francisco underwriters to have the 
Board of Fire Underwriters of the Pa- 
cific extend its jurisdiction to embrace 
automobile insurance, a branch of the 
business now governed for that terri- 
tory by the Pacific Coast Automobile 
Underwriters’ Conference, and in the 
absence of authoritative advices are 
actively speculating as to the probable 
outcome of the move. 

The basis of existing troubles on the 
west coast is the matter of commis- 
sions, several companies that have 
lately entered the automobile field 
being accused of paying for business in 
excess of regulation figures. As these 
offices are not members of the govern- 
ing body, of course they are within 
their rights in paying whatever com- 
mission they see fit. As a rule, how- 
ever, the companies complained of be- 
long to the fire board, hence the 
thought of some conference office men 
is that if the organization would take 
over control of the automobile busi- 
ness, the commission situation could be 
solved. 

Would Bar Marine Offices 


This conclusion is not shared by the 
fraternity generally, members of which 
point out that under the constitution 
of the Board of Fire Underwriters of 
the Pacific only fire insurance writing 
companies may join the organization. 
This would effectually bar the marine 
offices having automobile insurance ex- 
clusively, a considerable number in all. 
To eliminate these offices from mem- 
bership in a ruling body would be to 
invite a condition bordering on de- 
moralization and one not to be 
thought of. 

It is pointed out by managers that 
if automobile insurance upon the Pa- 
cific coast were taken over by the fire 
organization like action in the middle 
west and elsewhere would logically 
follow, a situation that would not make 
for added efficiency in the conduct of 
the specialized business. 

Some time ago the New York Fire 
Insurance Exchange was sounded as to 
its willingness to take jurisdiction over 
automobile business, but the inquiry 
was so promptly and vigorously de- 
nied as to discourage its repetition. 
The National Automobile Underwrit- 
ers’ Conference has little direct infor- 
mation about the Pacific coast troubles, 
though if these get beyond control of 
the sectional body the parent organiza- 
tion must endeavor to straighten them 
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WRITES 19 MILLIONS 
BUT GOES ON ROCKS 


Missouri Crop Concern’s Experi- 
ence Shows Hazard Faced by 
Mutual Companies 


LOSSES FOR YEAR $1,000,000 


Bad Year at Start, With No Reserves, 
Spelled Disaster for Farmers’ 
Organization 


KANSAS CITY, MO., Oct. 28.—A 
million dollars in farm losses was 
saved the stock companies of Missouri 
the past year. It was saved because 
$19,000,000 of crop insurance was writ- 
ten by a mutual company, the Mis- 
souri Farmers’ Mutual Crop Insur- 
ance Company, organized in September, 
1918, which has now gone on the 
rocks. It was a notable year in Mis- 
souri farm losses—the heaviest losses 
in more than a generation. The new 


mutual played in hard luck—to run 
into such a year right at the jump. If 
losses had been normal, the story 
would have been different. 

The story, as it is, has as its striking 
features: $19,000,000 insurance in force, 
$218,000 premiums collected, $1,000,000 
losses, $28,000 operating expenses, 
$180,000 organization expenses, $20,000 
on hand to pay operating expenses, 
kg fees, etc., $300,000 premiums un- 
paid. 

Add to these statistical data the fact 
that a receiver is now in charge and 
that a committee appointed by policy- 
holders (who are also, of course, 
obligated members of the mutual) is co- 
operating with the receiver to try to 
dig out a solution of the predicament. 


Shows Hazard of Mutuals 


The story is so illuminating a pic- 
ture of the hazard of mutual insurance 
concerns—so striking a picture of the 
hazard of any insurance business—that 
it is worth going into. It provides 
splendid ammunition for the agent who 
is attacked on the ground of his com- 
pany’s excessive earnings; and it pro- 
vides mighty good information for the 
prospective investor who may have an 
opportunity to go into a cooperative 
plan. 

The company was organized on a 
sound basis and operated intelligently 
and safely, going on the rocks (from 
which it may be saved) through no dis- 
honesty or machinations, but just be- 
cause something unforeseen happened. 
This unforeseen thing was the tremen- 
dous farm losses of the past year. 


Des Moines Man Founder 


C. L. Sharpe of Des Moines, Iowa, 
was the founder. He advanced the 
money for its organization, and for its 
operation. After organization, agents 
went into the field and sold the con- 

_ tracts, receiving for themselves the $5 
per $1,000 membership fee 
age policy was $3,000. A few general 
agents received 6 mills commission. 

The business came so fast that it be- 
came necessary to have officers on the 
job in Kansas City, the headquarters. 
In June, new officers were elected, who 
could give their whole time; the presi- 
dent and secretary each were to re- 
ceive $6,000 a year. 





Claims Came in Fast 


Claims had been coming 
as fast as the policies, and adjusters 
were employed. All this added to 
office and overhead expense. Under 
the contract, assessments were to be 
made Sept. 1 each year. No assess- 
ment could be greater than 3 per cent. 


in almost 





BUSH GOES TO EAST 
TAKES OFFICIAL POSITION 


Superintendent of Special Hazard De- 
partment of Hartford Takes Serv- 
ice With Evans Companies 


Harvey A. Bush, superintendent of 
the special hazard and brokerage de- 
partment of the Hartford in Chicago, 
has been appointed assistant secretary 
of the Henry.Evans companies, the 
American Eagle, the Continental and 
Fidelity-Phenix, with headquarters in 
New York. Mr. Bush’s entire busi- 
ness career has been spent in fire in- 
surance. He started as an office boy 
in the western department of the Fire 
Association and subsequently became 
chief clerk. He went with the Hartford 
sixteen years ago as special agent in 
Missouri and Kansas and has held the 
position he is now relinquishing for 
the past ten years. He is a son of 
the late H. W. Bush, who was west- 
ern manager for Fire Association. 

Mr. Bush is one of the foremost un- 
derwriters in Chicago. He is a top- 
notch man in every way. He has spe- 
— in the handling of heavy valued 
risks. 








If in any year the income from 3 per 
cent assessment could not pay oper- 
ating expenses and losses, the claimants 
were to accept pro rata of the amount 
available for losses. 

The assessment Sept. 1, 1919, was 3 
per cent. This would provide $570,000 
for expenses and losses. Expenses had 
been about $28,000—reasonable enough, 
experts have declared. This left $542,- 
000, apparently to apply on losses—but 
some of that had to be paid to Mr. 
Sharpe, who was to receive 10 mills on 
each dollar received, as his compensa- 
tion. 


Expected 40 Percent Dividend 


On the face of the returns, there would 
be about a 40 per cent dividend to the 
policyholders who would have to be con- 
tent with that, under their contracts. 

Under the contracts, no claims were to 
be paid until Dec. 1. After that date, the 
claimants might expect to get their 40 
per cent. That was, presuming that all 
premiums should be paid—and about 
$220,000 of the premiums were paid, 
after Sept. 1. 

But here arose another complication. 
Mr. Sharpe had coming about $180,000 
for organization and operating expense. 
He accepted some of the first money that 
came in, to reimburse himself. He was 
said to be paying interest on it to the 
banks. Deducting $180,000 from $218,000 
leaves less than $40,000; $28,000 more out 
for expenses leaves around $10,000. 


Then Farmers Get Scared 


When these facts became known, the 
farmers got scared. They stopped pay- 
ing premiums. They asked for a re- 
ceiver; and after several weeks, got one. 
Meanwhile policyholders had held a con- 
vention, and appointed a committee to 
try to work out a plan of reorganization, 
or devise a way for the claimants to get 
their losses paid. This committee has at 
its head Dr. Henry J. Waters, editor of 
the Weekly" Kansas City Star; former 
dean of the Missouri College of Agricul- 
ture, former president of the Kansas 
state agricultural college. On the com- 
mittee is Jewell Mayes, secretary of the 
Missouri State Board of Agriculture. The 
committee is cooperating with the re- 
ceiver, George S. McClanahan, in an ef- 
fort to reorganize the company, and get 
it working again— or, perhaps it should 
be put, to keep it working. The policy- 
holders will hold another convention in 
Columbia in January; 1,000 attended the 
meeting in Kansas City. 

“There has not a thing been found 
wrong anywhere in the organization, 
plan or management of the company,” 
said a man connected with working out 
the reclamation. “Ordinarily, the assess- 
ment would probably have been, say 2 
per cent, and it would have cared for all 
expenses and losses nicely. The heavy 
losses caused the trouble.” 

There seems to be, among many, no 
Gisposition to blame Mr. Sharpe for get- 





ADJUSTMENT PLAN UP 


—_—— 


BOARD COMMITTEES’ MEETING 





Fire Prevention Program Considered 
—Mid-West Fire Marshal Offered 
Direction 


NEW YORK, Oct. 29.—An effort to 
formulate a plan for effectively carry- 
ing out the suggestion offered at the 
latest meeting of the National Board, 
that before intricate losses be allowed 
to get into the courts they be sub- 
mitted to an impartial body of expert 
insurance men, is being made at the 
gathering of the committee on adjust- 
ments today. 

A second National Board committee 
meeting today is that on fire preven- 
tion. This committee is charged with 
carrying out the ambitious program of 
conservation work to which the Na- 
tional Board is committed. Pledges of 
support have now been secured for a 
sufficient number of company mem- 
bers to insure the success of the work. 

It was hoped that the immediate di- 
rection of the department in the east 
would be assumed by the fire marshal 
of one of the mid-western states to 
whom the post was offered, but thus 
far he had not declared his acceptance. 








ting back his own money as soon as it 
way available; he may, indeed, be called 
upon to help work out the solution, and 
to continue as general agent, because of 
his expertness in this line of work, and 
his well known success elsewhere. It is 
simply unfortunate, it is maintained, 
that there should have been no reserve 
on hand with the establishment of the 


company, to meet unusual contingencies. 








How Big Chicago Agency 
Tells Important Story 














Critchell, Miller, Whitney & Bar- 
bour, the well known Chicago agents, 
are attaching the following sticker to 
all policies sent out: 

“This policy is written at a lower 
rate than has been current since March, 
1918. The 10% war loading is now off 
of insurance premiums. Values were 
never so high. Anyone who wants 
full protection must watch his insur- 
ance. Our loss adjustments show an 
increasing number of policyholders un- 
able to collect enough to make good 
their loss because of insufficient insur- 
ance on the property destroyed. Have 
you enough insurance to replace your 
property? We will gladly re-write this 
policy fo: a larger amount if desired. 


“A safe and sane insurance plan 
appeals to every prudent man.” 


“Fi ire Protection” Is 
Sent to Fire Houses 


S a part of a constructive program 

for advancement of fire prevention 
the Dayton, O., Fire Insurance Ex- 
change has just ordered the monthly 
magazine “Fire Protection” sent to 
every engine house in Dayton. Other 
local agents organizations which have 
recently taken the same step are those 
in Houston,. Tex.; Newark, N. J.; 
Cleveland, and Memphis. Many oth- 
ers of these organizations over the 
country have the matter under consid- 
eration at this time. “Fire Protection” 
is devoted largely to fire prevention 
and brings before the firemen the latest 
information available on methods of 
removing fire hazards. It is endorsed 
by the fire chiefs in many cities who 
are glad to see the paper sent into 
their engine house. In some cities, the 
civil service examination questions are 
then based upon articles which have 
appeared in the paper. 








NEED FOR COOPERATION 
KANKAKEE AGENTS’ BANQUET 


Annual Function Brought to the Festal 
Board a Notable Array of 
Speaking Talent 


KANKAKEE, ILL., Oct. 28.—The 
famous annual banquet of the Kanka- 
kee Local Board was held tonight, this 
being a function that has assumed 
growing importance as the years go 
by. Many of the eminent men in the 
business have spoken here at these an- 
nual feasts. It has gotten to be a mark 
of special merit to be invited to the 
Kankakee local agents’ function for a 
talk. Some men have been here in 
times past and have given addresses 
that attracted attention all over the 
country. Today the field men have 
been on the scene mingling with the 
local agents out at the country club 
and tonight all joined hands in a good 
fellowship dinner. 


W. Tecumseh Benallack Speaks 


W. Tecumseh Benallack of Detroit, 
general agent of the Michigan Fire & 
Marine, was the only foreign, imported 
speaker on the list, all the rest being 
presidents of organizations and belong- 
ing strictly to Illinois. Mr. Benallack 
in the course of his talk said that there 
had not been a time in the history of 
the world when a broad and generous 
spirit of cooperation was so much 
needed as at present. This spirit is 
needed in getting capital and _ labor, 
producer and consumer, insurance 
companies and assured together in a 
more amicable way. Mr. Benallack re- 
ferred to the recent convention of the 
National Association of Insurance 
Agents at Louisville which he attended 
and stated that it was a particular 
pleasure to see the companies repre- 
sented by a conference committee, the 
insurance commissioners represented 
by a similar committee and many com- 
pany men present who were not off- 
cially delegated to attend the meeting. 


Needed Both Ways 


In speaking of the work of the local 
agents he said that the companies need 
them and the agents need the com- 
panies. He believes that real agents 
can give their clients, the assured, 
every consideration to which they are 
entitled and still be loyal to the com- 
panies. The agent, he asserted, is on 
the firing line and can do much for 
the companies in defending the busi- 
ness and especially in setting the 
assured right on rates. He appealed to 
the local agents to defend the rating 
bureau and the raters. He said that the 
rating bureau prestige is iargely what 
the agents made it. 


Publicity and Advertising 


Regarding publicity and advertising 
Mr. Benallack said: 


I believe that one thing our business 
needs is advertising of the sort so that 
the number who do not, understand our 
business, or those that ‘don’t want to 
understand it, may be compelled to 
understand it and look upon us with 
more favor. Cur business now ranks 
among the highest and we should not 
have to make any apologies for it. 

What we want to do is take our piace 
to which our important business entitles 
us and get away from the old days when 
lingerie consisted of red flannel right 
down to the ankle and tied with strings. 

We have been making a more or !ess 
fruitless effort to get the public edu- 
eated to our business but somehow our 
explanations, particularly regarding 
rates, are as clear to them as hieroglyph- 
ics on a Babylonian cuspidor. 


Great Businesses Advertise 


You have probably noticed in the daily 
press large full page ads of the pack« 
Standard Oil Co., milk companies, depa! 
ment stores, coal, coffee and other kin- 
dred interests, all bringing before the 
public clear and concise statements I 


(CONTINUED ON PAGE 5 
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GRIFFITHS IS ADVANCED 


CALLED IN FROM THE FIELD 


Is Made Superintendent of Agents of 
Commercial Union Fleet with 
Underwriting Supervision 


J. C. Griffiths, Jr., who travels for 
the Commercial Union fleet in Illinois 
and has charge of St. Louis, has been 
appointed superintendent of agents in 
the western department and will share 
the title with T. E. Mathews. Mr. 
Griffiths will have entire supervision 
of the underwriting end of the depart- 
ment. This will be the only change 
in the western office. During the visit 
of General Manager E. Roger Owen of 
the home office and United States 
Manager Wray to Chicago a confer- 
ence was held with Manager H. C. 
Eddy and Mr. Griffiths, resulting in the 
promotion of the well known field man 
to the important post. Mr. Griffiths is 
a hard worker, a deep student of the 
business, energetic -and possessing 
sound judgment. He is the son of J. C. 
Griffiths of Chicago, Cook county man- 
ager of the London Assurance. He 
has had wide field and agency experi- 
ence. 

This will be all the changes that will 
be made in the western department 
following the visit of General Man- 
ager E. Roger Owen of the home 
office and United States Manager 
Wray. Messrs. Owen and Wray are 
in St. Louis conferring with the Amer- 
ican Central people as the Commercial 
Union owns that company. Colonel 
Wray states that he will retire from 
office as soon as a new United States 
manager can be installed. General 
Manager Owen and Mr. Wray will 
return to New York the latter part of 
this week and Mr. Owen will remain 
in this country for a month or so 
longer. 


NEED FOR COOPERATION 


(CONTINUED FROM PAGE 4) 
their behalf, all of which no doubt re- 
sulted in some good. 

Very little, in fact practically nothing 
has been done by the insurance inter- 
ests, I mean by this, on educational lines. 
I believe it would be money well spent 
if the local agents in their respective 
communities would at certain periods use 
from a quarter to a full page in their 
local newspapers and give the public 
some concrete information about our 
business. At the time the surcharge 
was removed, there was very little news- 
paper publicity given, and what there 
was consisted mostly of emphasizing the 
fact that the various insurance depart- 
ments of the states had saved the peo- 
ple 10 percent on their insurance. 

When the companies agreed to this 
reduction I believe it would have had a 
wholesome effect on the high cost of 
many commodities if widespread pub- 
licity through the daily press had been 
given by the insurance interests in com- 
munity advertising not only by the com- 
panies but especially through local 
boards such as yours. 

Throughout the country many news- 
Papers have risen above local, political 
or business jealousies, and through their 
editorial columns are applying hard com- 
mon sense in helping to influence public 
cepinion in order to help the intense con- 
ditions prevailing. 

The business of insurance has been 
too easy to get into. Many men who 
have been failures in some other busi- 
ness apparently find little trouble in tak- 
ing up some branch of insurance. This 
floating class of derelicts have a tendency 
to unfavorably impress the public. 


Tanner Makes Official Debut 


Harry L. Topping, president of the 
Kankakee Local Board, spoke a few 
words of greeting and introduced the 
toastmaster of the evening, C. M. Cart- 
ight of The National Underwriter. 
E. T. Tanner, Illinois state agent of the 
Security of Connecticut and Reliance 
and president of the Fire Underwriters 
Association of the Northwest, made his 
Official debut following his selection to 
the presidency of the Northwest associ- 
ation. He stated that the insurance peo- 
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greater cooperation among them. All 
should be on the alert, he said, to stamp 
out any indications of government in- 
surance. He called attention to the post 
office insurance scheme which during 
the year collected $9,500,000 in premiums 
and paid $3,300,000 in losses. Even then 
there was a deficit and claimants had to 
wait for a $400,000 postal appropriation 
bill to pass Congress before they could 
get their cases settled. Mr. Tanner 
said that he noted a growing spirit of 
cooperation all along the line. 


Represented Illinois Association 


Cc. J. Le Messurier, the well known 
local agent of Pontiac, Ill., was present 
to represent the Illinois Association of 
Insurance Agents. He told of the diffi- 





culties confronting the agents and said 
where they had gotten together in towns 
as they had in Kankakee most of the 
troubles had been eliminated. H. D. 
Parker, city attorney of Kankakee, told 
of some of the problems of the day and 
recommended compulsory arbitration to 
settle labor troubles. T. M. Hogan of 
Chicago, state agent of the Dubuque 
Fire & Marine and president of the Illi- 
nois Field Club, gave some _ splendid 
observations on the Irish question. Mr. 
Benallack was the last speaker. John 
H. Wood of Bloomington, ex-president 
of the Illinois Association of Insurance 
Agents, was present. The committee of 
Kankakee agents in charge was C. H. 
Mead, S. E. Moisant, C. L. Tracy and W. 
A. Schneider. 





CHANGES IN 





THE FIELD 





McCLURE WITH ROCHESTER 


Royal’s Indiana Special Agent Goes to 
This Michigan Field for New 
York Institution 


Filling the vacancy created through 
the recent death of Stephen W. Rice, 
the Rochester Underwriters has ap- 
pointed Charles R. McClure its state 
agent for Michigan. Mr. McClure, 
although for several years past Indiana 
special agent for the Royal, is not new 
to the service of the Rochester, hav- 
ing done per diem work for it from 
time to time prior to his Royal con- 
nection. 


O. F. Merbitz 


O. F. Merbitz, now examiner of 
Michigan business at the head office of 
the North British & Mercantile, will 
on Nov. 1 become special agent for the 
company, and the Commonwealth as 
well, for Michigan, assisting State 
Agent P. J. Moriarty of Detroit. Mr. 
Merbitz has been with the North Brit- 
ish both at Chicago and New York 
City for several years, and knows thor- 
oughly the policy and practice of its 
management. In the Michigan field he 
will succeed C. A. Hallberg, resigned 
to go with the Norwich Union. 


Wallace Smith 


Wallace Smith, formerly with the 
Kentucky Actuarial Bureau, has been 
appointed special agent of the Liver- 
pool & London & Globe and Star for 
Kentucky, assisting State Agent Frank 
G. Snyder. 


Herman Blume 
Herman Blume, one of the exam- 





ple can render more service if there is 


iners in the western department of the 





London & Lancashire and allied com- 
panies, has been appointed special 
agent in Michigan and will work with 
State Agent Gilbert. Mr. Blume 
started with the London & Lancashire 
some years ago as an Office boy. 


John J. Vetzorick 


John J. Vetzorick of Chicago, who 
has been connected with the western 
department of the Commercial Union 
in various capacities for 12 years, has 
been appointed special agent for the 
Central National Fire of Des Moines 
covering Illinois. He will also super- 
vise Hammond, Ind., Indianapolis 
and Milwaukee general agencies. He 
is a live young man, well grounded in 
the business. 


Byron J. Moore 


Byron J. Moore, who has been an 
inspector of the Indiana Inspection 
Bureau for several years, has been ap- 
pointed state agent of the Granite 
State, succeeding Stanley D. Turner, 
who recently went with the Svea and 
Hudson. Mr. Mooye will have Indiana, 
Illinois and Kentucky. 

He is a brother of Ross A. Moore, 
Indiana state agent of the Concordia, 
and F. H. Moore, manager of the elec- 
trical department of the Indiana In- 
spection Bureau. 


E. M. McKinney 


E. M. McKinney, Iowa = special 
agent of the Norwich Union, has re- 
signed to join H. H. Lantz of Des 
Moines in organizing a new local 
agency under the name of McKinney, 
Lantz & Co. 


Hillyard Paschall 
Hillyard Paschall has been appointed 


I. W. ROCKEY CHOSEN 


WITH BANKERS OF NEBRASKA 


New Company Is About Ready to 
Start in Business—Has Strong 
Backing 


I. W. Rockey of Chicago, has been 
elected vice-president and underwrit- 
ing manager of the new Bankers Fire 
of Lincoln, Neb., which is about to 
commence business and will start in 
the millionaire class. Back of the or- 
ganization are a number of prominent 
mien in the state, many of whom are 
identified with the Bankers Automo- 
bile of Lincoln, which has had a most 
successful career. Among these di- 
rectors are A. H. Armstrong, vice- 
president of the Bankers, a capitalist 
and clothing merchant; Max Beghtol of 
Strode & Beghtol, attorneys; Charles 
Maixner, president of the Bankers 
Automobile, who owns a string of 
banks; William W. Wertz and Clark 
Turney, who are retired capitalists. 
H. W. Kenyon, the general manager 
of the Bankers Automobile, has been 
energetic in establishing the new Bank- 
ers Fire, which has an authorized 
capital of $2,000,000 and a sur- 
plus of $1,000,000. The Bankers will 
seek admission to a number of states 
and establish at once a_ substantial 
agency plant. 


Rockey a Safe Underwriter 


Mr. Rockey has had a number of 
years of successful fire insurance ex- 
perience in important and executive 
positions. He is a progressive man, 
safe and sound, who has the confidence 
of the insurance people. In Novem- 
ber, 1916, he took hold of the under- 
writing of the Merchants National of 
Chicago and swung it into a profitable 
course. He rebuilt it and revamped it, 
making a success of the company. He 
has always been connected with West- 
ern Union companies and this would 
indicate that the Bankers will seek ad- 
mission to the Western Union. 4 

Mr. Kenyon is a virile, energetic, 
forceful man who had his insurance 
schooling largely in Chicago and has 
made a big success of the Bankers 
Automobile. The Bankers Fire will 
start under very favorable auspices, 
backed as it is by men of large caliber 
and big financial ability. It is located 
in a great state and will be popular- 
ized throughout the field. 








nessee and Arkansas, succeeding A. H. 
Underwood, resigned. His headquar- 
ters will be in Memphis. 


W. B. Rearden 


W. B. Rearden, who was recently 
connected with the Chicago office of 
the Fidelity-Phenix, has been appointed 
special agent of the Camden Fire. Mr. 
Rearden was sent by the Fidelity- 
Phenix about a month ago to the 
Western Missouri field but did not like 
the territory. 


Homer Templeton 


Homer Templeton has been ap- 
pointed special agent of the Home in 
Iowa, assisting State Agent O. J. Da- 
vis. 


C. H. Knoche 


The St. Paul Fire & Marine has ap- 
pointed C. H. Knoche its special agent 
for New York and western Pennsylvania. 
Mr. Knoche was formerly with the com- 
pany but resigned eighteen months ago 
to go into the New York field for the 
Home Fire. 


National Board Warning 
The National Board advises companies 
not to join any organization to secure 
legislation from Congress unless they are 
advised that such an association has the 
approval of some appropriate committee 
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Power to Tell the Story 


INSURANCE agents and particularly 
field men should cultivate the art of 
public speaking, the need for which is 
steadily increasing in the underwrit- 
ing world. A day or two ago an Ohio 
special agent, told us of a visit he had 
made to a prominent manufacturer of 
Columbus, who was exceedingly ir- 
ritated over the rate fixed upon his 
plant, declaring it to be little less than 
highway robbery, and threatening to 
appeal to the state legislature for re- 
lief against the alleged extortion of 
the insurance companies. 

The field man, who. knew his sub- 
ject thoroughly, explained the rate 
making process clearly, logically and 
non-technically; pointing out from his 
basis schedule what each particular 
charge amounted to, why it was im- 
posed and how many of the costs could 
be eliminated or substantially reduced 
through the closing of a non-essen- 
tial window here; the erection of a 


light wall there; the installation of wa- 
ter buckets and other features, etc., 
none of great cost. 

The manufacturer, being a sensible 
person, saw the reasonableness of the 
schedule rating plan, called his chief 
engineer to hear the story and was 
so interested in the subject generally 
that he asked the field man to repeat 
the talk before a gathering of the local 
chamber of commerce the following 
evening, assuring him a prominent 
place upon the program and an open- 
minded audience. Unfortunately, the 
special agent, not being ,a_ public 
speaker, was unable to take advantage 
of the offer and thereby lost to the 
business an excellent chance of coun- 
teracting many erroneous impressions 
had by large property owners concern- 
ing fire insurance, and doubtless of 
winning numerous friends for the com- 
panies. There are many opportunities 
open to correct wrong impressions. 


Non-Agency Mutual Competition 


One of the leading questions before 
the annual convention of the NATIONAL 
AssociATION oF INSURANCE AGENTS in 
Louisville was the competition of non- 
agency mutuals. These companies are 
particularly active in getting automo- 
bile business, but, of course, have long 
been formidable competitors in the 
regular fire insurance field. F. J. Cox, 
chairman of the national executive 
committee, brought ovt the point that 
these companies were liberal and effec- 
tive advertisers, had their men present 
at the different business conventions, 
and were spreading their gospel here 


and there with convincing power. The 
report indicated that the steck insur- 
ance interests were overlooking a great 
danger, and allowing the non- 
agency mutuals to outdistance them in 
getting before the public, 


were 


and adver- 


tising their wares. The non-agency 
mutuals, or, in fact, non-agency com- 
panies of any kind, are directly op- 


posed to the American agency system. | 


This, undoubtedly, will be one of the 


issues that will engross the attdntion: 


of the National association during the 
next year or so. It is receiving much 
attention at the hands of agents. 


All Is Not Glittering Gold 


Fire underwriters are very much 
aroused over the number of disastrous 
fires that have damaged sprinklered 
risks during the past year. The loss to 
the Wadsworth Manufacturing Co. at 
Detroit furnishes the latest example. 
Here was a risk that was first grade 
in every respect. It was regarded as 
desirable business in itself, and wholly 
apart from outside considerations would 
probably have furnished the fire com- 
panies with a favorable experience. 

However, wholly unknown to the 
companies carrying the risk a wooden 
conveyor was constructed by the 
Wadsworth Co. connecting the two 
main sprinklered buildings. The paint- 
ing of the finished bodies was done in 
this building and in it were stored 
paints, turpentine and other liquids and 
material of an inflammable nature. The 





erection of this building changed the 
whole aspect of the risk, actually tak- 
ing it from the sprinklered class. 

This same move in some form or an- 
other has beén made by owners of 
sprinklered risks many times in the 
past. As a result of the continuously 
unfavorable experience upon so-called 
fire-proof sprinklered risks, companies 
are commencing to believe that a 
sprinklered risk with no exposure haz- 
ards and to all appearances a clean, 
desirable risk must not be regarded as 
without a possibility of fire. 

The manufacturing process in every 


plant determines to a very large extent | 


the loss record. If production is 
speeded up, if goods are stored in the 
open, if fire prevention is thrown to 
the winds and the whole attention is 
centered upon the speedy cutput of the 


} moreover, 














PERSONAL SIDE OF THE BUSINESS 








Daniel J. Harrigan, special agent of 
the St. Paul Fire & Marine in Illinois, 
has come to the conclusion that it 
pays to belong to the Ancient and 
Honorable Order of the Blue Goose 
after all. Last week in company with 
Milton H. Grannatt, special agent of 
the New York Underwriters, he was 
doing elevator inspection work in the 
high grass towns. He attempted to 
gain entrance to one elevator owned by 
a farmer and was refused admittance. 
He then exhibited his inspector’s card, 
issued by the fire marshal’s office, 
dated 1917. The farmer protested that 
he would have to have a card of later 
issue and Mr. Harrigan then flashed his 
1918-19 membership card in the Blue 
Goose. This convinced the elevator 
owner who allowed Mr. Harrigan and 
Mr. Grannatt to make an inspection of 
his property. io 


J. V. Parker, manager of the West- 
ern Actuarial Bureau, has left the 
Evanston Hospital at Evanston, III, 
where he has been undergoing treat- 
ment for blood poisoning and is now 
at the home of W. G. Sanderson, man- 
ager of the Underwriters Service Asso- 
ciation, at Highland Park, Ill, Mr. 
Parker in a short time will go to his 
old home in Minnesota, where he will 


remain two or three weeks. It has 
been three months since he was 
stricken. He has had a severe siege. 


Miss Flora Marguerite Bertelle, who 
sang “My Old Kentucky Home” and 
“Dixie” at the opening session of the 
National Association of the Insurance 
Agents at Louisville, is a native of 
Quincy, Ill. Miss Bertelle’s real name 
is Benjamin. She has starred in opera 
productions for several years, and 
spends considerable of her spare time 
at her home at Quincy, where she has 
two brothers and a sister: residing. 


William H. Stevens, president of the 
Agricultural of Watertown, whose ad- 
dress before the gathering of the In- 
surance Society of New York Tues- 
day evening was received with unusual 
interest by members of the organiza- 
tion, is one of the notably strong 
speakers among fire underwriters, and 
is in constant demand at association 
gatherings. Pre-eminently a _ scholar 
as well as a successful business man, 
Mr. Stevens looks beyond results to 
primary causes in his consideration of 
all important questions, and logically 
traces their connection. His manner, 
is frank and pleasing, a 
combination not often found even 
among those famed as public speakers. 
While possessing a high sense of 
humor and appreciating the importance 
of social relaxation, President Stevens 
yet realizes that the primary purpose 
of business organizations is a serious 
one, and at a gathering of New York 


State field men some years ago, em- |, 


phasized that belief very strongly. He 
has been associated with the Agricul- 
tural since his graduation from col- 
lege, and as president of the company 
worthily fills an office long held by his 
father. 


If members of the National Associa- 
tion of Insurance Agents at their re- 
cent annual meeting in Louisville en- 
joyed the stirring address of F. C. Bus- 
well, president of the National Board, 
Mr. Buswell no less appreciated the 
remarks of other speakers, and particu- 
larly was he interested in the floor dis- 
cussions upon timely topics in the 
business. As head of the great govern- 


J ing organization in the fire insurance 


business, and as second in command of 
one of the foremost of American com- 








product being manufactured, the loss 
ratio mounts whether or not the risk is 
equipped with the very latest type of 
sprinklers and is what is generally un- 
derstood to be fire-proof. 





panies, Mr. Buswell follows closely all 
developments directly or remotely af- 
fecting underwriting affairs, and is 
constantly reaching out for intelligent 
information bearing upon the general 
situation. Of a judicial temperament, 
unswayed by popular clamor, keen and 
searching in his analysis and fitm as 
the Rock of Gibraltar once convinced 
of his position, Mr. Buswell has all 
the elements of safe leadership, and 
the fire insurance business is fortunate 
in having as one of its chief counselors 
a man of his type during these crucial 
days. 

Any reference to Mr. Buswell also. 
suggests that the Home is an excep- 
tionally well managed company. All 
of its officers from President Snow 
down the line have gained advance- 
ment through demonstrated capability. 
Mr. Snow is a shrewd judge of men 
and. in his quiet way is constantly 
watching the company’s employes, 
eager to advance those displaying abil- 
ity and energy. 


The Leonard, Agency Company of 
Canton, O., has sent out a handsome 
booklet entitled “Ideas and Ideals.” It 
announces that it is the first agency in 
Canton and the third in the state to 
undertake the writing of airplane in- 
surance. The plane belongs to Sher- 
rick Brothers, who are using it for 
passenger transportation. W. L. Alex- 
ander of the Leonard Agency Company 
is the pioneer agent in the city. His 
insurance experience dates from 1860, 
with Thomas Goodman of Canton. The 
Goodman Agency in 1865 was trans- 
ferred to W. H. Alexander and became 
known as the Alexander Agency. In 
1867 John S. Clark succeeded W. H. 
Alexander and in 1879 W. L. Alexander 
took charge of the agency. Until 1917 
he ‘was the sole owner of the agency. 
A merger was affected in that year 
when his business was restored by the 
Leonard Agency Company. He has 
therefore been in the local agency busi- 
ness for about 60 years. He has set- 
tled over 11,000 fire losses and never 
had a suit. In the booklet issued by 
the agency Mr. Alexander tells about 
fire insurance 83 years ago. He brings 
the business down to date in a very 
interesting way. The Leonard Agency 
Company also conducts an office at 
Masillon, O. 


U. S. Ss. “GOODFELLOWSHIP” 
*By Wm. Tecumseh Benallack 
it’s a pleasure to be sailing on the “Good- 
fellowship,” 
When yov’re sailing with the right 
kind of crew, 
And they pass out grog on the entire trip 
That’s a social kind of brew. 
What matters if the sky be dark and 
o’ercast? 
Who cares how angry the sea? 
For tonight we are anchored secure and 
fast 
In the harbor of Kankakee. 


I’ve made many a cruise on the “Good- 
fellowship” 
In the toughest brand of weather, 
When all on board seemed to have lost 
their grip 
And just could not pull together, 
But somehow or other, as homeward we 
drew, 
The dark clouds of trouble would flee 
And the waters were calm and the sky 
was blue 
In the harbor of Kankakee. 


So let’s keep on sailing the “Goodfellow- 
ship. 

There are too many rocking the boat. 
There are plenty quite willing to let the 
ropes slip : 
You’re the kina that must keep things 

afloat. 
So, captain and shipmates, I give you 
this toast, 
Be it on land or on sea, 
May you live long and prosper with those 
you love most 
In the harbor at Kankakee. 


*The insurance poet of Michigan bin 
cited these verses at the annual banque 





of the Kankakee, IIl., local board this 
week. 
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$2.500,000.00 
















af AS with its attendant circumstances has taught us so 
i / many lessons that it will be a long time before we are 
WVi~% able to grasp their full import. Among these not the 
z= least suggestive is found in the organized campaigns of 
salesmanship developed for the sale of government 
bonds. The so-called ‘‘drives” were an interesting illustration 
of organized effort and a recognition of the budget system in 
salesmanship as well as in financial estimates and plans of 
executive government. In the numerous drives of the Liberty 
Loans, Red Cross, Y. M. C. A., etc., plans were formulated 
well in advance and the total amount was apportioned among 
communities. Local committees estimated the purchasing 
ability of every group of activities and each of these groups 
applied the same system to its individual members. 


The most successful insurance agents arrange their campaigns 
with equal care, fixing the location and ownership of insurable 
values and carefully formulating their plans and prospects in 
an organized campaign of salesmanship. The successful 
local agent depends upon energy properly seasoned with sys- 
tem, for order is not only Heaven’s first law, but the law of 
every successful man. 


SPRINGFIELD policies are as safe as government bonds and 
in time of disaster produce the same beneficent results. The 
SPRINGFIELD has been accumulating good will for seventy 
years and a well planned budget for the sale of its policies will 
be as fruitful of results as the enthusiastic campaigns of sales- 
manship thru which the American public has so recently passed, 














SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
Home Office: Springfield, Massachusetts 


A. W. DAMON, President G. G. BULKLEY, Vice President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


Western Department, Chicago, Illinois 
A.F.DEAN, Manager J. C. Harding, Assistant Manager W.H.LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


Pacific Coast Department, San Francisco, Cal. 
JOHN C. DORNIN, Assistant Manager 


Agencies in All Prominent Localities Throughout the United States and Canada 


General Marine Managers: TALBOT, BIRD & CO., Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 


GEO. W. DORNIN, Manager 





























8 i THE NATIONAL 











UNDERWRITER 


October 30, 1919 




















ee SweSEese SESELTES bye 


naan 













(NATIONALUNION' 


Fire Insueawce Co.‘ 


Or Prevseurc.Pa 
Se 

















— 
igs) Os) (NB | 
re 4 


(He 


2 ? 
pw kA 


ad 


SERGE CERES MEIN 
idaaannnalenael 


Ete Fitele 





I 
tw 





<5 Gaui real, ‘practical and uhiform. service. to! simplify. an es 
: pecans peceeaabla the recognition of mutual responsibilities 





wd 





tn brings patronage. ‘National Union Service ‘is laeat 


Not here and there, but. to several, thousand Agents 





- wn it fils the bill Coupled with a aes: 


ree vane t eee eree 


CHESS eCeeeae 


- to. represent. National. ‘Onion Service will speak for itself when- 
a ever _ choose to make the test. Why: hot do it NOW? 
ag iT TAKES. — 


a 










































a 
- 


ee 











l THE AUTOMOBILE 1 
INSURANCE COMPANY 
OF HARTFORD, CONN. 


CASH CAPITAL 


$2,000,000.00 
$9,2 16,20 0.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


EIRE MARINE WAR rk 
RNADO WINDSTORM MAIL PACKAGE 
ENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
LS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES on By MARINE 
FLOATERS LEASEHOLD NLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 







































































UNUSUAL HAZARDS SEEN 


Nine fatalities among participants in 
the trans-continental air race, con- 
ducted under the auspices of the 
United States Army, will explain why 
companies insuring airplanes are not 
pushing the business, but are rather 
curtailing their acceptances of risks. 
Certain offices, while assuming the fire 
hazard of the plane are refusing flatly 
tc take the collision risk, declaring 
the losses have been too numerous 
and too severe to justify the accept- 
ance of further business of this char- 
acter until the record of accidents 
shows improvement. It is held that 
the cheaper grade of airplanes espe- 
cially are liable to collapse under slight 
stress and that when they crash to the 
ground little salvage, aside from the 
engine, is to be had from the ma- 
chines. 

The present development has not 
been sufficient to furnish the insurance 
companies with a proper experience, 
and the offices that have essayed to 
write the business thus far have found 
the experiment the reverse of profit- 
able. The chief cause of airplane 
accidents, in the opinion of the under- 
writers, is the lack of sufficient experi- 
ence on the part of pilots and the ease 
with which the latter can secure 
licenses. The skill of the pilot, it is 
held, is of far greater importance than 
the construction of the plane, hence the 
insistence of the underwriters of a rec- 
ord of the pilot when application for 
insurance is made to them. A consid- 
erable percentage of collision claims 
are the result of faulty landings, par- 
ticularly where a pilot is forced to 
descend in an open field, a golf course 
or other emergency location, wholly 
lacking in proper landing facilities. All 
parts of an airplane are delicately con- 
structed and upon contact with im- 
movable objects are easily broken. 

The most recent entry into the air- 
plane insurance field is the National 
Liberty, which is writing through 
Payne and’ Richardson. It is under- 
stood one of the British companies will 
take up the line shortly, sending an 
experienced aviator from its office in 
London to manage the new depart- 
ment in this country. 

ok se 
FIREMEN’S EXTENDS SERVICE 


To still further extend facilities to 
its agency staff the Firemen’s of New 
Jersey combination, has newly estab- 
lished at the Eastern branch an “Im- 
proved and Special Risk Department,” 
under the direct supervision of Henry 
I. Willett, superintendent of the mid- 
dle and southern department for all 
three companies—Firemen’s, Girard and 
Mechanics. The new department em- 
braces the following classes: Sprin- 
klered risks, apartment houses, hotels, 
fireproof automobile garage buildings, 
fireproof theaters, modern moving pic- 
ture theaters, storage warehouses, fire- 
proof office buildings, fireproof and mill 
constructed mercantile buildings, rent 
insurance, electric street railway lines 
and use and occupancy insurance un- 
der approved forms on the best class 
of risks. Mr. Willett, who is directing 
the department in addition to his other 
work, has had many years of field ex- 
perience, during which time he made a 
very critical and constant study of 
building construction and manufactur- 
ing practices and has definite and prog- 
ressive ideas as to how these should 
be written. 

* *K x 


LOCAL AGENTS’ OPPORTUNITY 


At no time in the history of the fire 
insurance business probably have local 
agents been afforded opportunity for 
applying their time and energy profit- 
ably than at present. Many local men 
throughout the country, appreciating 
this fact, are increasing their office 





VIEWED FROM NEW YORK 


By G. A. WATSON 








staffs, turning over detail work to sub- 
ordinates and centering their activities 
in soliciting business, to the satisfac- 
tion of their companies and the sub- 
stantial swelling of their own bank ac- 
counts. On the other hand, there are 
thousands of agents, who despite all 
efforts of their head offices to stimu- 
late their interest, remain singularly 
blind to the chances for profit making 
lying all about them; or, if realizing 
what might be done, lack the spirit 
to attempt it. 

Property values in every line have 
increased all the way from 25 to 300 
percent, within the past three years, 
and the trend is steadily upward. Not 
a home owner or occupant but what 
appreciates that in the event of fire 
the cost of replacing his building or 
household effects would be at least 
double the original payment, and yet 
comparatively few have increased their 
fire insurance to anything like that 
proportion; mainly because they have 
not been solicited so to do by the fire 
insurance men. What is true of resi- 
dence buildings applies equally to mer- 
cantile, industrial and other properties. 
With new building operations seriously 
restricted, the values of existing struc- 
tures have greatly appreciated, and in 
the event of fire their occupants would 
find it difficult to get other quar- 
ters, a condition that peculiarly em- 
phasizes the need for carrying com- 
plete indemnity. 

The other day the leaf tobacco trade 
was notified that prices upon the prod- 
uct would be advanced from 30 to 50 
percent, according to grades. Another 
notable example of increasing values 
is afforded by raw silks, practically all 
of which now comes from Japan. 
What with curtailed output and added 
demand the cost of the product is soar- 
ing, and is not likely to be reduced for 
an indefinite time. To a greater or 
lesser degree the activity in the leaf 
tobacco and the raw silk industry holds 
true in other departments of business, 
the expansion of values creating a won- 
derful field for the local agent alive 
to his opportunity. 


* KK 
ATTITUDE ON WHISKEY LINES 


Practically no companies are now 
writing whiskey in bonded _ ware- 
houses. What is to become of these 
stocks is entirely problematical and 
companies do not care to undertake 
the risk. A number of distilleries have 
now been revamped and are being used 
for various industrial purposes. A num- 
ber are making denatured alcohol and 
others are being utilized for the pur- 
pose of manufacturing and_ storing 
cereal products. Most companies will 
not write lines on risks of this char- 
acter, unless they have been completely 
remodeled and are being wholly used 
for a new manufacturing process. That 
is, where only a portion of a former 
distillery has been converted to other 
purposes, the companies do not care to 
write the business because of the large 
vacant portion adjoining. The need of 
manufacturing space is so great at this 
time, that most of the desirable dis- 
tilleries have been remodeled for other 
purposes and considerable business on 
risks of this character has been 
written. 


J. W. Gregory, assistant manager of 
the Crum & Forster companies in — 
western department at Freeport, Ill., 
making an agency trip in the oa 
Mississippi territory. 








BROKERAGE EXPERT 
WANTED.— Position in Brokerage and Re- 
Insurance Department of Company having 
good capacity. Have experience and ac- 
quaintance which will produce a good volume 
of business in Chicago. Best of references: 











Address 41-F, care The National Underwriter. 
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Riot Insurance 


When ordering fire insurance, good 
business men seldom require to be re- 
minded of the reputation and traditions 


of the A‘tna. 
Western Branch Office ™ But it should be borne in mind 


I Exchange Bldg. ° . 
CHICAGO” that the A‘tna reputation and service are 
Pacific Branch Office today also behind Attna policies covering 
SAN FRANCISCO the newer kinds of insurance. 






Automobile Rent 


Sprinkler Leakage Parcel Post 


AGENTS AT ALL Riot Registered Mail 
IMPORTANT POINTS 
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Reducing the Number of Theft Losses and 
Reducing the Amount of Theft Losses by 
Removing the Market for Stolen Cars 


If stolen machines could not be sold there would be fewer thefts of automobiles, very few 
that would be at all costly to insurance companies. 


Thieves do not steal cars for their own use. They steal them to sell. 


The abstract of titles for automobiles, when generally adopted, will remove the market for 
stolen cars, will reduce the number of theft loss and reduce the amount of theft losses. 

A new law in Illinois, effective Jan. | next and the plans of the Chicago Automobile 
Abstract & Title Company, will together make possible the universal use of guaranty title 
policies on automobiles and assist very materially in helping attain that condition so desired 
by insurance companies—a radical and material reduction in the number of stolen cars’ 
A guaranty title policy on any automobile can be secured from the Chicago Automobile 
Abstract & Title Company for the very small sum of $1.00. With the guaranty title 
policy goes an identification card. This card contains a full description of the automobile, 
which card will be recognized by every garage keeper in Illinois. That will save the car 
owner and the garage men time on each visit the car makes to a garage or repair shop. 
Garage men generally are getting behind the Chicago Automobile Abstract & Title 
Company by inducing their customers to apply for policies. Insurance company executives 
have expressed themselves in strong favor of the idea of this company. More should 
investigate it. Agents should write for particulars. 


The Chicago Automobile Abstract & Title Co. 


58 West Washington Street, Chicago, Ill. 
Telephone Central 8144, 8145, 8146 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 


guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Full detailsconcerning the “‘service’’ and references FURNISHED 
UPON APPLICATION. 





MTT EEE CUCU Lobb ood 









WM. B. CLARK, President. 
A. N. WILLIAMS, . 5 . Viee-President 
E.J. SLOAN, . . . . Vice-President 
GUY E, BEARDSLEY, 
— haemeenags 


B. IVES, 
Vice-President, at Western Branck 






Re 


E. S. ALLEN, . Assistant Secretary 
W. ROSS McCAIN, . Aesistant Secectary 
Ww F. WHITTELSEY, Marise \ Vice-President 
GEO. L. BURNHAM,. . ee 











GEORGE M. LOVEJOY, Vice-President J 
THOMAS C. TEMPLE, Secretary G 
HENRY P. WHITMAN, Ass’t Secretary 
EDWARD 





EDWARD MILLIGAN, President 
OHN B. KNOX, Secretary 


FRED C. 
F. MINOT BLAKE, Ass’t Secretary 


$10,506,412 
91,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ....-.- + ~- + $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . . .... +. - - 1,598,770 
Net Surplus pe) Be SO we. OS ee 7,506,412 


Total Assets . . . . ~ $19,706,197. 


Vv. CHAPLIN, Ass’t Secretary 


Surplus to Policyholders ..... . 
Total Losses Paid .....+-e+e-. 


PHEENIX 





County Field Club _ will 








in Chicago, Cook County and the Greater Metrepelitan District. 
{This inspectorate very properly gauges the ef fire risks 
and intelli ently anticipates events before they eccur. YThe under 





Inspections 
this talent te companies, agents, brekers and the bust- 


signed se 

ness public, herewith tendeting pounedl to all State Insurance Officials, Legislative and Municipal 

Cemmittees and all those who formulate insurance laws designed fer the publie weal. 

20 years in this field. —Dixit et Fecit— Pe WW P I E R  & E 
Office with Knight, Smith & Co. ® e 

Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 








‘_ WM.L. DICKELMAN 


HENRY J, WOESSNER HAROLD J. BARBOUR . 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


Insurance Exchange General Agents (U. S. and Canada) Excess Lines 
ding Chi 


Telephone Wabash 
Buil cago 5509 











ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 














HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 
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COOK COUNTY FIELD CLUB 


Arrangements are being made by the 
Cook County Field Club to affiliate 
with Chicago Association of Com- 
merce in committee work., The Asso- 
ciation of Commerce has attracted the 
attention of insurance men through the 
activities of its fire and accident pre- 
vention committee. It is the plan of 
the Cook County Field Club to co- 
operate with this body and also with 
the Civic Industrial committee. 

The conservation association that 
has been organized by the Cook 
commence 
operations at once. For many years 
the organization has maintained what 
is known as a “punk risk department.” 
Through this medium a record of all 
undesirable risks in Cook County has 
been kept up to date and this material 
will be used as a basis for the conser- 
vation work. 


0 


* * Xx 
GETTING BROKERAGE BUSINESS 


S. T. Johnson, head of the brokerage 
department at Chicago for the Roches- 
ter Underwriters, is successfully solicit- 
ing from brokers of the city lines upon 
outside business controlled by them, 
and sending these to local agents to be 
written up. This well systematized 
and aggressively conducted service is 
highly appreciated by the lecal men, 
who. secure thereby lines otherwise 
lost, and they are reciprocating by get- 
ting for the Rochester department as 
much desirable business as they can 
control direct. 


* ok 
CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
total premium writings for the year 
ending June 30 to the Chicago City 
Collector for taxation purposes are 
shown below: 


1919 1918 
British America $71,005 
CORCOPGIA.  ovcccsss 62,183 
General, France 43,289 
MCPGRANES WITA: .6.60.6.6.0:65 [OOO 070s 
National Union 118,817 
UN "a re ee 61,720 
WITOUNO 65. bcs cane aipaiee 26,697 





*x *K 
NORTH BRITISH CONFERENCE 


Following the recent conference at 
New York City of the general man- 
agement of the North British combina- 
tion with its field men in the New 
England and Middle Departments, a 
similar meeting of western state rep- 
resentatives will be held at the Con- 
gress Hotel, Chicago, on Nov. 7. All 
special agents of the North British & 
Mercantile, Commonwealth, Pennsyl- 
vania and the Mercantile will be called 
in from the western and southern 
states, while in addition to United 
States Manager Shallcross and Assist- 
ant United States Manager C. E. Case, 
a number of officers including Secre- 
tary Barbour, and various department 
heads will likely go on from New 
York.. A general discussion will be 
held regarding the policies of the com- 
bination, and the particular needs of 
each state represented at the meeting. 
Special forms of insurance will be gone 
into, and perhaps an instructive talk 
or two given upon loss adjusting. Ar- 
rangements for the gathering are in 
the hands of George H. Batchelder, 
western manager of the Pennsylvania 
Fire. After the Chicago meeting it is 
expected Mr. Shallcross will go on to 
the Pacific Coast. . 


EXAMINERS’ MEETING 


The association of Fire Insurance 
Examiners held its first fall meeting 
last week. There have been no meet- 
ings during the summer months. An 
effort will be made by the examiners’ 
club to arrange for a permanent meet- 
ing place. 

At last week’s meeting H. S. Horton, 
an. examiner in the western department 
of the Phoenix of London, explained 
just how a daily report is handled from 














the time it enters the office until it is 


finally placed in file. His talk was fol- 
lowed by a general discussion, in which 
ideas and methods were exchanged. 
Lewis Linnell, of the Great American, 
president of the organization, presided. 
The attendance was above average. 


* Ok 
WARREN AGAIN CHAIRMAN 


W. S. Warren, western manager of 
the Liverpool & London & Globe, has 
been chosen chairman of the joint con- 
ference committee of the Western 
Union and Western Insurance Bureau. 
Western Manager Charles E. Sheldon 
of the American was made vice-chair- 
man. Mr. Warren served as the first 
chairman of the conference committee 
in 1912, continuing for two vears. He 
did splendid work in bringirg the two 
organizations together because he had 
the confidence of all the companies. 


* * * 
MUCH SHORT TERM ON GRAIN 


Local agents doing a farm business. 
who were alert and active were able to 
increase their income greatly during 
the grain season by selling short term 
policies to farmers running from 60 
days to six months. Owing to the 
high values of grain, farmers are pur- 
chasing short term policies more than 
ever before. Some agents specialized 
on this, drove out through the coun- 
try and solicited the business. Almost 
all farmers could easily be convinced 
that they were running too great a 
risk in not having their grain covered 
by specific short term insurance. 


Will Enzweiler, who has been one of 
the examiners in the western depart- 
ment of the Firemen’s of Newark, has 
been appointed special agent in Cook 
county for the Continental. 
* * * 
Manager C. H. Coates of the National 
Liberty is leaving Saturday of this week 
for six weeks trip to the Pacific Coast. 
* *K 

Edwin J. Perrin, Jr., who is in charge 
of the inland marine department of the 
Automobile of Hartford, is in Chicago 
and will establish a department in the 
Chicago branch office to write inland 
transportation, including motor. truck 
contents floater, salesman floater, regis- 
tered mail insurance. Charles Clark will 
be in charge of the department at Chi- 
cago. He is an experienced marine un- 
derwriter. 


* *K x 
Cc. C. Lum of the National Board office 
in New York has been in Chicago visiting 
the departments acquainting employes 
with the proper methods of reporting to 
the actuarial bureau. It was found that 
some departments were not familiar with 
the requirements. 

* * 

H. J. Woessner of Dickelman, Woessner 
& Barbour, Chicago local agents, has 
been elected secretary of the Michigan 
Club of Chicago. This organization has 
about 2,000 members. Mr. Woessner is 
the only member from the upper penin- 
sula. He hails from Marqueite, Mich. 

s & ca 


J. B. Levison, president of the Fire- 
mans Fund, was in Chicago this week. 





Wanted—Accountant 


Experienced Chicago local fire insurance. Ad- 
dress, in confidence, with full particulars, 
43-H, care The Western Underwriter. 








FOR SALE AT A BARGAIN 


Four Baker-Vawter all steel, ver- 
tical filing sections, containing 12 
drawers for fire applications, 3 for 
correspondence (one with special 
lock), 1 for card index and 4 for 
storage. Arrangement is ideal for 
an insurance broker’s records, 
forms and supplies. Address 39-D, 
care The National Underwriter. 
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SAY FLEMING IS RESIGNING 


Report Has It That Ohio State Fire 
Marshal Will Take Another 
Position 


For some time rumors have been cur- 
rent in Columbus and over the state 
of Ohio that State Fire Marshal T. 
Alfred Fleming had placed his resigna- 
tion in the hands of the governor. This 
information has not been verified by 
Mr. Fleming or Governor Cox, but it 
is known that Mr. Fleming has had 
more than one flattering offer of em- 
ployment at a remuneration greater 
than that which he receives from the 
state and it will not surprise his friends 
if he should make an announcement 
of change soon. In view of his many 
years’ experience in the field of five 
protection and fire prevention, his 
adaptability for work in this field and 
his likeness for it is hoped that his 
new position will not take him away 
from it. 

Two candidates are mentioned as his 
successor. One is Ed. L. Donavin, for 
years one of the most valuable mem- 
bers of the fire marshal’s staff at Col- 
umbus, and the other is Wm. J. Leon- 
ard of Cincinnati, secretary of the 
Cincinnati Brewers’ Association. The 
insurance men are backing Mr. Donavin 


as he is familiar with the plans and_ 


operations of the office. 


Crooks Is Ohio Farmers Treasurer 


LEROY, O., Oct. 28—At a meeting of 
the board of directors of the Ohio Farm- 





ers J. W. Crooks was elected treasurer, 
succeeding F. H. Hawley, who is also 
president of the company. At the same 
time N. R. Chalfant was chosen as as- 
sistant secretary. 

Mr. Crooks has been with the com- 
pany for some time, having accepted a 
position after years of experience in the 
Ohio insurance department and more re- 
cently as an expert accountant which 
took him into the offices of many com- 
panies as well as into state departments 
all over the country. 


Report on Cleveland 


The National Board engineers report 
as follows on Cleveland: 

“Conditions as applying to the manual 
force of the fire department are far from 
satisfactory. The department is seriously 
undermanned, being estimated by the 
chief as, nearly 60 men deficient in each 
shift; compared to standard requirements 
for adequate service it is lacking an 
even greater number, particularly at 
night. At times, some of the apparatus 
has not sufficient men to effectively oper- 
ate hose lines. In addition, a large per- 
centage of the force is composed of new 
men, who, because of lack of proper 
training, are little better than an equal 
number of volunteers. These conditions, 
together with the absence of company 
officers on one shift, which affects disci- 
pline and fire methods, have seriously 
reduced the effectiveness of the depart- 
ment.” 


Field Club Meetings Postponed 


Owing to the fact that the first Tuesday 
in November is election day, the meet- 
ings of the two Ohio field clubs and of 
the Ohio branch of the Conservation and 
Fire Protection Association have been 
postponed until the second Tuesday in 
the month. 


Bainter With Mansfield Company 
Attorney Paul Bainter of Dresden, O., 





PAUL BAINTER 


Resigns From Ohio Insurance Department 
to Go With Great American Mutual 
Indemnity. 


ance department at Columbus, has sev- 
ered his connection with that office to 
assume charge of the legal department o/ 
the Great American Mutual Indemnity of 
Mansfield, O. 

Mr. Bainter has been connected with 
the Ohio department for nearly four 
years, during which time he made the 
acquaintance of practically all the agents 
and the officials of the various insurance 
companies which have their home office: 
in the state. He is a man of excellent 
business judgment and should be a most 





who has been employed in the Ohio insur- valuable addition to the rapidly increas- 
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ing home office force of the Great Ameri- 
can. 

Prior to taking up his work with the 
insurance department, ‘Mr. Bainter prac- 
ticed law in Zanesville, where he was 
Known as one of the leading members 
of the bar. He again expects to open 
up his office in that city for the purpose 
of handling the legal affairs of friends 
in the insurance business. The remain- 
der of his time he will spend at the home 
office of the Great American in Mansfield. 


Ohio’s September Fire Record 


State Fire Marshal T. Alfred Fleming 
reports 185 fires and a loss of $569,148 
for September. For the same month in 
1918 there were 272 fires and a loss of 
$565,619. In September, 1919, there were 
two incendiary fires, with a loss of 
$16,500, and 13 electric wire fires, with 
a loss of $47,242. There were but five 
lightning fires reported, all on unrodded 
building, and the loss was $12,839. 


New companies admitted to Ohio in- 
clude the Palmetto Fire and the Fidel- 
ity Insurance, both of Sumpter, S. C.; the 
Washington Fire & Marine of NewYork, 
and the Lumbermen’s & Manufacturers 
Underwriters, Chicago. J. S. Kemper is 
attorney in fact for the latter organ- 
ization. 


Wisconsin Notes 


The Wisconsin department has li- 
censed the Importers & Exporters of 
New York. 

The Elkhorn, Wis., fire department is 
raising a fund of $4,000 for the purchase 
of a motor fire truck. 

J. F. Kemmerer, Clinton, Wis., has 
admitted his son as a partner in the in- 
surance and real estate business. The 
firm henceforth will be known as J. F. 
Kemmerer & Son. 


Sheboygan has placed in service a 
new Seagrave motor pump with a rated 
eapacity of 550 gallons per minute. In 
the final test for acceptance the pump 
delivered 700 gallons. 
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OTHO E. LANE, President 





Canadian Department 
W. E. Findlay, Manager 


22 St. John Street, Montreal, P. Q., Canada 


Atlantic Marine Department 
Wm. H. McGee & Co., Gen’l Agents 


15 William Street, New York City 


BERNARD M. CULVER, Vice-President 
WILLIAM L. STEELE, Vice-President 
CHARLES A. LUNG, Secretary 


NIAGARA 


HENRY J. ZECHLIN, Assistant Secretary 


MYLES WALSH, bi = 
J. G. MACONACHY, + ” 
J. H. MACFARLANE, ba = 





Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


Boston Department 
Rice & Whitney, Managers 


71 Kilby Street, Boston, Massachusetts 


Newark Department 
Lyon & Lyon, Managers 


Niagara Building, Newark, New Jersey 


Pacific Coast Department 
Edwin Parrish, Manager 


334 Pine Street, San Francisco, California 


Pacific Marine Department 
Thomas S. Deering, Manager 


314 California Street, San Francisco, Cal. 
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A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 

Kansas, Colorado, 
Wyoming and 
Nebraska 


\\) 
ee homme Office: 


FIRE, 
TORNADO, AUTOMOBILE, 
FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb. 
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ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
President Vice-President Vice-President Secy-Treas. 
DIRECTORS 







THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


ASSETS OVER ONE MILLION CHICAGO » 
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H. C. WHALEN, Pres. A. S. BUZZE, Secy. 
THE CENTRAL STATES FIRE 
INSURANCE COMPANY 


Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
® Entered 
KANSAS OKLAHOMA TEXAS 



























The COLUMBIAN NATIONAL’ 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS = See fy ee oe me 
SURPLUS TO POLICYHOLDERS -~— - - 


$1,765,472.60 
1,096,744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
® Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 























9H. M. BARFIELD 


President 


H. S. BASSETT 
Secretary 


CHARLES H. HARRADEN 
Managing Underwriter 


uckeye National Fire 


Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 























GEO. A. MOWRY 
President 


LN Twin City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 






W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 




























_Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where-not represented = 
Prompt Service Telephone, Cherry 5154 











MID-WEST FIRE IS LICENSED 





New Company at Quincy, Ill, With 
L. R. Hetherington as Secretary 
and Underwriter Starts 





QUINCY, ILL., Oct. 28.—The Mid- 
West Fire of Quincy, Ill, has been 
licensed by the Illinois department. It 
is capitalized at $100,000 and is start- 
ing business with a surplus to policy- 
holders of $140,000. It will write fire, 
lightning, tornado, and automobile fire 
and theft. L. R. Hetherington, secre- 
tary of the company, will also be the 
managing underwriter. The president 
and all other officers of the company 
are local business men and farmers. 
The home office is located in the IIli- 
nois Bank building at Quincy. It is its 
intention to enter other states just as 
soon. as the necessary arrangements 
can be made. J. W. Ireland is presi- 
dent, John S. Fraser, vice-president, 
and John L. Fiper, treasurer. 





NEW COMPANY FOR INDIANA 





United States Fire & Marine Organ- 
ized With $200,000 Capital— 
Office at Indianapolis 


INDIANAPOLIS, IND., Oct. 28.— 
John W. McGinety, secretary of the 
American Mutual Fire and associate 
attorney-in-fact of the International 
Lloyds, both of Indianapolis, an- 
nounces the proposed organization of 
the United States Fire & Marine In- 
surance Company under the insurance 
statutes of Indiana, with home office 
in Indianapolis. Articles of incorpora- 
tion have been filed with the secretary 
of state. The authorized capital is 
$200,000 and the stock is to have a par 
value of $50, to be sold at $75, creating 
a surplus of $100,000. The incorpora- 
tors are: 


Harry L. Arnold, president Gary Trust 
& Savings Bank, Gary, Ind., and formerly 
actuary of the Indiana Insurance Depart- 
ment; Reily C. Adams, president Security 
Trust Company, Indianapolis; J. E. 
Ohmart, cashier Citizens State Bank, 
Portland, Ind.; L. A. Burnett, general in- 
surance, Pittsburgh, Pa.; H. L. Morris, 
merchant and automobile dealer, Port- 
iand, Ind.; Henry Kinsey Brown, presi- 
dent and owner Valparaiso University, 
Valparaiso, Ind.; C. N. Van Cleave, insur- 
ance, Indianapolis; Dr. Sollis Runnels, 
physician and capitalist, Indianapolis; 
Chas. P. Jacobson, general superintend- 
ent Atlantic & Pacific Tea Co. for south- 
ern states, Atlanta, Ga.; J. W. Pullen, 
president Citizens State Bank, Indianapo- 
lis; John W. McGinety, insurance, Indian- 
apolis; Chas. H. Towson, secretary Square 
Deal Building & Loan Association and 
capitalist, Lancaster, Ohio; Fay H. Irwin, 
insurance, formerly of State Board of 
Public Accounts and Indianapolis Cham- 
ber of Commerce. 


Mr. McGinety says that the organi- 
zation expense will be limited to 5 per- 
cent. He says that both the American 
Mutual and the International Lloyds 
have been so successful and have such 
a volume of reinsurance business that 
they can throw to the new company 
that it is assured of a good premium 
income from the start. The American 
Mutual, which began business in 1916, 
with a guaranty fund of $14,000, now 
has assets of $190,000. The Inter- 
national Lloyds was organized in Feb- 
ruary, 1918, with subscriptions totaling 
$100,000. In January, 1919, the sub- 
scriptions were increased to $250,000 
and an examination as of May 31, 1919, 
showed $298,000 of assets. Mr. Mc- 
Ginety says the business of both com- 
panies has proven profitable and that 
the new company will be assured the 
same quality of business as the others. 
He says that the United States Fire & 
Marine will begin business as soon as 
$100,000 capital and $50,000 surplus 








have been subscribed, which he be- 
lieves will bet before January 1. 


SCOPE OF BRUNDAGE RULING 








Companies Interested in the Opinion 
Given by Illinois Attorney- 
General on Surcharge 





Much interest has been taken by fire 
companies in the opinion of Attorney- 
General Brundage of Iliinois as to 
House Resolutions No. 63 passed dur- 
ing the closing days of the last Illinois 
legislature directing the insurance de- 
partment to make a demand on the fire 
companies for a return of the 10 per- 
cent surcharge. In the event that 
companies failed or refused to return 
the surcharge as directed appropriate 
action was to be taken against com- 
panies. 

The demand for the: return of the 
surcharge was made by the Depart- 
ment of Trade and Commerce, and 
the time limit expired Oct. 15. In the 
meantime, the department referred the 
matter to the attorney-general for 
opinion, whether House Resolution 
No. 63 conferred upon the department 
legal right to cancel the licenses of 
such foreign companies as neglected 
or refused to refund the surcharge. 


The attorney-general in quite a lengthy 
opinion holds that the laws of Illinois 
confer upon the department the right 
to revoke the license of foreign com- 
panies only where such right is specifi- 
cally provided; that a resolution of one 
house of the Illinois general assembly is 
not law in any sense, but only the ex- 
pression of an opinion and has no bind- 
ing effect upon the legal action or the 
conscience of any department of state. 

The attorney-general also holds that 
the director of trade and commerce is 
only an administrative officer and his 
duties are purely ministerial, and that 
ke has only such discretion as is inci- 
dental to the execution of the ministerial 
powers granted in the statute. 

He holds also that the regulation of 
fire insurance rates has not been the 
subject of legislation in this state, and 
that there is no power in the Department 
of Trade and Commerce over rates or 
rate matters, and that under House Res- 
olution No. 63 the department has no 
authority whatever to revoke the license 
of any company for failure to comply 
with the demand of the department for 
the return of the surcharge. 

The attorney-general also holds that if 
any common law question is involved, it 
is one for the courts and not for the 
insurance department, and that the fact 
that practically all companies in Illinois 
simultaneously imposed the surcharge as 
a war measure is not of itself necessarily 
evidence of any violation of law. 


Placing Agencies for Columbia 


William L. Leonard, state agent of the 
Phoenix Assurance and the Imperial for 
Indiana, has received instructions to 
place agencies in his territory for the 
Columbia of New Jersey. The first ap- 
pointment he has made has been that of 
the Bridges-McGaw-Company, at Indian- 
apolis. The Columbia has a capital of 
$400,000 and approximately $750,000 net 
surplus with $1,500,000 admitted assets. 





Isham Goes to Detroit 


Lewis S. Isham, who for a number of 
years has been an independent adjuster 
in Chicago, has been appointed staff ad- 
juster in the newly opened Detroit, Mich., 
office of the Underwriters Adjusting Co. 





Illinois Notes 
The agency of the late F. J. Flusch at 


DeKalb, Ill., has been purchased by 
W. J. Hope. 
Edgar E. Howard, a prominent local 


agent at Joliet, Ill., has taken into part- 
nership M. G. Corrigan of Council Bluffs, 
Ta. The new arrangement becomes eftect- 
ive Jan. 1. 

Herbert T. Cooney, 
state bank of Woodstock, IIll., has pur- 
chased the agency of the late Josial 
Hyde. Mr. Hyde was formerly state 
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agent for the old German National and 
jater for the Dubuque Fire & Marine. 


Indiana Notes 


William E,. Wider, a local agent of 
Elkhart, Ind., has been elected mayor of 
that town. 

The Franzen Agency, Hammond, Ind., 
has been appointed agent of the Colum- 
pian of Indiana. 

John R. Davis, formerly special agent 
of the North America in Indiana, now 
in the local agency business at Cleve- 








‘this week. 
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WANTED—Experienced producer in all 
lines, to handle Local Agency in one of 
the largest towns in Michigan. Half 
million corporation and excellent connections 


behind this proposition, Quick action essential. 
Address 40-E, care The National Underwriter. 











Field Man Wanted 


Young man to assist State Agent in 
middle western state, of old established 
(Fire) Company. Address stating ex- 
perience, age and salary expected. 





Address 42-G, Care The National Underwriter. 








land, was in Indianapolis the first of 


The city council of ee. gae., 
has raised the pay of firemen $12 
month and of the chief $15 a Begg 

The Indianapolis Board of Public 
Works has notified the Indianapolis Wa- 
ter Company that it will be required to 
make at least 80,000 feet of extensions 
to the mains next year. 


H. H. Friedley, Indiana state fire 
marshal, has been notified that Enoch 
L. Pierson, a merchant of Van Buren, 
Ind., who was indicted in Randolph 
county, May 5, 1917, in connection with 
the burning of a store at Ridgeville, has 
been found guilty of conspiracy to com- 
mit a felony in the Jay county circuit 
court. 

George P. Rowell, who left his posi- 
tion, as manager of the insurance de- 
partment of the Elkhart County Trust 
Company at Goshen, Ind., to go overseas 
in Red Cross work during the war, has 
returned and resumed his work. His 
wife took up his agency work while he 
was away and made a most commend- 
able success of it. 

A charge of arson has been preferred 
by the Indiana state fire marshal’s de- 
partment against John P. Johnson and 





William Alexander of Chicago and they 
are in jail at Crown Point, Ind. It is 
alleged that they drove an automobile 
from Chicago to near Gary, Ind., and 
burned it to collect the insurance. 

L. O. V. Everhard, who has been doing 
field work for the Gary National nee 
has gone into partnership with G. 
Bornholt, at Valparaiso, Ind. Mr. Sua 
holt is county clerk of Porter county 
and is one of the directors of the Gary 
National Life. His term of office will ex- 
pire Jan. 1. The new agency is located 
at 11 Main street, Valparaiso. It will 
represent all classes of companies and 
is now in the field to make connections. 
Mr. Everhard was formerly a Chicago 
life insurance man. 





Wisconsin Notes 


Oconomowoc is taking bids for a mo- 
tor-driven pumping engine, chemical and 
hose car. 

Kaukauna, Wis., is in the market for 
a combination truck and the common 
council has created a special committee 
to inspect trucks now in service in a 
number of other cities in Wisconsin. 
The proposed expenditure will be about 
$15,000. 
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BOUGHT AND SOLD 


BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 
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TRADE MARK 


ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 








fy STRICTLY FIREPROOF 


NEW HOTEL:- 


7 |BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 


One minute from the 
Insurance District 


A H The Patronage of In- 


surance Men Is 
Kr Solicited «¢ 
“Mr} Losrence R. Adams , Sec’y and Mgr. 























OFFICE SUPPLIES 


FOR INSURANCE AGENCIES 
“Everything for the Insurance Man” 


THE NATIONAL UNDERWRITER 
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HITS SNAG IN SASKATCHEWAN 





Municipal Hail Insurance Plan Loses 
Popularity as Result of Heavy 
Levy This Year 


Heavy losses this year and the fur- 
ther fact that farmers who have lost 
their own crops from other causes 
have been called upon to pay a heavy 
levy for the benefit of those who have 
experienced hail losses have seriously 
diminished the popularity of the muni- 
cipal hail insurance plan in force in 
the province of Saskatchewan, Canada, 
according to E. G. Hingley, secretary 
of the Saskatchewan Municipal Hail 
Association. 

As a result of the serious situation 
in which the hail fund was left last 
spring by the payment of 1918 losses, 
the provincial government authorized 
the levying of an additional assess- 
ment on seeded land in addition to the 
4 cents per acre paid prior to this year, 
and the annual convention last March 
authorized an assessment not to exceed 
25 cents per acre, the indemnity re- 
maining the same, $5 per acre for total 
loss. The withdrawal privileges were 
further widened, and the date for with- 
drawal was extended to June 15, so 
that any ‘farmer who had his crop 
blown out before that time could 
withdraw and escape payment of the 
tax when it was levied. A consider- 
able number of farmers took advantage 
of that provision. 

The year 1919 has been especially 
disastrous for hail losses. One storm 
on July 1 cost the association over 
$1,000,000. Farmers who made no 
crop are very hard hit by the addi- 
tional tax, but no method of canceling 
it in such cases is provided. If any 
taxes are cancelled because the farmers 
have no crop, then the only logical 
conclusion, according to Mr. Hingley, 
would be to cancel all taxes, which 
would leave the 1919.claimants with 
only 35 cents on the dollar for settle- 
ment of their claims. 





Lindholm With Duluth Agency 


The Insurance Service Agency of Du- 
luth is adding an engineering depart- 
ment to its office. Edward Lindholm, 
with the General Inspection Company of 
Minneapolis, is associating himself with 
the Duluth agency and will have charge 
of the new department. 





Report on State Owned Mill 


Insurance men are studying the re- 
port of the operations of a state owned 
flour mill in North Dakota, one of the 
favorite projects of the Non-partisan 
League. It shows that between Aug. 20 
and Sept. 26 the mill ran behind $7,446 
and paid salaries of $3,663. The project 
therefore has not been profitable to the 
Non-partisan League. 


HAIL LAW CHANGES PROPOSED 





North Dakota Commissioner Would 
Do Away With Privilege of With- 
drawal by Farmers 





FARGO, N. D., Oct. 28—S. A. 
Olsness, commissioner of insurance of 
North Dakota, has instituted a cam- 
paign by which he hopes to obtain 
amendments to the state hail insur- 
ance act which will do away with the 
privilege of withdrawal, now enjoyed 
by farmers. In a Nonpartisan league 
newspaper Mr. Olsness is quoted as 
declaring that the farmers themselves 
are favorable to that proposal. 

In reviewing the work of the state 
semi-compulsory hail insurance act for 
the first year, Mr. Olsness says the re- 
turns from the several counties show 
that approximately 13,000,000 acres was 
included in the state fund, and will 
be assessed for the creation of the 
fund necessary to pay indemnities. The 
losses and expense of operation, says 
Commissioner Olsness, make it neces- 
sary to levy approximately $3,750,000, 
and this will mean a tax of about 25 
cents an acre on the land that re- 
mained in the system, this being in 
addition to the flat general tax of 3 
cents an acre that all tillable land 
must bear, irrespective of whether the 
owner withdrew from the indemnity 
fund. 

The North Dakota legislature prob- 
ably will be convened in special ses- 
sion soon, and in that event, the 
amendments that Mr. Olsness_ has 
suggested to the hail law may be given 
consideration. The legislature that 
will be convened will be the same that 
passed so much radical insurance legis- 
lation last winter. 





Danek Goes With Whittlesey 


Otto L. Danek has become connected 
with the adjusting office of Charles S. 
Whittlesey of Fargo, N. D. He was for- 
merly special agent of the Twin City 
Fire of Minnesota and later special agent 
for the Fidelity-Phenix in Minnesota and 
North Dakota. He has had several years 
experience in field work. Mr. Danek has 
just been discharged from the army after 
serving two years in the First Division 
in France. He is popular with the field 
men of the northwest and is a high grade 
man. 





Aetna Officials Visit 


Vice-President E. J. Sloan of the Aetna 
home office and Vice-President R. B. 
Ives at the western office are on a trip 
to the Iron Range in Minnesota, Duluth 
and other points in the state. 





Expense of Hail Plan 


BISMARCK, N. D., Oct. 29—The insur- 
ance department states that the hail 





tax on insured lands this year will be 25 
cents an acre, 
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ORGANIZED 1853 


The Girard F. & M. ‘Company’ of Philadelphia 


COMPANY 
Cash Capital $500,000 ~—SsWNett Surplus $373,035 
Surplus to Policyholders, $873,035 


Eastern Department Home Office Western Department 
D. H. Dunuam, V.-Pres. % 7s ge Neat Bassert, V.-Pres and Mer. 
Kay, T . J. THoMason f 
Ned Hassinesn, Sec’y . PHILADELPHIA, W. T. Bassett, Ass’t Mgr. 
NEWARK, NEW JERSEY PENNA. CHICAGO, ILL. 





FIREMEN’S "SS2\NcF 


JANUARY 1, 1919 


OF NEWARK 


Cash Capital $1,250,000 Net Surplus $2,246,144 
Surplus to Policyholders, $3,496,144 


Easter Department Western Department 
D. H. DunwaM, President Neat Bassert, V.-Pres. and Mgr. 


Joun Kay, Vice-Pres. W. T. Basser?, Ass’t Man 


A. H. Hassincrr, Secretar 
NEWARK, NEW JERSEY CHICAGO, ILLINOIS 














PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY 








Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange, 


“SURPLUS 
LINES AND 
FLOATERS 


Chicago, “| 








Indiana Mutual Automobile Insurance Company 


We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 














The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It ie the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 











The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F, J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
: Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building c 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 
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LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


WRITE 
TODAY 














had been expected. Commissioner Olsness 
estimates that with reports from one 
county still missing the acreage insured 
under the state plan will be 13,000,000 
in round numbers. The expense of run- 
ning the hail department and the amount 
to be paid in indemnity will figure about 


$3,750,000. At 25 cents an acre on lang 
protected under the state plan plus the 
fiat tax of 3 cents an acre against a] 
tillable land, it’ is estimated that a 
losses can be paid and a surplus ‘of 
about $150,000 carried over to next 
year. ’ 
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IN THE MISSOURI VALLEY 








GASOLINE MENACE ATTACKED 





Kansans Go After Advertisements in 
Papers Recommending Its Use 
for Cleaning 





KANSAS CITY, MO., Oct. 29.— 
Fire insurance men in Topeka dis- 
covered that advertisers were still rec- 
ommending the use of gasoline in open 
vessels, for cleaning garments at 
home. The advertisements was taken 
before the Insurance Lunch Club and 
resolutions were adopted which in- 
cluded a strong suggestion to news- 
paper publishers as to the danger in 
publishing such matter. W. B. Gasche, 
president of the Alliance Cooperative 
and president of the Kansas State As- 
sociation of Insurance Companies, pre- 
At the sugges- 
tion of the lunch club, he carried the 
Conservation & Fire 
Prevention Association of Kansas at 
its annual meeting in Kansas City. 
This resolution will be used as an effi- 
cient means of getting cooperation 
from newspapers which may not real- 
ize the hazard they are letting loose 
on their communities by publishing the 
advertisements. The resolutions as 
adopted by the Conservation & Fire 
Prevention Association follow: 

Whereas, certain newspapers of gen- 
eral circulation have been running an 
advertisement recommending the house- 
wife to use gasoline for cleaning pur- 
poses, and 

Whereas, it is a fact well known to all 
fire preventionists that the use of gaso- 
line in open vessels is very dangerous, 
and that it causes the loss of many lives 
and much property every year, and 

Whereas, the Conservation and Fire 
Prevention Association is doing its ut- 
most to reduce the loss of life and prop- 
erty by fire, and to educate the public as 
to the special hazard or gasoline, there- 
fore be it 

Resolved, that we enter our most vig- 
erous protest against any newspaper 
accepting any such advertisements which 
are nothing more or less than an invita- 
tion to those unfamiliar with the hazard 
to run the risk of losing both life and 
property by such use of gasoline. 

Resolved, that a copy of the above be 
furnished any publication running such 
ee advertisements, and fur- 
ther 

Resolved, that a copy of these resolu- 
tions be furnished to the state fire mar- 
shal, for such use as his judgment may 
suggest. 





Weekly Meetings for Omaha Agents 
OMAHA, NEB., Oct. 28—Due to the 


| efforts of Frank Martin of Martin Broth- 


ers & Co., of this city, plans have been 
completed for the holding of regular 
weekly meetings of local fire agents. Mr. 
Martin, at a meeting Oct. 21, explained 
the need for closer contact of the local 
agents and suggested the weekly meet- 
ings and luncheon as a means of getting 
together. It is planned to have at least 
one speaker, local or out-of-town, ad- 
dress the meetings and there will also 
be an opportunity for a general ‘discus- 





—- 


sion of the business by the local agents, 
A meeting will be held every Tuesday 
noon, 





Probing Topeka Garage Fire 


TOPEKA, KAN., Oct. 28.—Fire Mar. 
shal Hussey is investigating suspicious 
circumstances in connection with the fire 
that destroyed the Hardesty Motor com. 
pany building in Topeka last week, caus. 
ing a loss of about $50,000, more than 
two-thirds covered by insurance. Thirty 
motor cars, nearly all of them owned by 
the proprietor, were destroyed. The 
origin of the fire still is a mystery, 





Will Inspect Kansas Risks 


TOPEKA, KAN., Oct. 28—The execu. 
tive committee of the Conservation & 
Fire Prevention Association of this state 
held a meeting here today to outline the 
program of inspection of mills, elevators, 
churches, school houses, public buildings 
and food repositories. The state is 
divided in districts, each in charge ofa 
chairman. It is hoped tq complete the 
work by the end of the year. 





Death of Old Iowa Agent 


A. S. Blair of Manchester, Ia., one of 
the oldest agents in the state, who has 
represented the Aetna since Dec. 22, 1858, 
died this week. 





St. Louis Club Organized 


ST. LOUIS, MO., Oct. 29—The Insurance 
Club of St. Louis was organized this 
week with approximately 250 charter 
members consisting of local agents, state 
and special agents and clerks. Meetings 
will be held on the second Monday of 
every month. 

The officers elected are: George Grupe, 
president; John R. Faulkner, first vice- 
president; Leslie E. Bright, second vice- 
president; J. W. Rodger, secretary; John 
H. O’Toole, treasurer; W. B. Plummer, 
librarian. 

The board of directors consists of C.J. 
Kehoe, Hirschberg Agency; George D. 
Markham, W. H. Markham & Co.; H. M. 
Hess, American Central; W. C. Butler Jr, 
Crane Agency; E. W. Thomas, Queen; H. 
M. Rascher, Travelers. 





More Losses in Iowa 


DES. MOINES, IA., Oct. 28—Des Moines 
adjusters declare that they have had 
more fire losses in Iowa in the past 
month than in any other similar time 
and that practically every section of the 
state is being hit. For the most part, 
however, the losses have not been heavy. 

Fire Chief Burnett of Des Moines be- 
lieves that if the present record holds 
up in Des Moines, the city will show 4 
lower fire loss total than for several 
seasons. The campaigns for fire pre- 
vention and closer inspection are ascribed 
as the reason by the chief. Creston re- 
ports a packing house fire of some $12,000 
and there have been minor fires in the 
Lacey hotel at Oskaloosa, the Sherman 
paper box factory at Des Moines and 4 
$20,000 loss in the business district at 
Auburn. ; 





Unions Start Fight on Travis 


TOPEKA, KAN., Oct. 28.—Labor union 
organizers are building a back fire ber 
Frank L. Travis, state superintendent 0 
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Unusual opportunity for aggressive and ambitious young 
insurance man as Office Manager of one of the largest 
local and general agencies in Indiana, writing all lines 
except Life. Knowledge of Fire and all Automobile lines 
Must have ability to relieve General Manager 
of detail, handle solicitors and clients and solicit and close 
prospects. Address 44-1, Care The National Underwriter. 
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Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage, 














The ‘‘livest’”” spot in the 
business today is Automobile 
Insurance. 

The ‘‘livest’” company doing 
business in Ohio today is THE 
GREAT AMERICAN, Ohio’s 
largest and strongest Automobile 
Insurance Company. Our agents 
are ‘‘boosters”—there’s a reason. 



























































Full coverage automobile insur- 
ance at reduced rates. 














MANSFIELD,OHIO. 

















OHIO’S OLDEST—43 Years in Business 


Cc. A. L. PURMORT, Secretary 


Central Manufacturers’ Building 


VAN WERT, OHIO 


CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


OHIO’S LARGEST—Cash Assets $1,500,000.00 
AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


LUMBERMEN’S MUTUAL CASUALTY COMPANY 


Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. ; 


For Representation Address 


OHIO’S STRONGEST—by Any Measurement 


JAMES S. KEMPER, Manager 


11 South La Salle Street 
CHICAGO, ILLINOIS 














—The Original ae Se Byes Company— 
neorpora: 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Seine: ~*~ in Ohio and enim ey 
PHILIP LEHR, Pres. ’ Rost. oa + ll aie lc Secy. 











The Mutual Plate Glass Insurance Co. 
; Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President i L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 
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Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W.McGINETY, Secretary Indianapolis 








Richland Mutual Insurance Company 





a 








MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS 

A. C. CUMMINS, President 


$2,486,445.48 
BUSINESS CONFINED TO OHIO RR. SMITH, Secretary 











GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 


ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 











**Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Company of Indiana 
(A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 





KNOX MUTUAL INSURANCE CO. | 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 


Business Confined te Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 
> 




















Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 
J. AMBLER, Secretary 











E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 








Indianapolis Secretary & Mgr. J. R. VERNON, President 
. THE AUT BUT sie coe scenes eo eee a ee wap ede. 
Dayton Mutual Fire || '" tae AGENT WANTS THE SAME KIND 
In C DAYTON That’s another reason 
surance L0.,  onio MID-WEST MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
B. C. COLEMAN, Secy. » Wichita, Kansas. 3 J. B. HENDERSON, Secretary 
Conservative and Careful 
Management MINSTER MUTUAL FIRE 
AGENTS WANTED INSURANCE CO. Inc. 1849 MINSTER, OHIO 
Address Home Office. J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
- VERNON B. ARNOLD, Special Agent, Lima, Ohio 











OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 





An Agency Company 














Rentschler Building 





Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 





LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting 
lost policies, and trouble of calculating 
earned premiums. No troublesome signa- 
tures to be obtained. Safer than putting 
out a second policy. {| Designed by Carey 

Zimmerman, local agents at Cincinnati, 
Ohio. Thousands have been used. 

12 50 100 200 500 1000 2000 5000 
$0.75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
Sold to 
THE NATIONAL UNDERWRITER 
ROUGH NOTES 
Indianapolis = New York 


HAMILTON, OHIO 


_ Chicago 


Cincinnati 
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Asurance (0. 
oF NEW HaVEN.CONNECTICUT. 
CASH CAPITAL, $1,000,000 


Western Department, Roc «ford, Illinois 
WALTER D. WILLIAMS, Mer. 








insurance, for Travis’s statement re- 
cently that unionization of the fire de- 
vartments would justify the fire insur- 
ance companies in increasing rates. 
They are threatening to combine forces 
with returned service men from the A. 
E. F., who have a grudge at Travis last- 
ing over from happenings in France, and 
run a candidate against him for the Re- 
publican nomination. Under the rules of 
the game as played in Kansas, Travis is 
entitled to a renomination for a second 
term without opposition. 


Missouri Notes 


C. W. Crossan, for many years an ad- 
juster for the companies at Kansas City, 
Mo., will become on Nov. 1 an adjuster 
for the assured. 


the insurance division of the alien prop- 
erty custodian’s office, has returned to 
his former home in Carrollton, Mo., and 
has purchased the interest of his part- 
ner, G. H. McGee, in the local agency of 
Thomas & McGee. 


William S. McClenahan, manager of 
the casualty department of the Fidelity 
& Deposit, Kansas City office, has become 


Dudley D. Thomas, former manager of |. 
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associated with W. B. Johnson, Kansas 
City local agent. Mr. McClenahan had 
been handling burglary business for the 
Fidelity & Deposit, which has discon- 
tinued this line in Kansas City, except 
for bank byrglary. 


Kansas Notes 


At a special election this week the 
city of Hutchinson voted $30,000 bonds 
for the erection of two new fire stations, 


Kansas fire loss for September was 
$520,956, according to the monthly 
statement issued by. Lew T. Hussey, state 
fire marshal. There’ were 190 fires re. 
ported during the month, the heaviest 
losses being from six store fires causing 
a loss of $61,525. Other losses included 
46 hay and grain fires, $43, at —— dwell- 
ings, $37,142; 41 barns, $58,2 


The Des Moines fire department has 
farmed out its famous racing team of 
Fred and Mack, formerly world’s cham- 
pions and several times champions in 
Iowa speed contests. This crack team 
and other fire horses are now in pasture 
to be used later in hauling city garbage 
wagons. The motorization of the denpart- 
jing has brought about this state of af- 
airs. 
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INCORPORATED 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 
MILWAUKEE, WISCONSIN 
Riot and Civil Commotion Insurance 


For Information Write Home Office or Special Agent 


































THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


, WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 
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By PROF. DODD’S FAMOUS SYSTEM 


Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2,600 successful insurance com- 
panies endorse it. Has a 25-year record of practically 100% 
efficiency. Originated by Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by responsible, skilled men ONLY. 

Investigate the Dodd are | ea for full information 


DODD & ‘STRUTHERS 


118 Eighth Street DES MOINES, IOWA 


Most perfect lightning protection ever developed. 











\WRITE HAIL INSURANCE 





Establish your connections now for 1919 with 


J. Shaw ral Agenc 

A: INSURANCE v Gen ” McPHERSON pr 

Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 


Mexico and Wyoming. 6 


Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 












































THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address after July I, 1919 























120 Fort St. West, Detroit, Michigan Neten 











STATES OF THE SOUTHWEST 














CONSIDER NEW POLICY FORMS 


Texas Schedules Liberalized by Com- 
panies to Meet Competition of 
Eastern Brokers 


AUSTIN, TEX., Oct. 28.—A hearing 
on new policy forms submitted by the 
companies has been set by the State 
Fire Insurance Commission for Nov. 
5. It is stated that the new forms are 
considerably more liberal than those 
now in use and that one reason for 
liberalizing the schedules in favor of 
the public is to meet the campaign now 
being waged by eastern brokers and 
unlicensed companies to write large 
lines in Texas overhead and thus take 
it from Texas licensed companies and 
Texas local agents. An instance of 
this was the recent attempt of a New 
York syndicate to write Texas oil mills 
with an aggregate risk of $75,000,000. 

No material changes have been made 
outside of simplifying and modernizing 
some of the clauses. At present rice, 
grain, wool and mohair are in one 
schedule and it is contemplated to 
adopt a separate clause for rice, for 
grain and for wool-mohair. A number 
of other such changes are contem- 
plated. 


Hearings will be held at the same time 
on applications for reduction in the rates 
on steam laundries in brick buildings and 
reduction on privatc automobile garages. 
The present charge is 50 cents where not 
exceeding three machines are housed, 
with 10 cents for each additional car. 
Complaint has been made that this 
charge is too high. 

In connection with the application of 
the laundrymen for a reduction in their 
rates it is interesting to note that in 
Texas in 1918 their loss ratio was 202 
percent, the premiums having been $17,- 
377 and losses $35,249. They may have 
hard sledding to get a reduction. Private 
automobile garages made a good show- 
ing in 1918 as the premiums thereon 
were $36,636 and losses $11,827 for a loss 
ratio of .302. 


J. S. Speed Leaves Bureau 


J. S. Speed, manager of the Arkansas 
Actuarial Bureau, has resigned. There 
kas been considerable talk about Mr. 
Speed leaving, it being rumored some- 
time ago that he was going with an in- 
terinsurance concern at Wichita Falls. 
It seems that his resignation was brought 
about by a committee of field men who 
desired another manager. It is stated 
that some of the field men want a man 
who will work in greater harmony with 
legislative committees. 

Mr. Speed has not announced what ” 
plans are for the future. He has agreed 
to remain in charge of the bureau until 
his successor can be selected by the 
committee of managers of the various 
companies doing business in Arkansas. 
The bureau was created under the pro- 
visions of an act of the legislature of 
1913, permitting the employment of a 
common expert, and Mr. Speed has held 





the position from the formation of the 


bureau. It was the first organization 
of the kind in the state. Under Mr, 
Speed’s management it has gained a rep- 
utation among insurance companies as 
one of the best rating and insurance or- 
ganizations in the United States. Begin- 
ning with nothing, its work has been 
increased and enlarged, until now it has 
mapped and classified practically every 
individual risk in the state, with the ex- 
ception of dwellings. 

Mr. Speed is president of the Fire 
Underwriters’ Uniformity Association, his 
election being the first time the presi- 
dency has gone outside of the big cities 
of the north and east. He has been a 
leader in the fire prevention movement 
of the state. 


Joint Convention in Oklahoma 


OKLAHOMA CITY, OKLA., Oct. 28—A 
joint convention of the Oklahoma Asso- 
ciation of Insurance Agents and the In- 
surance Federation of Oklahoma will be 
held in Oklahoma City Nov. 24 and 25. 
Much interest is being evidenced in the 
coming meeting and the indications are 
that it will be the most successful ever 
held. Governor J. B. A. Robertson will de- 
liver the address of welcome and speak- 
ers of national prominence will address 
the convention on insurance topics. There 
will be competitive stunts put on by vis- 
iting agents and fine entertainment fea- 
tures have been arranged. 


Joins Tulsa Agency 


E. H. Heavner of Oklahoma City, spe- 
cial agent of the Home, who has recently 
resigned, will go with the local agency 
of O’Neill, Moltz & Rees of Tulsa. Mr. 
Heavner is one of the active, young 
field men of Oklahoma who has made an 
excellent record. 


San Antonio Losses Cut 


SAN ANTONIO, TEX., Oct. 28—Fire 
prevention campaigns have saved San 
Antonio $500,000 since Jan. 1, 1919, ac- 
cording to the report of Fire Chief A. J. 
Goetz. Chief Goetz reported that fire 
losses had been cut to the bone; the result 
principally of precautions being taken 
against fires. 

The records show that the fire losses 
up to Oct. 1 of this year were $171,019 
as against $685,805 for the correspond- 
ing pertod of 1918. May of this year 
fire losses dropped to the amazing figure 
of $721. 

Two factors have contributed to the 
improvement. The first is precautions 
taken by the citizen in his shop and 
home. The second is improved motor 
fire apparatus. 


Owner Controls Insurance 


OKLAHOMA CITY, OKLA., Oct. 28—It 
has been reported to the Oklahoma ‘n- 
surance department that in some cices 
in which, secretaries of building and lean 
associations also are agents for fire in- 
surance companies the secretaries have 
misled purchasers of property into the 
belief that their contract permitted the 
secretary-agent to handle the fire insur- 
ance on the property without consulting 
the owner as to the company which is 





to carry the risk. The state insurance 
board has ruled that the owner must be 
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consulted in the placing of insurance - _ 
with any company, 9 

F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WAL@ER C. LEACH, Secy. 


Confer on Wichita Falls 


AUSTIN, TEX., Oct. 28—A conference 
will be held this week at Wichita Falls 
for the purpose of deciding upon recom- 
mendations for improvements of the fire 
protection to care for the abnormal 
growth of the town as result of the 
enormous Oil business in that section of 
texas. The conference will be attended 
py local authorities and State Fire Mar- 
shal S. W. Inglish, A. R. Andrews, mana- 
ger of the Texas Inspection Bureau; 
H. H. Sutton, chief engineer Texas In- 
spection Bureau; A. M. Vaughan, chief 
engineer Texas Fire Insurance commis- 
sion. 





Reinspection of Elevators Ordered 


AUSTIN, TEX., Oct. 28—Because of the 
emvargo on grain shipments at Galves- 
ton, the Texas Fire Insurance Commis- 
sion has directed the fire prevention divi- 
sion of the department to make a re- 
inspection of grain elevators and grain 
houses. A recent inspection showed that 
15,000,000 bushels of grain were stored 
in elevators and grain. houses. 





Plan Safety Week 


Shawnee, Okla., is going to have a 
“safety week” in November. One day 
will be set aside as “fire prevention 
day.” Local insurance agents and the 
fre department will co-operate’ in 
spreading the fire prevention idea among 
the people. Harry A. Pierson, manager 
of the Shawnee Insurance Agency, is 
scheduled to give a talk at the various 
schools and other methods are planned 
to help prevent fires in Shawnee. 


Can Sue Reciprocal as Association 


LITTLE ROCK, ARK., Oct. 28—The 
Arkansas supreme court, in the case of 
P. J. Lewelling vs. the Manufacturing 
Woodworkers Underwriters, a reciprocal, 
involving a fire loss of $24,800 on an 
Arkansas box factory, held that a recip- 
rocal can be sued in its associated name, 
and that it was not necessary to resort 
to the common law procedure by bring- 
ing suit against the individual members 
and obtaining service on them, as con- 
tended by the defendant. 


Texas Notes 


The board of city commissioners of 
Dallas has authorized L. E. McGee to 
proceed with negotiations to motorize 
entirely the fire department of Dallas. 
The motorization will include the pur- 
chase of eleven new pieces of apparatus, 
and will cost approximately $110,000. 


There is a great slump in crooked fires 
in Texas, according to S. W. Inglish, 
state fire marshal. Mr. Inglish says his 
department has been called upon this 
year to investigate only six fires, the 
smallest number of any year since the 
office of state fire marshal was created 
in Texas. 

The Texas Fire Insurance Commis- 
sion, through its fire prevention division, 
has issued a pamphlet with the view of 
bettering construction of motion picture 
shows. A building code suitable for 
towns of population of 10,000 or less has 
also been prepared and will be submitted 
for adoption in the various towns. It 
on wood shingles among other 

ings. 


Oklahoma Notes 


The Oklahoma Inspection Bureau has 
begun the re-rating of Muskogee. 
_ T. KF. Gafford, inspector for the state 
insurance department, is making an in- 
spection this week at Yale, Okla. 

Carl W. Soderstrom, actuary, and T. F. 
Gafford, inspector for the state insurance 
department, will make an inspection trip 
early in December to Dallas and Wichita 
Falls, Tex. 


B. L. Gregory, assistant manager of 
the Oklahoma Inspection Bureau, is suf- 
fering an attack of influenza and prob- 
ably will be confined to his home several 
weeks. 

H. N. McCool has resigned as inspector 
for the Oklahoma Inspection Bureau to 
become connected with the Merchants’ 
Reciprocal Underwriters of Dallas, Tex. 


The F, E. Dickerson Company at Miami, 
Okia., has sold its fire business.and is 
now devoting its attention to the gen- 
eral casualty and surety business in that 
Vicinity. 

Harry A. Pierson, manager of the 
Shawnee Insurance Agency at Shawnee, 
Okla., has just returned from a trip 
east. He spent considerable time in 
Chicago and cities in the east, visiting 
the heads of the different insurance com- 
panies represented in his agency. 





The complete weekly newspaper of 


FIRE AND 


Marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


Minneapolis 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- * 
sentation. ‘ 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F, & M. which make it attractive. We can tell them to you, 
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F. H. Hawley, President W. E. Haines, Secretary 
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» Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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NORTH BRANCH FIRE. companys SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY coma’ OF PENNA., PITTSBURGH 


COMPANY 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE: comeaxy.” PITTSBURGH, PA: 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 























CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
GLEVELAND, OHIO 


E. KIMBALL 
PRESIDENT 


ARCHIBALD KEMP 
SECRETARY -TREASURER 
& MANAGING UNBER- 
WRITER 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812.34 
































FRED. S. JAMES & CoO. 


Chicago New; York San Francisco 
United Séates Managers 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 


ASSETS 
$1,662,212.57 APPLICATIONS FOR AGENCIES DESIRED || 
FRED. S. JAMES GEO. W. BLOSSOM WM.A. sLopcerr | 


6, Manta sintmaee site 











CARROLL L. De WITT P. A. COSGROVE 
123 William Street 
New York 
(Established in 1782) Head Office: 
100 Williams St., New York 
PHOENIX ASSURANCE COMPANY Ltd. *z2-z: 
q 2 Insurance Exchange, Chicago 
OF LONDON Mita Se New Vek 
Automobile—U: d Oc —Tornado—Sprinkl P Depar : 
FIRE, jer ecpiction and Fact ond Civil Commation Siete Ses Piiaiieas 
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New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 

Head Office: \ 

40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 






















































a C. P. Stewart, President. 
F. L. Brokaw, Treasur 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, III. 
H. H_ Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Manag:rs. 

















PITTSBURG UNDERWRITERS 


lg te trade ene Commonwealth Bldg., Pittsburgh, Pa. 
Underwritten by 


Allemannia Fire Ins. Co. 


National-Ben Franklin Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 
G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb oe o General Agents for Illinois and Indiana 


H. C. Upham, Megr., Indianapolis, Ind. ‘ 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


ational Diberty 


Husurance Gompany 
America. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 
$1,000,000.00 
$9,609,646.00 Net Surplus - 
Lhe including Capital - 7,214,228.11 Surplus to Policy ‘Holders 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 

















$2,395,417.89 
3,395,417.89 








INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


\ 


» UNITED STATES BRANCH 


, RICHARD D. HARVEY 
92 WILLIAM STREET, NEw YORK 


UNITED STATES MANAGER 


kSECURIT Yx| 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


ny has had 36 years of successful business experience, and is now doing business in 
Towa, TS eee oe Ohio and Indiana. Itis a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


JAMES W. BOLLINGER, Pres. E, E. SOENKE, Secy. 














oy . FIRE, MARINE, WINDSTORM, 


AUTOMOBILE, SPRINKLER 
Swawrauce Compamy 
of WatertowacN ¥: 


LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 
STUART rg State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
- T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, ind. 
P. P. WIPPELL, Neate Agent, Illinois and Wisconsin, P.O. Box 225, 
0. T. PRICE, State Agent, Missouri, Kansas and a. Hanes we 
E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, 






































KENTUCKY AND THE SOUTH 











ABOUT SOUTHERN SITUATION 


Atlanta Field Man Denies Meeting 
Was Held to Consider Inde- 
pendent Organization 


A field man in Atlanta, Ga., has sent 
the following letter to Tur NATIONAL 
UNDERWITER in regard to conditions in 
that section, under date of Oct. 23: 


In the interest of fair play I would 
challenge a statement appearing in a 
late issue of the “Journal of Commerce” 
of New York, to the effect that special 
agents of non-Association companies in 
the south held a meeting to consider the 
formation of an independent organiza- 
tion. As a resident of this city and in 
constant touch with indemnity affairs 
here, I can state unreservedly that no 
such conference was held. The nearest 
approach to it was a casual meeting of 
five field men, at which the threatened 
separation movement in this section was 
discussed broadly. The judgment of each 
of the special agents (since concurred 
in by others with whom the matter has 
been broached) was that no action be 
taken, unless and until the Southeastern 
Underwriters Association should decide 
to withhold from non-affiliated agencies 
the stamping office privilege. At present 
the governing organization grants to all 
companies, whether members or not, the 
right to purchase rates, rules, forms and 
inspections, and so far as I have been 
able to ascertain, the rates have been 
faithfully followed by association and 
non-association offices alike. The point 
of difference between the two classes of 
companies is solely that of commissions; 
the S. E. U. A. regulations providing 
for the payment of the graded scale of 
15, 20 and 25 percent, while the non- 
membership companies are free to pay 
whatever scale they see fit, and conse- 
quently do grant higher terms than their 
orthodox competitors. The Continental 
combination follows the _ association 
scale, but allows contingents in addi- 
tion in conformity with its general prac- 
tice elsewhere. That certain free lance 
companies, to get business from desir- 
able agencies, are resorting to high com- 
missions, admits of no denial and they 
are violating no law or other obligation 
in so doing. It is the common belief 
that there are some good organization 
companies that have quiet side deals with 
selected representatives, whereby the 
latter get special consideration. A 
charge of this kind cannot be proven 
but it would be hard to convince field 
men that it is not true. 


District Directors Named 


LOUISVILLE, KY., Oct. 28—W. T. 
Sweeney, president of the Conservation 
& Fire Prevention Association, has 
named his five district directors in the 
state, these five men and the officers 
forming the executive board. These men 
are Charles R. Boynton, Dave Caldwell, 
G. Gordon Long, Joseph M. Rogers and 
B. F. Weitzel, each of whom will have 
a considerable section of the state. The 
balance of the special agents have been 
chosen by these directors. Each direc- 
tor will have his own division and will 
organize the district for which he is 
responsible. 


Rains Lessen Kentucky Hazard 


LCUISVILLE, KY., Oct. 28—A few 
weeks ago the country was dry as tin- 
der, water supplies at Shelbyville and 
other points were exhausted, and the fire 
hazard was increased. However, since 
late September there has been a regular 
rainy season in Louisville, and through- 
out the state, resulting in good water 
supplies everywhere. It has resulted in 
tobacco being handled earlier than usual. 
Western Kentucky tobacco men are be- 
ginning to sell a considerable amount of 
tobacco this week, with opening prices 
ranging from $16 to $23 per 100 pounds, 
which is even higher than the opening 
last week. A considerable amount of 
insurance is being placed on tobacco at 
the present time, that being one of the 
very best lines. 


McKee’s Virginia Schedule 


RICHMOND, VA., Oct. 28—Several ad- 
@resses ‘im the interest of the Insurance 
Federation of Virginia were to be de- 














livered this week by Mark T. McKee, sec- 


+’ 

retary of the National Council of Insur- 
ance Federations. His schedule included 
the following dates and places: Cct. 28, 
Roanoke; Oct. 29 (morning), Lynchburg; 
Oct. 29 (afternoon), Danville; Oct. 
30, Suffolk; Oct. 31, Norfolk. It was 
planned for State Senator C. O’Conor 
Goolrick, general counsel and organizer 
for the Virginia federation, to accompany 
him on the trip. 


Carl M. Ramspeck With Home 


The Home Insurance Company has 
named Carl M. Ramspeck special agent 
in Georgia to assist General Agent 
Charles W. Phillips. 


Getting Virginia Premium Figures 


RICHMCND, VA., Oct. 28.—Cards sent 
out to upward of 200 members of the 
Virginia Local Fire Agents’ Association 
requesting figures as to the annual fire 
and casualty premiums on which is to 
be based a@ new assessment system of 
dues are bringing in gratifying response 
containing the information desired, ac- 
cording to Archer L. Richardson, secre- 
tary of the association. It is hoped that 
increased revenue from the new assess- 
ment plan will be sufficient to defray 
the cost of a paid secretary or business 
manager whom the association is plan- 
ning to employ. Details have been left 
to the executive committee to work out. 


Virginia. Notes 


Licensed to do a fire and marine busi- 
ness, the Eagle Star & British Dominions 
has entered Virginia. Gordon & Brown 
of Richmond are its general agents. 

The Markel Insurance Agency is the 
name of a new firm in Norfolk capital- 
ized at $25,000 and headed by S. A. Mar- 


kel. L. B. Sims is secretary. General 
lines will be handled. 
Richmond, Va., recently added a 


wrecking wagon to the motor equipment 
of its fire department at a cost of $6,787. 
It is considered a valuable addition to 
the fire-fighting machinery. 

L. T. Dobie of the Norfolk local agency 
of Dobie & Bell has been appointed 
a member of the public utilities: commis- 
sion of that city selected by the city 
council to cooperate with the Virginia 
Railway & Power Company in an en- 
deavor to find a solution of Norfolk’s 
traction problem. 


Kentucky Notes 


Nelson Dickey, a son of J. H. Dickey, 
of the firm of Barrett, Robinson & 
Dickey, has recently joined that organ- 
ization. 

J. T. Dixon, an agent of La Grange, 
Ky., is suffering from a badly dislocated 
wrist, received in cranking a balky 
flivver. 

Amended articles have been filed by 
the Henry Clay Fire of Lexington, Ky., 
outlining methods of conducting the 
business. 


s 

Lewis, Campbell & Jones, Harlan, Ky., 
recently succeeded the local agency of 
Lewis, Choate & Jones, W. W. Choate 
having sold his interest to Verle -H. 
Campbell. 

H. V. Davis, Jr., son of H. V. Davis of 
H. V. Davis & Co., has become the com- 
pany in that firm. Young Davis left 
college to enter the war in April, 1917. 
He was in France for several months. 

Announcement has been made in Louis- 
ville to the effect that a committee which 
has been, investigating the $2,000,000 
Chamber of Commerce building cam- 
paign in St. Louis has reported favor- 
ably to the Louisville Board of Trade, 
which is considering a $1,000,000 fund 
for home building in Louisville to relieve 
the housing shortage. 

J. A. Browning, assistant cashier of 
the City Bank & Trust Co., has pur- 
chased the interest of T. F. Clardy in 
the Wallace Insurance Agency. Mr. 
Browning will take up his active inter- 
est on Jan. 1, but in the meantime will 
give part time to the work. Mr. Clardy 
will give all of his time to the realty 
firm of Radford & Clardy, composed of 
himself and E. C. Radford, who for 
a short time was connected with the 
Wallace agency. Miss Nell Wallace is 
the other active member. 


Do you selleaccident and health insur- 
ance, or would you like to? A_publica- 
tion of interest—The Casualty Review, 2 
live illustrated monthly magazine, the 
only one devoted solely, exclusively and 
constantly to accident and health insur- 
ance. Send 10 cents for sample copy or 
$1 for a year’s subscription to The Cas- 
ualty Review, 1362 Insurance Exchange, 
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THE COMPANY WITH THE PYRAMID 





PACIFIC COAST FIELD 





























NEW HAMPSHIRE 
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FIRE INSURANCE Co 
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6.350.079.09 725.70 78 
6.515.629 5. 006,044 79 \ 
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TOTAL LIABILITIES $4,374,107.74 














POLICY HOLDERS SURPLUS $3,637, 302.08 








were SPECIAL _AGENTS—M. 8S. Moore, Exeo- 
ative Agent, Terre 


Haute, Ind.; Wm. Biel, 
Terre —~4 Ind; L James, Hilisdale, 
Mich.; A. W. Jones, Coe, Se; FB, 8. Chase, 


Bl 5. H. Gosnell, 1126 MoKnight Bidg., 
Be, iw Mina. ; 4 D. wenn 317 West Water 
H Rg. Miller, Webster City, 
Sh City, Me.; 
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Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 

Shinn-Flat has 36 per- 
cent more conductin 
surface than any rounc 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 

Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 











Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 
Capital $250,000.00 
Assets - - 959,818.90 
Surplus to Policy Holders - 631,728.12 





F. A. ROTHIER, Prest. 
—_— BENUS, Sec 

. C. BA RTON, "cont, Secy. 
R. B. HEATON, State Agt. 








ROSSIA INSURANCE CO. 
HARTFORD, CONN. 


FIRE and MARINE INSURANCE 








FIELD CHANGES ON COAST 





George L. A. Lauer, Special Agent of 
the Continental, Goes with the 
National Union 





SAN FANCISCO, CAL., Oct. 29.— 
George L. A. Lauer, special agent for 
the Continental and. allied companies 
in eastern Washington, has resigned 
to become special agent for the Na- 
tional Union Fire in western Washing- 
ton and western Oregon, with 
headquarters at Seattle. Mr. Lauer re- 
ceived his early insurance training’ in 
the local agency of his father in north- 
ern Illinois, and after gaining experi- 
ence in field work in the East came to 
the Pacific coast in 1910 as special 
agent for the Continental in western 
Washington and British Columbia. In 
1917 he was transferred to the eastern 
Washington field 

H. L. Vorse, who has been inspector 
and surveyor with the Oregon Rating 
Bureau, has been appointed special 
agent for the Bankers & Shippers in 
Oregon and Washington. Mr. Vorse 
is a graduate in electrical engineering 
science and was engaged in the elec- 
trical contracting business before en- 
tering insurance. 

. C. Price, who has been in the local 
agency business in Montana has been 
appointed special agent in that state 
for the Selbach & Deans General 
Agency of San Francisco. ~He suc- 
ceeds C. L. Larson, who resigned to 
go with the Fireman’s Fund in the 
mountain field. 





C. C. Wright Made President 


SAN FRANCISCO, CAL., Oct. 29—C. C. 
Wright, assistant secretary of the Fire- 
mans Fund, was elected president of the 
Pacific Coast Automobile Underwriters 
Conference at the annual meeting. Adam 
Gilliland, Hartford Fire, was chosen vice- 
president; H. M. Hinchman, United States 
Lloyds, treasurer; T. J. A. Tiedemann, 
secretary. Besides electing an executive 
committee the meeting appointed the 
following delegates to the annual meet- 
ing of the National Conference: C. S. 
Timberlake, Hartford; F. B. Kellam, 
Royal and Queen; E. C. F. Knowles, 
Phoenix of London; J. R. Molony, Auto- 
mobile of Hartford; B. L. Dowell, Cali- 
fornia; and C. C. Wright, Firemans Fund. 





Transfer of Companies 


SAN FRANCISCO, CAL. Oct. 29— 
Effective Nov. 15 the business of the 
Law Union & Rock on the Pacific coast 
will be transferred to the management 
of Sam B. Stoy, Paeific coast manager for 
the London & Lancashire which pur- 
chased the former company early this 
year. On the same date the Union Assur- 
ance, which together with the Law Union 
& Rock has been under the management 
of Harry H. Smith on the Pacific coast, 
will be taken over by the Commercial 
Union Assurance, which owns the Union. 





Mountain Committee Meets 


The Supervisory committee in the 
Rocky Mountain field is holding a meet- 
ing in Denver this week. The Chicago 
contingent consists of Neal Bassett, 
Fireman’s; J. C. Corbet, Northern Assur- 
ance; C. "W. Higley, Hanover; W. L. 
Lerch, Great American; P. D. McGregor, 
Queen, and C. R. Tuttle, North America. 





Pacific Coast Notes 


The United States Fire has been ad- 
mitted to New Mexico. 


The Great Lakes Fire of Chicago has 
been licensed in California, having ap- 
pointed the Central Fire office of San 
Francisco as general agents. The com- 
pany is now licensed in five states. 


Miscellaneous Notes 


J. O. Dye, manager Rochester Under- 
writers, plans leaving New York upon an 
agency trip through New Mexico and 
Oklahoma early in November. 

Assistant Secretary W. EB. Jones of the 
Automobile of Hartford, who went to 
Europe last July, is expected to arrive 











[FIRE] 


Great Lakes 


Jusurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


CASH CAPITAL - - = - 
SURPLUS TO POLICY HOLDERS $323,174.71 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


$200,000.00 








1794—125th ANNIVERSARY—1919 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


é 





JOHN J.P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 


TOTAL ASSETS 


$4,737,532.76 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING 
RANCE. AGENTS WANTED WH 


SURPLUS PSs ore HOLDERS 


. at, USE ‘AND. OCCUPANCY 


E NOT REPRESENT 














BROWN’S ESTIMATES 


AND 


AGENT’S COMPANION. 
By James N. Brown 
Just the information the Local Agent and Field Man 


should have at his Finger tips. 
‘Clearly and simply stated. 


New Edition—thoroughly revised. All figures based 
on 1917 costs of Labor and Material with an addenda 
estimating increases as of September 1918. 

A complete Underwriting Manual of convenient pocket 
size, compiled by a man whose fifty years’ experience as 
contractor, local agent, field man and adjuster give him 
an ideal equipment for the work. $2.00 per copy. 


The National Underwriter Co. 
1362 Insurance Exchange Bldg. CHICAGO, ILL. 











Western Department 


Capital 
Assets 
Net Surplus 


FREEPORT, ILL. 


NeW YORK 


The North River Insurance Company 


$ 600,000 
9,322,165 
1,407,482 


Home Office 
95 William Street, SAN FRANCISCO, CAL. 


Pacific Coast Deat. 























home. the latter part of this week. 


DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT~ - - - 


PHILIP BREITMEYER, Pres. 


- MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 
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yo are E. FEENEY, President 
ARD T. LYONS, Secretary-Treasurer 


Assets .. 


The Securities of this Com 
Department for the 
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Surplus to Policyholders ° 


A. M. WAGNER, Supt. of Agencies 


The Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
$529,005.00 
344,529.00 


y are deposited with the Indiana Insurance 
rotection of Policyholders and Creditors 


Agents Wanted in indiana, iimeis, beara Michigan, Wisconsin and Minnesota 














CAPITAL $200,000.00 


sylvania. 


M. S. CREMER, President 





INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 
Total losses paid since organization $6,618, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
For Particulars Address Home Office 


HENRY F. TUERK, Secretary 














American Merchants 
Fire Insurance Company 








Kansas City - 


Missouri 





Capital and Surplus 
$250,000.00 


™~, 


Rein surance 














LANSING - 





AUTO-OWNERS INSURANCE COMPANY 
- MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


» V.V.MOULTON, Sec’y., F. P. WRIGHT and F. A. WALL, Field Sax’, 
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INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
and SERVICE BUREAU 

Well’s Bildg., Quincy. GEORGE C. GILL, Mer. 


ILL., WIS., IND. 


Cc H. TAYLOR 
1885 Insurance eer Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
2 S. Cherry St., Galesburg, III. 
H. F. Acnotd F.R. Hazlett W. A. Bartlett 
Fire and Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates promnt service 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building 
a specialty. 


IOWA 














Losses 





ILLINOIS—Northern and Centra 

Ben. C. Cooper, Insurance Adjustments 

Cantral Life Building OTTAWA, ILL. Phones 913R and 791 

Adjuster of FIRE AND WINDSTORM LOSSES for Companies 
35 years in insurance work 


NORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Bureau 
STACEY M. CAHN, Mgr. Chadwick, Illinois 
Adjuster of fire losses and inspector of risks 








for the companies, 12 years’. experience in 
insurance work. 
IND. ILL. KY. 


H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 


WISCONSIN and NO. MICHIGAN 
Fire Loss Adjustments 
= 30 Years’ Experience 
J. STEPHENSON 
624-26 M. & M. Bank Bldg., Milwaukee, Wis. 








SOUTHERN INDIANA 
H. L. 


DJUSTER OF LOSSES 


A 
612 Columbia Bldg. 


Louisville, Ky 


KENTUCKY 
MAURY 





Kansas 


Oklahoma 


Eastern Colorado 


WARREN DN AEE, tee BUREAU 


EN, Manager. 


Fire Loss Fin tach rm: for the Companies Only 


No. 229 Beacon Building 


Wichita, Kansas 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 


206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 





MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 


General Adjusters. 


14 years experience. 


506 Palace Bldg., Minneapolis, Minn. 





MISSOURI 


F.W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. 


KANSAS CITY, MO. 


Over 30 Years Experience 





KANSAS 


JOHN M. KINKEL 


W. P. KINKEL 


KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 


LOSSES ADJ USTED 


HUTCHINSON 


- KANSAS 





NEBRASKA 


WESTERN IOWA 


COMPIDENTIA AL ADVICE & eget BUREAU 


th, Attorney 


Reniiiie cae 
all classes of claim 
1418 


Cases han 
essary. First “National Bank “Building, 





OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 


Claims & Adjustments 


Ohio Bldg., Akron, O. 


Main 50, O. C. 2667 





WISCONSIN AND MICHIGAN 


Fire Loss Adjustments .. 


Over 25 years’ 


Wisconsin and Northern Michigan 
experience. 


DAVID LAWSON 


Room 1, Cook Block 


Oshkosh, Wisconsin 


Local and Long Distance Telephone 786 
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CONVENTION HELD IN BOSTON 





National President and Secretary At- 
tend Meeting of Massachusetts 
Association 





BOSTON, MASS., Oct. 28.—The an- 
nual meeting of the Massachusetts 
Association of Local Fire Insurance 
Agents was the largest attended and 
most harmonious gathering in the his- 
tory of the organization and was fur- 
ther distinguished by the presence of 
National President Fred J. Cox of. New 
Jersey and National Secretary Chaun- 
cey S. S. Miller of New York. 

Perhaps the outstanding feature of 
the session was the establishment of 
cordial relations between the Agents’ 
Association and the Insurance Federa- 
tion of Massachusetts, through the ad- 
vances of Arthur A. Lawson, a director 
of the Massachusetts Federation. When 


| the treasurer of the association had an- 
| nounced that the treasury showed a 


deficit of $75 after paying the $500 an- 
nual per capita tax to the federation, 
Mr. Lawson suggested that the asso- 
ciated vote to discontintle the practice 
of sending in the per capita tax and 
declared the federation wished only the 
good will of the association. Such a 
vote was passed. The exchange of 
compliments cleared the atmosphere 
and as a result Mr. Lawson was elected 
one of the directors of the associa- 
tion. 
Self-Graded Dues Adopted 


The association, urged by President 
Cox and Secretary Miller, unanimously 
adopted a system of self-graded dues. 
The deficit in the treasury was met by 
passing the hat. 

Secretary Miller discussed the mat- 
ter of an agency qualifications law and 
urged a campaign to stiffen the present 
laws for the benefit of all in the busi- 
ness and the public. 

The following officers were elected: 
President, Warren S. Shaw, Brockton; 
vice-presidents, C. F. Wilson, Fitch- 
burg; W. C. Moulton, Pittsfield; F. A. 
Brainard, Springfield; Arthur A. Law- 
son, Boston; F. S. Hamlin, Haverhill; 
F. J. Babson, Gloucester; W. P. Mc- 
Pherson, Worcester; George A. York, 
New Bedford; secretary- -treasurer, F. 
A. Norton, Salem; executive commit- 
tee, Alfred Davenport, Boston; Ros- 
coe K. Noble, Northampton; Frank M. 
Brogan, Lowell; Robert T. Sisson, 
Lynn; Edwin J. Cole, Fall River; A. C. 
E. Stimpson, Greenfield; Amos A. 
Phelps, Rockland; W. C. Chapin, Gard- 
ner; George A. Park, Worcester. 


Hobbs Speaks at Dinner 


President Shaw presided at the dinner 
in the evening. A special guest was the 
new insurance commissioner of Massa- 
chusetts, Clarence W. Hobbs. Mr. Hobbs 
declared it his belief that the citizens of 
Massachusetts today were quite satisfied 
with the business of insurance as 1t was 
being conducted by the companies and 
that they were not seeking government 
ownership, If the agents will do right 
by the companies and by the public, and 
the companies will correct their own 
mistakes in their own house, they need 
heave no fear of state insurance, said the 
commisioner. 

President Cox gave an interesting re- 
view of the work of the last national 


q convention and outlined the program for 


the future. He declared the growing 
encroachment of non-agent mutuals must 
be watched. 

“[ have no aspersions to cast on mn- 
tual companies as such,” he said, “but 
their business is going to be reduced 
if the non-agent mutuals continue. With 
the New England mutuals who pay 
agents’ commissions we have no issue, 
and we are not attacking the others 
wut we are going to educate our agents 
so that they. can hold their business in 
competition.” 

Secretary Miller spoke in a _ lighter 
hut interesting vein at the close of the 
evening and Alfred Davenport of Bos- 





ton, chairman of the committee on fire 


Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 


Marine Department 


GEORGE L. McCURDY 


MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 


October 30, 1919 ’ 
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The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock..... 750,000.00 
Reserve ....... 1,904,913.89 
S ~ to Policy- 

olders ...... 1,258,367.64 
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Tornado 


Sprinkler Leakage 
| Rents Use and Occupancy 
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London & Lancashire 


FIRE 


Insurance Company 
Limited 


of Liverpool, England 








CHARLES E. DOX, Manager 
Western Department 


39 S, La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 




















WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 
bom lap 1867 
Assets seks Net Surplus $151,200 
M.F. ee Or, Pres. 


F. RIESTER, Sa 
. Secy. 


WM. MV. FISCHER, Su ot Aguan 
KEEL Be hee 


714 Hi Bldg. Cleveland, Ohio 
714 Hippodrome Ohio. and Penna. 
Hens 6 ae Managers 
Insurance Bechsage Site. Chicago, It 
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revention of the National Association, 
Kecussed its prospects for the coming 


year. 


NEW YORK FEDERATION MEET 








Reports Show Great Progress Has 
Been Made Along Line of Or- 
ganization Work 





ALBANY, N. Y., Oct. 28—Great 

progress in the way of organization 
work was outlined in the reports sub- 
mitted at the annual meeting of the 
Insurance Federation of the State of 
New York, in session here today. A. 
C. Hegeman, chairman of the board 
of directors and executive committee, 
referred especially to the increasing 
number of manufacturers, bankers and 
merchants who had been enrolled as 
members and were showing an increas- 
ing interest in insurance matters. 
President Edgar M. Griffiths of Al- 
bany urged a further extension of ac- 
tivities along that line and also among 
the fraternals and small mutuals. 

Stanley L. Otis, executive secretary, 
reviewed in some detail the work of 
the past year, and especially the suc- 
cess which attended the federation’s 
opposition to three state insurance 
measures introduced at the latest legis- 
lative session, covering workmen’s 
compensation, health insurance and au- 
tomobile coverage. The report of A. 
J. Hollister of Rochester, secretary- 
treasurer, showed the financial affairs 
of the federation to be in good shape. 

Officers were elected as follows: Pres 
ident, Frank M. Chandler, Troy; vice- 
presidents, George A. Scott, Waverly; 
A. J. Hollister, Rochester; Ward H. Mc- 
Pherson, Buffalo; secretary, Stanley L. 
Otis, New York City; treasurer, Charles 
A. Porth, Albany. 

Directors (three years), Frederick W. 
Swan, Elmira; G. Herbert Hale, Malone; 
George Z. Bailey, Antwerp; William H. 
McGee, New York City; Edgar M. Grif- 
fiths, Albany; Alfred C. Edwards, Say- 
vile; Augustus H. Knoll, Buffalo; James 
k. Garrett, New York City. 

Auditing Committee, Charles Bellinger, 
New York City; George W. Spitzmiller, 
Buffalo. 

Delegate to Nationzl Council, A. C. 
Hegeman, New York City. 

Executive Committee, A. C. Hegeman, 
New York City; William H. Hecox, Ping- 
hamton; John A. Eckert, New York City; 
Edgar M. Griffiths, Albany; Augustus H. 
Knoll, Buffalo; Frank P. Tucker, Albany; 
Charles Bellinger, New York City. 





STEVENS NEW YORK SPEAKER 





President of Agricultural Emphasizes 
Necessity for Liberal and Tech- 
nical Education 





NEW YORK, Oct. 28.—W. H. 
Stevens, president of the Agricultural 
of Watertown, N. Y., addressed the 
Insurance Society of New York at its 
meeting tonight. He directed his re- 
marks especially to the young men and 
women who have been taking the edu- 
cational courses offered by the organi- 
zation, referring to the need of educa- 
tion, along both liberal and technical 
lines. In that connection he said: 


Underwriters, as individuals, are not 
wildly worse than their customers and 
humbers among them are men of gener- 
ous ideals which they labor to achieve. 
No one would think of saying today, “Go 
to, now, I am a plumber” (though some 
alleged plumbers seem to have so hap- 
Pened) and immediately begin to wipe 
joints and lay out sanitary equipments 
for 1,000 room hotels. Such things aren’t 
done that way. So, too, it isn’t done 
that way, if we want to be oculists, or 
aviators or preachers. Our methods of 
making underwriters have smacked a 
little of this way, but they are not going 
to continue so to smack indefinitely. Only 
the uncreated can by fiat create some 
thing by saying simply “Let there be 
that,” and He is yet to say: “Let there 
be underwriters.” 

He urged that too much dependence 
Should not be placed, however, on 
technical curricula and that the culti- 











x STATEMENT JANUARY 1, 1919 
EEN ASSETS pisrket ¥2""Sis LIABILITIES 
U. S, Liberty Loan Bonds .......« $2,025,000.00 
2 peal I 1.125.735 94 ae 
Bonds and Stocks of Municipalities : 4 
i Losses the Course of 
INS. CO. OF AMERICA | Boose svete isccicis TGS | A adttments.- 96057490 
NEW YORK ie eee 36.950.00 Commissions and 
aa te Liabilities ..-.-. 644,763.63 
“One of the Giants” ce eT Cental ....n:.-. 2,000,000.00 
Hand....-.0-+ 927,503.43 $9,796,700.25 
Western Department PremiCollection .. _1,174,819.13 OO 
CHICAGO Mescther Aci. 266,519.29 $ 2,430,841.85 rind: ebammeniageice $4,660,450.04 
P.D.McGREGOR, - - = Manager | ,a1QTALASSETS ---issiaicy  Por7/ 73 | Net Surplus to Policy Holders....... $6,660,450.04 
A.R.MONROE, - - Assistant Manager TOTAL ADMITTED ASSETS $14,457,150.29 ee 
W. E. McCULLOUGH, - Agency Supt. *Security valuations on basis fixed by National C: tion of I Commissioners. 











American National Fire Insurance 
Company “x10 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 
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Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 











THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


1849 1919 
THE WESTERN INSURANCE COMPANY 


OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 




















FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


Home Office 
314-320 M. B. A. Building Mason City, lowa 

















Peninsular Fire Insurance Company 


HOME OFFICE of America EXECUTIVE OFFICE 


SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 
Will begin writing a general classification of busiuess J anuary Qnd, 1920. co Oe eer a 
Salesmen who can present a high grade proposition convincingly will be interested. . 
A Michigan Company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 


COMFORT A. TYLER, Vice President J. FLOYD IRISH, Managing Underwriter 
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REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE Co. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 
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“The Old Line” 
Bankers Automobile Insurance Co. 


Exclusive Automobile Insurance 


Lincoln, Nebraska 
Authorized Capital Stock $500,000.00 


" Exclusively Automobile Insurance in Western 
Territory to Meet Western Conditions. 


Writes both one and three year term policies, 
covering Fire, Theft, Tornado, Collision, Property 
Damage and Public Liability. Our extra special rate 
on farming farmers’ cars is the biggest business-getter 
in the history of Automobile insurance. Write for full 
particulars. 

Standard Forms of Policies. 


‘ 


Desirable Agents wanted in the following States: 
Nebraska, Kansas, Texas, Iowa, South Dakota and 
Colorado. 














probably the most important thing 
of all. 

More than 350 members of the organi- 
zation and guests were present, attracted 
largely by a desire to hear Mr. Stevens. 
Other speakers were Allan E. Clough, 
president of the society; W. P. Young, 
assistant United States manager North 
British & Mercantile; Frederick Rich- 
ardson, United States manager General 
Accident; Harry R. Bush, president 
Dixie Fire; Willis O. Robb, manager 
New York Fire Insurance Exchange; 
Clarence A. Ludlum, vice-president 
Home; Preston T. Kelsey, United States 
manager Sun; F. J. Stewart of the New 
York Board; Ernest B. Boyd, United 
States manager Yorkshire; James Hamil- 
ton, general manager of the same com- 
pany, who has been in this country for 
several weeks, and S. A. Bennett, asso- 
ciate general manager of the Eagle, Star 
& British Dominions, who arrived in 
New York on Oct. 23. 





Guthrie Succeeds Ennis 


NEW YORK, Oct. 28—J. B. Guthrie, 
secretary of the New Jersey, succeeds 
Gresham Ennis, resigned, as a member 
of the executive committee of the Under- 
writers Protective Association, an honor 
entirely unsought and wholly unex- 
pected. The appointment attests the con- 
fidence had by the underwriting frater- 
nity in the judgment and integrity of 
Mr. Guthrie, who, although one of the 
younger fire insurance officials, is of 
tried capability and great promise. A 
field graduate and with a good home 
effice training as well, Mr. Guthrie, as 
underwriting manager for the New Jer- 
sey and the United British, is steadily 
developing the business of both institu- 
tions. 


Boston Officials Honored 


BOSTON, MASS.,Oct. 28—Charles M. 
Goddard, secretary of the New England 
Exchange, and F. Elliot Cabot, secretary 
of the Boston Board, were honored at 
the meeting of the National Association 
cf Electrical Inspectors at Springfield 
the past week in resolutions commend- 
ing their “energy, ability and vision” 
in establishing the National Electrical 





Code. Thomas A. Day of the New Eng- 


el 


land Exchange, a former presiden: of 
the Electrical Association, was presenteq 
a silver electric coffee urn and tray in 
appreciation of his services. 


Bpok on Loss Adjustments 


The executive.committee of the Ingyp. 
ance Society of New York has appointed 
a committee to prepare plans for the 
publication of a book on loss adjust. 
ments, to be based largely on lectures 
delivered before the society. The com. 
mittee consists of A. E. Clough of the 
New York Board, R. P. Barbour of the 
North British and W. N. Bament of the 
Home. 





Massachusetts Notes 


Col. Everett C. Benton, president of 
the Massachusetts Fire & Marine, who 
has held many high offices in gran 
Masonic bodies, was the _ past 
elected eminent commander of the 
Knights Templar Grand Commandery of 
Massachusetts and Rhode Island. 


Ralph A. Cooley of Boston has re. ! 
signed the special agency of State of 
Pennsylvania and will join, on Nov. 17, 
the Pennsylvania Fire as_ special agent 
for Massachusetts and Rhode Island, 
Mr. Colley has given good account of 
himself in the State of Pennsylvania ang 
the Newark Fire, with which he was 
formerly in the agency field. 

Able addresses were delivered before 
the fourth annual conference of The 
Associated Industries of Massachusetts 
in Boston by Thomas E. Sears, upon 
“Fire Insurance in Its Relation to the 
Industries of Massachusetts’; Charles B, 
Stone, counsel of the Employers Liabil- 
ity, upon “Various Liability Policies and 
What They Mean,” and S. Willson Rich- 
a of New York upon “Marine Insur- 
nce.’ 


The Boston firemen are campaigning 
for a two-platoon system and have suc- 
ceeded in having the measure placed on 
the ballot for Nov. 4 as a referendum 
question. The city is being flooded with 
ecards’ stating the ‘“Firemen’s _ two 
platoon bill will increase efficiency, les- 
sen fire losses, reduce insurance rates, 
hasten complete motorization, provide a 
12-hour day for firemen and will not in- 
crease taxes.” The Boston Finance Com- 
mission, on the contrary, has issued a 
statement opposing the demand and de- 
claring that a two platoon bill will cost 
the city annually $675,000 addition in 
taxes. 














Great American 
Insurance Company 


New Dork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 
CAPITAL 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 


ASSETS 


$30,851,022.01° 


“Includes $134,574.96 excess deposit in Canada. 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
GEORGE B. SEDGWICK, Assistant Manager 

















ARIZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY | oe 
PHOENIX, ARIZONA ILLINOIS—OHIO—INDIANA 
Noa RES WISCONSIN — MICHIGAN 
CAPITAL 
cP. 
$200,000.00 CHAS. P. HALL 


2019 INSURANCE EXCHANGE 
CHICAGO 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL 
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WESTERN CONFERENCE MEETS 


Members of Automobile Body Promise 
to Clean House—R. H. Purcell 
Elected President 


At the annual meeting of the West- 
ern Automobile Underwriters Confer- 
ence held last week, the interest cen- 
tered around the report of the commit- 
tee of five, of which Charles E. Shel- 
don, western manager of the American 
of Newark, is chairman. This commit- 
tee was appointed some months ago to 
investigate alleged irregularities and 
evasions of rules and submitted its 
findings last week. The report of this 
committee showed that nearly all 
companies had during the past year 
violated conference rules in one respect 
or another and the names of a number 
of the companies which had repeatedly 
stepped over the boundaries were read. 

Retiring President Fred J. Sauter in 
his report said that 95 percent of the 
troubles of the conference arose be- 
cause of the actions of conference 
members, and urged that companies 
assume a better attitude toward the 
conference. He said there was too 
much pessimism on the part of con- 
ference members and not enough con- 
fidence in what the conference was 
doing. 

There was a rather free discussion 
of conditions and as a result of the 
exchange of ideas, members pledged 
themselves to clean house and get the 
business upon a better basis. Action 
has already been taken by a number 
of companies which have taken steps 
to get the business on the proper 
basis. 

The committee of five will appoint 
subcommittees to further investigate 








any violation of rules and these sub- 








committees will return a report to the 
committee of five which in turn will 
report to the executive committee. 
This committee is a particularly strong 
body, being composed of company 
managers who are interested in auto- 
mobile insurance affairs. It is the gen- 
eral opinion that underwriting condi- 
tions in the automobile field will be 
very much improved because of the 
better understanding that now exists 
among automobile insurance men. 

E. L. Rickards, manager of the 
Automobile Protective & Information 
Bureau, reported on the work done in 
the various states and large cities in 
western conference territory. He sai 
that during the year 4,000 new cars had 
been stolen, of which 1,212 were re- 
covered. He gave the resume of the 
work accomplished by the bureau in 
connection with automobile clubs, 
trade associations and other civic 
bodies in the matter of enactment of 
legislation, city ordinances and _ other 
theft prevention work. The following 
officers were elected: 

President, R. H. Purcell, Liverpool & 
London & Globe; vice-president L. A. 
Lent of the Neare, Gibbs & Lent general 
agency, Cincinnati; secretary-treasurel, 
E. L. Rickards; executive committee, 
F. J. Sauter, Boston F. & M., chairman; 
George H. Bell, National of Hartford; 
T. E. Gallagher, Aetna; George W. Law, 
Royal; John Marshall, Jr., Fireman's 
Fund; P. D. McGregor, Queen; C. E. Shel- 
don, American of Newark; J. F. Stafford, 
Sun; C. R. Tuttle, Insurance Company of 
North America; J. D. Vail, Hartford Fire; 
delegates to national conference, H. P. 
Whitman, T: E. Gallagher, John Marshall 
Jr., P. D. McGregor, R. H. Purcell and 
F. J. Sauter. 


Unlimited Policy Yet in Doubt 


No meeting of the committee which is 
to consider the unlimited automobile 
liability policy has been called yet, but 





some action is expected soon, as sev* 
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The following are the new officers of 
the conference: 

President, R. N. Hughs, North Amer- 
ica; vice-president, C. J. Neare, of Neare, 
Gibbs & Lent, Cincimnati; treasurer, 
Charles A. Bickerstaff, Fireman’s Fund. 
Executive committee: The officers ex- 
cficio and Milton Dargan, Royal; S. Y. 
ort to the Tupper, Queen; Robert P. Clower, Spring- 
turn will feld F. & M.; Clarence Ruse, Aetna Fire; 
ommittee. Edwin Haas, of Aaron Haas, Son & 
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OW exists The following delegates were named 
men. to the National Conference: Milton Dar- 
- of the gan, C. J. Neare, George G. Bulkley, Hin- 
formation ton J. Hopkins, S. Y. Tupper, Jr., and 

k done in C. A. Bickerstaff. 


CHAS. W. DISBROW, PRESIDENT 
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AGENTS OFTEN LOSE A GOOD FIRE RISK 


to competitors by not submitting to the assured an estimate for equipping their 
premises with AUTOMATIC SPRINKLERS. We will co-operate with agent and 
assured and submit figures showing sprinkler cost as well as insurance saving, 
and extend payments over several years if desired. 


FIRE PREVENTION COMPANY, First Nat'. Soo Line Bldg., Minneapolis 


The Fireman’s Fund Insur- 
- ance Company was estab- 
lished and _ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 
in the front rank in all three 
lines throughout the country. 



























































” Farmers Bank Building 
State Mutual Hog Insurance Co. *"Syinsicis, i 
WE SPECIALIZE ON HOG INSURANCE. We Have No Competition 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 
CHARLES S. BOYNTON, President A. C. LITTLEJOHN, Secretary 



















The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
3 THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: © -~ «© Shelbyville, Illinois 
















AMERICANIZE YOUR HOGS 


American Live Stock Insurance Co. 
THE PIONEER NEBRASKA COMPANY 


Agents Wanted 


Omaha ‘) 
Nebr. 





premiums of any week in his excess 
automobile fire policy department, writ- 
ing premiums of $10,870 for the week 
ending Oct. 25. Instead of writing a 
first, second, third, etc., excess cover for 
companies writing fire risks on automo- 
biles as in the past, he is now spetializ- 
ing on a single cover for each such com- 
pany protected against excess loss in any 
ene automobile fire by “pooling” the lia- 
bility. Under covers thus written each 
company on the risk, in event of an 
excess fire loss, is liable for only its 
pro-rata share instead of one company 
being liable for 100 percent loss before 
the second cover applies. 


National Conference Dates 


The annual meeting of the National 
Automobile Underwriters Conference will 
be held in Chicago Nov. 13 and 14, 





The Western Automobile Indemnity of 
Fort Scott, Kans., has appointed the fol- 
lowing agents in Wisconsin: C. P. Hel- 
land, Kilbourn, Wis.; T. 
Portage, Wis., and Theo. 
Son, Madison, Wis. 


C. Hanley, 
Herfurth & 


New Wisconsin Livestock Company 


MADISON, WIS., Oct. 28.—A new live- 
stock insurance company has been or- 
ganized with 15 men, several well known 
locally, as incorporators. It is the Wis- 
econsin Livestock Insurance Company, 
with headquarters at Madison. The cap- 
ital is $25,000 and the surplus an equal 
sum. Signers are William B. Naylor, 
assistant secretary of state; A. J. Cob- 
ban, in charge of the automobile licens- 
ing in the secretary’s office; C. A. 
Deadman and W. A. Wolcott, local veter- 
inarians; Senator George Staudenmayer, 
W.L. Baird, R. Baker, D. S. Bullock, J. H. 
Canahan, E. N. McGee, C. A. Sakrison, F. 
N. Simon, M. B. Pinderton, J. B. Evans, 
and J. E. Lillesand. The articles of in- 
corporation were filed at the office of 
Insurance Commissioner Whitman. 








LOSSES OF 
THE WEEK 

















HERE has been a noticeable de- 
crease in the number of heavy losses 
for the month of October in comparison 
with the corresponding month last year. 
This is brought about by the increased 
value of property and the existing abnor- 
mal prices of material, all of which has 
caused the assured to take additional 
protection to safeguard his property. 
These conditions have practically elirm- 
inated the moral hazard of the risk and 
caused a probably 50 percent decrease 
in the number of heavy losses. In addi- 
tion to this the assured has increased 
his insurance from 30 percent to 40 per- 
cent, making this business more or iess 
desirable. 
* * * 
Ottawa, IIL, Oct. 21—Following is a 
list of the companies involved in the fire 
which destroyed the plant of The Pele- 


tier Glass Company reported last week. 
Insurance: 
Hanover ....$38,000 Frmn’s Fd....$1,000 
Citizens . 2,000 Glenn Falls.. 1,000 
Queen .ecrvece 1,500 

a a 


— 


with a total loss to $28,000 insurance 
Insurance: , 


Rhode Igland.$2,500 Gt. Amer. ...$1,009 
Phoen., Paris. 1,500 Hanover ..... 1,009 
Cent. Natl. ... 1,000 Hartford... : 3:000 
City of N. Y. 2,500 Home ....... 2.509 
Continental.. 1,000 Natl. Ben..... 2.509 
E. S.°& B. D. 4,000 Netherlands... 2.599 
Globe & Rut. 1,000 Niagara 1,000 
* * 2 


Saginaw, Mich., Oct. 23—A fire which 
destroyed the manufacturing plant of 
Thomas C. Ryan, 130 N. Jefferson ave. 
nue, caused a total loss to the following 
list of insurance: 


Com’l Un. ...$4,000 Marquette ...$1,000 
Netherlands.. 1,000 Globe ....... 5000 
Westchester., 1,100 Commerce 500 
Imperial 2,000 Milw. Mech 1,000 
National ..... 6,000 Nat’l Lib..... 1,000 
GtvOPee | ose 3 000 Aetna ....... 2,000 
Agricultural.. 2,000 Niagara ..... 1,600 
* * * 


Kansas City, Mo. Oct. 22—Defective 
wiring in the elevator and feed mills 
owned by F. E. Ransom Grain Company, 
3010-3028 KE, 18th street, caused a total 
loss to $133,800 insurance. Insurance 
(partial list): 


Nat’l Und. ...$ 750 Agricultural. $1,459 

Union Fire... 2,250 Security ..... 2,250 

State of Pa... 3,200 Royal - + 21,400 
* * * 


Chicago, Ul., Oct. 21—Fire of undeter- 
mined origin caused a probable 40 per- 
cent loss to the warehouse owned and 
occupied by J. B. Clow & Sons, 2338-49 


South Western avenue. Insurance: 
Building— 

Com’] Un. $2,500 Com’l. Un. ... 4,000 
Security .... 2,500 Imperial .... 2,500 

Contents— Phoenix ..... +000 
Amer. N. J... 5,000 Springfield .. 4,000 
Commonw’th $1,500 

* * fal 
Milwaukee, Wis., Oct. 25—An_ esti- 


mated loss of $25,000 was caused by fire 
in the one and two-story brick machine 
and pattern shop at 505 Cedar street, 
owned by the Doelger-Kirsten company, 
which had as a second floor tenant. the 
H. A. Poppert Pattern Works. Insurance 
in blanket form on the Doelger-Kirsten 
Company: 
American .... 
Merchants.... 
New Hamp.... 
Boston eeee 1,500 
Hartford... 1,000 
1,500 


Home, N. Y..$1,000 
Globe & Rut.. 2,000 
Globe & Rut.. 7,000 
Security ..... 1,000 





00 
mt Girard F. & M. 1,000 
Ins. Co, Pa.. 


Continental .. 3,500 
Lon. & Lance. 1,500 

Insurance on the H. A. Popper Pattern 

Works: Atlas, $1,250; Queen, $1,250. 
* * * 

Chicago, Il1., Oct. 26—Fire in the three- 
story and basement brick building owned 
by Thomas Fitzgibbons, 430 South Cali- 
fornia avenue, caused a probable 40 per- 
cent loss. Insurance: . 

Colum. Natl.. $2,500 Newark .....$2,500 
Keystone .... 2,500 Western Pa.. 2,500 

.The building was occupied by Peter 
Boyle as grocery. The loss to the stock 
is estimated at 60 percent. Insurance: 
Globe & Rut., $1,500. The fire originated 
in the basement. 

* a a 

Ft. Dodge, Ia., Oct. 22—A 40 percent 
loss is reported in a fire which started 
in the building located at 915-17 Central 
avenue, owned by Richard Snell. In- 
surance: 
Springfield.. $3,000 Ins. Co. Pa. ..$4,000 

There is also a 10 percent loss to 
stock and fixtures owned by Authier 


Company. Insurance: 
Springfield.. $2,000 Girard ......$1,000 
Aetna ....... 2,000 Fid. Phen. ... 4,000 


The stock and fixtures owned by Ellen 
Maher and Mrs. E. W. Morgan suffered 
.a 40 percent loss. Insurance: 
Springfield.. $1,000 Girard ...... 1,000 

Defective wiring is believed to have 
been the cause. 

* * s 

Wills Point, Tex., Oct. 22—The ice 
storage house located at 125 Third street, 
owned by B. W. Bruce, suffered a total 





Des Moines, Ia., Oct. 28—The plant of 























the Sherman Paper Box Company burned 


loss by fire. Insurance carried aggre- 
gates $17,500. 










Flynn Building 


‘Des Moines, Iowa Cash Capital 





| NATIONAL LIVE STOCK INSURANCE CO. 


$100,000.00 


AGENTS WANTED IN IOWA 


We Are the ORIGI- 
NATORS of HOG 
Insurance 





















CLIFFORD IRELAND, Pres. 





PEORIA, ILL. 


Western Live Stock Insurance Company 


BERT BUCKLEY, Secretary 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 














308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 





Michigan Livestock Insurance Co. 


Organized, owned and managed by Michigan men. 
the substantial interests of Michigan. 
and owners of livestock against death from any cause. 


AGENTS WANTED 


Backed by 


Insuring Michigan farmers 
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CONTRACTORS SCHEME 
IS BOLDLY OUTLINED 


President Garber Says the Plan Is 
to Get on Rating 
Boards 


ATTACKS BLAND’S LETTER 


Says Service Association Will Take 
Over Some of the Functions of 
Insurance Agents 


D. A. Garber, president of the Asso- 
ciated General Contractors of Amer- 
ica, which has organized the Contrac- 
tors’ Service Corporation, to be the 
oficial insurance and surety bond 
agent for the general contractors, has 
answered President John R. Bland of 
the United States Fidelity & Guar- 
anty in the bulletin of the contractors. 
As will be recalled President Bland 
recently wrote an open letter denounc- 
ing the scheme of the general con- 
tractors in organizing a trade organ- 
ization to handle their surety and 
insurance business. Mr. Garber says 
that the Contractors’ Service Corpora- 
tion has been organized to secure bet- 
ter service at less cost from the surety 
companies. He claims that there is 
no danger of business secrets of the 
contractors leaking out through the 
corporation nor will it be used in the 
interest of favored members. Mr. Gar- 
ber claims that the service corporation 
has no favorites among the insurance 
companies and, will place its business 
with those where the best service can 
be obtained. 


Will Not Violate the Laws 


He asserts that it is a waste of argu- 
ment to comment on President Bland’s 
suggestion that the interlocking ar- 
rangement of the concerns will run 
counter to the anti-rebate or resident 
agency laws. He says that the legal 
requirements have been gone into thor- 
oughly. : 

President Garber frankly admits that 
the contractors feel they have discov- 
ered an improvement on the present 
agency system. He says, “We are 
sufficiently convinced that general con- 
tractors can secure better service by 
establishing their own cooperative 
agency which can deal with a general 
agent on matters of surety and insur- 
ance companies than under the pres- 
ent system, so that we have invested 
our good money to try out the plan.” 


Some Functions Transferred 


Mr. Garber says that notwithstanding 
President Bland’s .statement that the 
representatives of surety agents can be 
of great influence in behalf of the con- 
tractors, he declares that the contractors 
themselves can do more in six months 
than all other forces working indirectly 
for them can do in six or sixty years. 

Mr. Garber says that the Contractors 
Service Corporation is incorporating as 
Part of the contractors’ organization 
Some of the agencies which have hereto- 
fore been part of the surety companies’ 





organization. He says that the con- 
tractors are simply transferring some of 
the functions of surety and casualty com- 
panies’ brokers to representatives of 
their own. 

Here is another significant statement 
from Mr. Garber: “As our agents take 
cver more and more of the work of 
getting the business and representing the 
contractors some brokers of the compa- 
nies will doubtless no longer be needed 
or will become the representatives of 
the contractors. To make the transition 
with the greatest possible ease and con- 
sideration for all concerned the man- 
agers of the Contractors Service Cor- 
poration have already announced their 
intention to place business originating 
outside of New York through the agents 
of the companies selected.” 


Will Interpret Needs Better 


Mr. Garber says that by establishing 
a system of agencies who shall repre- 
sent the contractors themselves they will 
be able to interpret their needs to the 
surety companies, keep the contractors 
informed on matters of importance to 
them and support their interests far 
more ably than any system of agents 
chosen by the surety companies and re- 
sponsible to them could possibly do. 

Mr. Garber says that the managers of 
the Contractors Service Company are 
now making a complete survey of the 
whole insurance field looking over the 
conference stock companies, the old line 
non-conference stock companies, co- 
eperative stock companies, mutuals and 
reciprocals, with a view of determining 
which kind of insurance is best for the 
contractors and which are the best com- 
panies writing each class of insurance. 
Mr. Garber says that the contractors will 
study the methods, policy forms, rules, 
net rates and the service rendered by 
each of these classes of companies and 
will consider the effect of merit rating 
upon each plan. President Garber says 
that it is possible that the report of the 
investigation will show how reduction 
in rates with better service can be se- 
cured. 


Wants Place on Rating Board 


He believes that the Associated Gen- 
eral Contractors will be given a place 
on the rating boards and have an influ- 
ential voice in fixing rates, first because 
of the volume of business which they 
shall control and second, because they 
shall have the most accurate informa- 
tion upon which to determine what rates 
are adequate. 

President Garber brings the matter to a 
head when he says: “One of the chief 
complaints which we as contractors in- 
tend to remedy by the establishment 
of the Contractors Service Corporation 
is the exercise of that power to fix the 
rates as Mr. Bland and his associates 
in their august majesty may determine 
even if it is done at great expense. We 
don’t propose to take the power entirely 
away from the companies as Mr. Bland 
suggests unless there is no other way. 
We will even pay part of the great ex- 
pense but we have hope of injecting mor 
democracy and cooperation into this 
question of determining rates than has 
heretofore been the custom. If that 
be the pronounciamento of an agitator 
make the most of it.” 


Says Times Have Changed 


President Garber says in summing up: 

“In conclusion Mr. Bland inquires, 
‘How can any surety or casualty com- 
pany afford to accept business from the 
service corporation or from any other 
corporation or individual except through 
regularly authorized and duly qualified 
representatives?” And in reply we Say, 
‘Because the times do change.’ 

“Some years previous to the organiza- 
tion of the Associated General Contract- 
ors the ‘old and tried friends’ mentioned 
by Mr. Bland banded themselves together 
into one of the most powerful associa- 
tions in the country, viz.: the Surety 





Association of America; similarly the 








casualty companies have organized a 
national council—and both are in con- 
trol of their respective fields. These 
associations have established the rates 
and the rules and regulations to which 
we as contractors must acquiesce and 
have established their rating boards and 
auxiliary state rating boards at ‘great 
expense’ (which we ultimately pay). Yet 
when we propose to establish a bureau to 
inquire into such rates and propose to 
deal with these associations as an asso- 
ciation, Mr. Bland lets loose all the vials 
of his wrath upon us, and is the leading 
actor in a movement to boycott our busi- 
ness. 

In Line With Evolution 


“‘The foggy, uncertain and dangerous 
field’ which Mr. Bland so unctuously 
warns all good contractors against is the 
only solid, common ground upon which 
contractors have ever been able to get a 
foot-hold in dealing with the large surety 
and casualty companies. It has proved a 
success in many local instances; it will 
prove a success on a national scale. 
“In the last analysis, the proposal of 
the Associated General Contractors is 
simply in line with the evolution of all 
industry. When small individual mer- 
chants combined to form big corpora- 
tions or cooperative buying associations, 
the big manufacturers dealt with their 
representative direct, whether they had 
established a system of local agencies 
or not. When one side of an industry 
organizes and works together as a unit, 
the other side is bound to do likewise. 
It is not a question of ethics or friend- 
ship, or harsh names; it is simply a ques- 
tion of good merchandising and of main- 
taining the proper balance in our busi- 
ness relations. We are aiming at both 
these things: (1) better service at less 
cost, and (2) better balance in determin- 
ing the policies surrounding the placing 
of both bonds and insurance in the con- 
struction industry.” 





TWO MORE “BLACK TOM” SUITS 


Aetna and Great Eastern Seek to Re- 
cover Amounts Paid to Their 
Policyholders 


NEW YORK, Oct. 28—To the al- 
ready long list of damage suits brought 
against the Lehigh Valley Railroad as 
a result of the Black Tom explosion 
in New York Harbor, July 30, 1916, 
have been added two others, brought 
by insurance companies. The Aetna 
Casualty & Surety seeks to recover 
$17,443 paid to nearly 250 of its policy- 
holders injured by the explosion, while 
the Great Eastern Casualty demands 
$3,053 for like cause. Each complaint 
alleges three counts, “permitting ac- 
cumulations of large quantities of 
explosives on Jersey City pier, negli- 
gence as to fire protection, and non- 
compliance with interstate commerce 
regulations.” 

The first of a series of actions against 
the railway company resulted in an 
award of $25,000 to the New Jersey 
Fidelity & Plate Glass, which has since 
been paid. The Travelers Indemnity, 
Hartford Accident and Massachusetts 
Bonding have suits pending against the 
Lehigh Valley upon the same disaster. 
The total damage suffered as a result 
of the famous explosion is estimated 
at not less than $15,000,000. 


Howard Wright, who has been con- 
nected with the home office of the New 
Amsterdam Casualty, has been trans- 
ferred to Chicago. He takes the place 
of J. M. McCaffrey, claim adjuster, who 
goes to Cleveland to establish a claim 





department there and organize the state 
on a substantial claim basis. 
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BOLSHEVIST IDEAS A 
APPLIED TO INSURANCE 


Milwaukee General Agent Issues 
Pamphlet Dealing With Non- 
Agency Mutuals 


PRINCIPLE IS THE SAME 


Allan J. Roberts Compares Soviet Plan 
of Industrial Democracy With 
Mutualization Idea 





Allan J. Roberts, president of the 
Roberts Company of Milwaukee, one 
of the leading general agencies of Mil- 
waukee, has gotten out a pamphlet 
dealing with the non-agency mutuals 
and inter-insurers that attack stock 
company profits and agents’ commis- 
sions. Mr. Roberts says: 

Are you a Bolshevist? Ask an Ameri- 
can business man this question and he 
will feel insulted. He would not be 
more indignant if the inquiry were, “Are 
you an incendiary?” Aware of the blight 
that Bolshevism has brought upon Rus- 
sia, he regards Bolshevism as a menace 
to the world, and in his estimation to be 
a Bolshevist is to be an enemy to civili- 
zation. 

What is the essence of Bolshevism? 
What distinguishes the Bolshevist from 
other men? Not every Bolshevist would 
give the same definition of his party’s 
creed; but every Bolshevist is a con- 
tender for collectivism, and as such is a 
foe to existing economic order. 


Crucial Period for Business 


Nobody will deny that business is go- 
ing through a crucial period in this 
country. On every tongue is whispered 
some particular phase of the present 
spirit of unrest. We are confronted with 
the fact that sane, sober thought is de- 
manded if We are to escape the perils 
of Bolshevism. We may say this form 
of class insanity will be cured by na- 
tural processes in the course of time, but 
the big question is, What is the immedi- 
ate treatment? 

Some of us believe that any nation 
adopting Bolshevistic teachings will 
automatically stop the very heart-beat 
that has made it great, and an economic 
throwback manifestly affects every in- 
dividual. In the case of our own coun- 
try, the remarkable strides made in a 
short period of years have been due to 
two causes. First, industrial develop- 
ment—the natural expression of efficiency 
and determination; second, the impetus 
given the individual under free govern- 
ment and established social order to go 
forward in his or her chosen line of en- 
deavor. No other nation can claim such 
rapid and substantial progress, but we 
are fast approaching a point where the 
business pathway opens in a direction 
opposite to the one the preceding genera- 
tion so successfully followed. The trend 
is toward nationalization of industries, 
the cooperative idea and _ industrial 
democracy. 


Criticism and Discontent 


Criticism and discontent are the causes 


of the existing unsettled condition. 


Criticism that is just is a splendid thing 
to promote progress; but are we not be- 
coming accustomed to eriticizing un- 
This country cannot escape the 


fairly? 





(CONTINUED ON PAGE 27) 
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COVER LOSS OF GOODS 
MORE OF EMPLOYES BONDED 


Business Houses Recognize Need of 
Protection Against Theft of 
Merchandise 


Big business houses are more gen- 
erally coming to recognize the impor- 
tance of bonding their employees who 
‘have the handling of large amounts of 
valuable merchandise, as well as those 
who handie their employers’ money, and 
‘surety companies which are active in 
writing such lines report a big increase 
an coverage of that sort. Many con- 
cerns which ought to have protection 
of that sort are not covered, however, 
and offer a wide field for the surety 
underwriters. 

Most of the important merchandise 
losses are from trucks and delivery 
wagons and it is on the drivers of ve- 
hicles of that sort that the employers 
are most disposed to require bonds. 
Some of the companies write them in 
connection with the regular schedule 
bonds covering all employees who 
have the handling of money, while 
others make a separate indorsement. 


Many Department Store Bonds 


Department stores probably are tak- 
ing out more bonds for their drivers 
than any, other class of business 
houses, but manufacturers and whole- 
salers also are subject to heavy losses 
along that line and many of them are 
finding such coverage highly desirable. 
Claim men say that there is no one 
class of goods which seems to be more 
subject to loss than any other and 
the claims received as a result of the 
peculations of dishonest drivers cover 
all sorts of merchandise. In the case 
of the department stores most of the 
claims are for women’s wear, but that 
is accounted for by the fact that women 
have many more goods delivered from 
department stores than men. 

It is not believed that the high cost 
of living, is to be held responsible for 
losses of this sort, as they seem to 
come in “waves” like other classes of 
crime. In Chicago and vicinity there 
was an especial epidemic of merchan- 
dise claims against surety companies 
about six months ago, but they have 
not been so heavy recently as during 
that period, although living costs have 
been increasing steadily. That may be 
accounted for in part, however, by the 
increasing amount of coverage carried 
and the moral effect on employees, 
who have had it impressed upon them 
that when the surety companies get 
after them there is little chance of 
escaping the consequences of a mis- 
appropriation of goods or money. 


Few Interior Employes Covered 


Interior employees of department 
stores, with the exception of cashiers 
and others handling money, are not 
usually covered, as a checking system 
is maintained which is regarded as 
sufficient to prevent thefts of merchan- 
dise except those of the most petty 
character, and no employees are al- 
lowed to take out packages without an 
O. K. Bonds for employees handling 
money cover merchandise, however, as 
well as cash. Claims on employees of 
that sort usually are traceable to the 
small salaries paid. In one case re- 
ported a girl who was handling thou- 
sands of dollars was being paid only 
$13 per week. Peculations in depart- 
ment stores are more numerous in the 
spring and fall, when the girl em- 
ployees are pressed for money to re- 
plenish their wardrobes. 

Salespeople and other employees 
handling valuable merchandise are usu- 
ally bonded quite heavily, however. 
Jewelry stores constitute a very un- 
satisfactory hazard and jewelry is by 
far the biggest item in interior mer- 
cantile losses, due in part to the greater 


WOULD COVER FIVE HAZARDS 


Employers’ Group in Industrial Con- 
ference Urges Preparation of 
New Form of Policy 


WASHINGTON, D. C., Oct. 28.— 
The Industrial Conference developed 
only one incident of direct interest to 
insurance men, although, of course, the 
whole proceeding has been of interest 
in a more general way. The following 
resolution was offered to the em- 
ployers’ group and assented to by that 
division of the conference: 
Resolved, That the conference urge 
upon the insurance companies the prepa- 
ration of a policy under which insurance 
could be taken out in multiples of $500, 
and permitting insurance under any or 
all or such selections or prudent multi- 
plications of the same as the insured 
would elect, to cover the five major haz- 
ards of sickness, accident, unemploy- 
(being out of work because 
the action of the employer), 
superannuation (annuities and  pen- 
sions), and death, believing that such 
a policy, issued upon a sound actuarial 
basis, would enable the insured to set 
up an estate with the initial payment, 
would relieve from the fear of want, 
would give security and independence, 
and would encourage habits of thrift. 


NEW CHICAGO GLASS RATES 


‘Zones Established and Burden Shifted 
to Districts Where Loses Have 
Been Heaviest 


The new plate glass rates for Chi- 
cago effective Nov. 1, which establish 
a zoning system, with a decided in- 
crease in some zones, do not make any 
raise for the city as a whole, but dis- 
tribute the burden so that the districts 
where there is the greatest hazard are 
given their proper share of it, accord- 
ing to underwriters who have made a 
close study of the new schedule. 

The greatest increases are in the 
ghetto district and in “little Italy,” 
f where turbulent conditions are the 
rule rather than the exception and 
where the plate glass losses have been 
extremely heavy in the past. The 
“black belt” on the south side, espe- 
cially along Dearborn street, also 
comes in for an increase. 

The better part of the business sec- 
tion gets a rate slightly lower than 
before. Underwriters find it hard to 
see, however, how business can con- 
tinue to be written in Chicago at ex- 
isting rates, as the two raises in the 
price of glass and the raise in prices 
for setting secured by the glaziers at 
the conclusion of the recent building 
trades strike have increased the cost 
of replacements approximately 50 per 
cent in the past six months. 

There has been an epidemic of big 
breakages in the department store dis- 
trict in State street recently, due either 
to malicious mischief or persons men- 
tally unbalanced. The man who de- 
liberately broke four big lights in the 
old Siegel-Cooper building with a ham- 
mer has been sent to the psychopathic 
hospital. He at first confessed that 
he had also broken windows 
Stevens and Marshall Field stores, but 
later denied it. The big window in 
the Stevens store, probably the largest 
plate in Chicago. has been broken 
three times in the past few months, 
the last time since this arrest was 
made. Each replacement cost the 
store, which carries its own glass in- 
surance, about $1,800. 


H. B. Smith, for the past eighteen 
months manager of the casualty depart- 
ment of the Wheeler & Welpton Com- 
pany of Omaha, general agents for the 
Ocean Accident & Guarantee, has re- 
signed and gone to Sioux City, Ia., to 
become assistant secretary of the Ameri- 
can Bonding & Casualty. 


in the 








temptation offered by reason of its 
value and in part to the greater ease 
of concealment. 









DEFINE RECIPROCALS’ RIGHTS 


Suit in Ohio to Decide Whether They 
Can Be Licensed to Do Public 
Liability Business 


COLUMBUS, O., Oct. 28.—An ac- 
tion in mandamus has been filed in the 
Ohio Supreme Court by the Interstate 
Insurance Agency Company, against 
Superintendent Tomlinson, asking that 
a license be issued authorizing an ex- 
change of contracts of indemnity be- 
tween subscribers of the exchange in- 
volving public indemnity insurance. 
The suit is of a friendly nature and 
brought to clear up certain points in 
the Ohio insurance law. Superintend- 
ent Tomlinson says: 


It is my belief that we have no right 
to issue to a reciprocal association a 
license permitting it to do public lia- 
bility insurance. There have been no 
court decisions on this matter, but the 
reciprocal law provides such associa- 
tions may interchange contracts of in- 
demnity a fire insurance company may 
cover. The laws also provide that a 
fire insurance company may not engage 
in public utility business. A decision of 
the supreme court will establish the 
right of a reciprocal cempany in this 
connection, 


Banquet for John T. Stone 


OKLAHOMA CITY, OKLA., Cct. 28— 
John T. Stone, president of the Maryland 
Casualty, was the guest of honor at a 
banquet given by the T. E. Braniff Co., 
general agents for the Maryland in 
Oklahoma, at which the entire Maryland 
. organization of Oklahoma City was pres- 
ent. Invited guests included the state 
insurance board, the state industrial com- 
mission and J. S. Ross and H. C. Thur- 
man, the Maryland’s Oklahoma attorneys. 
T. E. Braniff acted as toastmaster and a 
very fine talk was made by President 
Stone in which he voiced his conceptions 
of the responsibilities of his company and 
the obligations resting upon its officials. 
Short talks were made by Judge W. C. 
Jackson, chairman of the state industrial 
commission; T. F. Gafford, secretary of 
the state insurance board; Judge J. S. 
toss and Victor A. Smith, superintendent 
of agencies for the T. E. Braniff Com- 
pany. There were 65 present at the 
banquet. ‘ 





Riot Replacements Questioned 


Hobbs has ruled that companies which 
replaced plate glass broken in Boston 
during the police strike riots, notwith- 
standing the policy provisions excluded 
such losses, have no right of subroga- 
tion. 

He holds that there is a serious legal 
question as to whether the companies 
had any right whatever to take such 
action, as it is very questionable whether 
a transaction of that sort can be classed 
as insurance business. He quotes the’ 
Massachusetts law which prohibits in- 
surance companies from engaging in 
“buying or selling goods, wares or mer- 
chandise,’ and indicates that the plate 
glass replacements under these circum- 
stances might be placed in that class. 


Glass Zoning Plan Works Well 


PHILADELPHIA, PA., Oct. 28—Al- 
though novel and experimental in appli- 
cation to Philadelphia, the zone system 
of grading plate glass insurance rates is 
working smoothly and satisfactorily. In 
formulating the plan the Philadelphia 
managers of companies writing plate 
glass lines in the territory got together 
in designating parts of the city in which 
unusually heavy losses were the rule and 
in agreeing as to the excess charge per- 
centage. Their concurrent decision was 
then submitted to the Moore Bureau. The 
conference resulted in establishing in 
Philadelphia a general addition of 50 per- 
cent to the basic rate, a 65% percent 
addition in one district, a 75 percent 
addition in two of the districts and a 
100 percent addition in another district; 
all of the special additions being based 
on past actual experience. 


The Massachusetts department having 
been designated to preside at the meet- 
ings of the actuarial committees of the 
National Council on Workmen’s Compen- 
sation Insurance, Commissioner Hobbs 
has designated E. S. Cogswell, third 
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WILL INCREASE CAPITAL 


EMPLOYERS INDEMNITY RAIsp 


time in four years. 
will, it is expected, be authorized by 
the stockholders at a meeting called 


City. Casualty. 
steps in the absorption of this com- 
pany, and the adjustment of the ex- 
organization 
plished Sept. 30. 
carry forward the plans for expansion, 
of which the securing of the Kansas 
City Casualty was an element. 
Known as Reinsurance Concern 
The Employers Indemnity Corpor 
tion is most widely known as a rein 
surance concern. 
is said, will continue to be, its chief 
It has always written lia 
bility and workmen’s compensation; it 


Another reinsurance 
J which the corporation has specialized 
| has been for life companies, in total 
} and permanent disability, and in acci- 
\ dental death doubling features. 
BOSTON, MASS., Oct. 28—Commissioner 


these two lines can be written. 
charter amendments planned will als 
qualify the company to 








Expansion Is Second in Year ang 
Fourth Within Four Years— 
Add Fidelity and Surety 


CITY, MO., Oct. og 


The Employers Indemnity of Kansas 
City is again increasing its capital, the 


within a year, the fourth 
The latest increase 


the advance being from 


the present $600,000 to $700,000. This 
addition will 
shares of stock, of par value of $50, 
The new issue is practically all sub. 
scribed for by present stockholders a 
$90, the $40 premium on each share 
going to surplus. 
last spring, when the capital stock was 
increased: from $350,000 to $600,000, was 
also bought at 180 percent of par. The 
corporation was organized on a basis 
of $200,000 capital stock. This was in- 
creased to $250,000 in 1915, and to 
$350,000 in 1917. 

The jump from $350,000 capital to 
$600,000 occurred this year, when the 


consist of 2,000 new 
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writing automobile, and it had in 1918 
and 1919 greatly increased its health 
and accident insurance business. The 
absorption of the Kansas City Casualty 
gave the corporation an agency plant 
in nine states. t 
accident writing privileges and bus- 
ness of the casualty company came 
also the plate glass and burglary lines 


Add Fidelity and Surety 
Fidelity and surety lines are now to 


Besides the health and 


The stockholders, at the 


meeting Dec. 20, will vote also ona 


amend the charter, so that 
The 


enter ally 
corporation js now doing 
32 states. After the first 
it is likely that the corp0 
enter other states, though 


no broad program of rapid geographi- 
cal expansion is planned. 

The corporation’s recent statements 
indicate successful operation. On Sept 
30 the captial account stood $600,00l, 
with surplus of $264,046 and 


assets of 
This is comparable with 


the statement of Dec. 30, 1918, whet 


$932,197. 


Unlimited Automobile Coverage 


' The Continental Casualty is chairmal 
of the special committee of the National 
workmen’s Compensation Service Burea 
investigating the 
unlimited automobile coverage. The Cot 
tinental is already writing such a poli! 


subject ° 


It seems likely that th 


plan will be universally adopted. The 
other members of the committee are a 
Aetna Life, Maryland Casualty, Tree 
ers, United States Fidelity & Guaranty 
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Need of Adequate Protection 


One of the surety companies in com- 

menting on the recent failure of the 
North Penn State Bank of Philadel- 
phia draws attention to the fact that 
the conditions that brought about the 
catastrophe were so hidden that the 
public was not able to discern what 
was going on. In other words, the 
people were in the dark as to the inside 
operations but confided implicitly in 
the honesty of the bank management. 
This revelation shows the necessity of 
having adequate surety protection. 
There would be very little chance of 
recovering anything from a personal 
bondsman in case of a bank smashup 
of this character because something 
like $900,000 is the amount of the 
shortage. : 

This bank was in the up town dis- 
trict of Philadelphia and was in modest 
quarters. The cashier had a very good 
record and lived in an unpretentious 
way. The weakness of the bank was 
the very close relationship between the 
cashier and the paying teller, they 


being intimately associated both out- 
side and inside the bank. 

This surety company in commenting 

on the loss said that the outstanding 
feature is the revelation of what mis- 
conduct can happen continually when 
a bank is left to one or two employes, 
especially where laxity in the state 
supervising power enables them to do 
as they please. So skillfully were the 
affairs of the institution concealed 
from the business public that the bank | 
had no trouble in securing depository 
bonds from the leading surety com- 
panies. This company further says 
that the employes themselves were 
under a small schedule bond while the 
cashier gave a separate bond but only 
for $10,000. On the surface everything 
apparently was all right, remarks the 
company, but underneath the surface 
nothing could have been much worse. 
' These examples that come to our 
notice from time to time are the very 
best material for agents to use 
soliciting fidelity bonds. 








in 


Agents Should Understand Payroll 


One of the companies calls attention 
tothe need of agents writing a risk on 
an adequate payroll basis to enable it 
to attain merit rating if it is in a class 
entitled to it. It calls attention to the 
fact that some very desirable business 
has been lost because the agent was 
afraid to demand adequate initial pre- 
mum. As is known, a risk to qualify 
for experience rating must have a 
minimum premium. The company 
states that it has cases where the final 
adit made after the expiration of the 
policy showed that the risk was en- 
titled to experience rating but a com- 
peting company’s agent more alert, 
more enterprising and more service 
giving, investigated the case, found 
that the assured was entitled to expe- 
tence rating and had convinced him 


that his agent was not giving him the 
wom 


service to which he was entitled. The 
result was that both the agent and the 
_company lost the business. 

In all bureau compensation states a 
$500 minimum premium is required for 
the risk to be entitled to experience 
rating covering a minimum period of 
21 months. For schedule rating a pay- 
roll expenditure of $5,000 and $50 in 
premiums is required. In New York 
for schedule rating there must be a 
payroll of $10,000 and $100 minimum 
premium. Agents should be on the 
job, should study the risk from the 
standpoint of the assured and find out 
what he is entitled to. Agents with a 
weak backbone are afraid to insist on 
adequate demands and frequently in 
doing so cause great injustice to their 
clients. Specialists are needed to give 
proper casualty service to clients. 





FREQUENTLY employers make a mis- 


schedule. The employer feels that he 


Money, 


balance that was due it. 


Should Include All Eispliapes 


take in not including people in subor- 
linate positions in their fidelity bond 


is safe when he is bonding only those 
that come in contact with actual money 
amd are so placed that they can steal 
They overlook the possible 
theft of goods on the part of employes. 
One company cites the $2,000,000 loss 
that a milling company sustained dur- 
ig the last four years from thefts by 


o> 


twenty truck men. These truck men 
could have been covered by a fidelity 
bond. However, the milling company 
concluded that they were perfectly 
safe inasmuch as the truck men could 
not get hold of its money. This proves 
that men and boys in minor positions 
can cause considerable loss to em- 
ployers if they care to. All persons 
that are handling merchandise or 
products of any kind should be bonded. 
Agents should stress this point. 


Individuals Are Not Liable 


_Tur fact has been clearly established 
Ntwo recent New York decisions that 
dficers and directors of a corporation 
%€ not liable as individuals for the 
debts of the corporation. The ATLAs 
tought suit to collect from the in- 
tividuals of an incorporated agency a 
In another 
‘se Gustave HeLp attempted to collect 


damages from an incorporated agency 
for negligence in failing to secure war 
risk as well as marine insurance. In- 
corporated concerns are liable only to 
the extent of their stock holdings in 
most states. The individual resources 
of directors or stockholders cannot be 
touched. These decisions clarify a point 
that heretofore has been in dispute. 


Fire insurance companies seem to 
have a better loss ratio on collision 
insurance than the casualty compa- 


nies. There are a number of fire com- 
panies that are writing this class of 
business. The casualty companies 
have regarded it as the hot end of 
the poker and many of them do not 
relish it. A casualty man in comment- 
ing on the subject the other day said 
that in his opinion the better experi- 
ence of the fire companies is due to 
the fact that a valuation is set by the 





fire companies on the car in the policy. 
In other words, the collision liability 
is covered by a rider which follows 
the value set in the fire or theft end 
of. the policy. In case of second hand 
cars the fire companies, therefore, are 
liable up to a certain amount, while 
the casualty companies may be called 
upon to pay much more than that 
sum. In other words, the casualty 
companies are placed in a position to 
pay more than the car is actually 
worth. 








BOLSHEVIST IDEAS AS 
APPLIED TO INSURANCE 


(CONTINUED FROM PAGE 25) 


general emotional crisis consequent upon 
the World War. There is peril to Ameri- 


can business and even to _ institu- 
tions in the prevailing discontent. 
In all directions professional agi- 


tators are busy, to no good. Reckless 
politicians are proposing fantastic meas- 
ures which would paralyze trade and in- 
dustry and undermine the foundations of 
society. Wrongs must be righted. Un- 
fair tactics resorted to by some capitalists 
must be remedied. The almost forgot- 
ten Christian spirit of live and let live 
must be practiced by everybody. Great 
men born and developed in the past fifty 
years have risen to positions of pre- 
eminence because of this necessary spirit. 
Are you actually practicing this in the 
development of your business? Are you, 
Mr. Business Man, using all your influ- 
ence to guard your country from com- 
mitment to dangerous doctrines, or are 
you thoughtlessly contributing to the 
growth of Bolshevism? The situation is 
one in which practices will count for 
more than intentions. Do not be short- 
sighted. Do not think your particular 
business will be the last affected, for 
surely if this Russian idea takes any 
kind of a grip you will be drawn down 
in the vortex of business depression. 


‘Many are Inconsistent 


Everyone seems willing to sit in judg- 
ment on.another as to methods adopted 
and profits realized. Many business men 
have no hesitancy in aiding by their 
every day acts to do away with the mid- 
dieman. Wherein do they differ from 
the radical agitator who preaches this 
doctrine, when they themselves put the 
doctrine into actual practice? These in- 
consistent business men become horrified 
at the very thought of the cooperative 


idea, and will do their utmost to dep- 
recate your serious approval of this 
sort of ism. Money is spent by them 


in various channels to thwart the plan, 
but their tactics contradict their prop- 
aganda. The soap box fellow without 
the proverbial shoe string is at least 
consistent. He is honest with both him- 
self and his hearers. 

Are you making destructive criticisms 
of individuals or lines of business you do 
not fully understand, and thereby run- 
ning the risk of perpetrating serious 
injustice by confirming unwarranted hos- 
tility to them in the minds of the pub- 
lic? Can you afford to do these things? 
When calamity results, your business 
will cease to be a going concern, and 
the government and the people will suf- 
fer. Analyze, if you will your obviously 
selfish policy, and help other sincere men 
in stamping out the growing spirit of 
discontent. Unwarranted attacks updn 
public utilities, insurance companies and 
legitimate industries must cease. No 
one will brief a case for an unquestioned 
monopoly, but let us resort to strict 
regulation instead of bringing about a 
state of chaos. Germany today has a 
labor government born from the social 
unrest, but Germany fully realizes the 
necessity of control and development. 


Need Evolution, Not Revolution 


Let us have evolution instead of revo- 
lution. When the vast army of business 
men and small investors of this country 
realize that the spirit of fair play is with 
us again there will be peace and pros- 
perity. Then the government’ can 
definitely say what will or will not be 
permitted, and present a solid front to 
both capital and labor. Try to picture 
when harmony prevails the utter futility 
of either group practically telling the 
people what they shall or shall not do 
We shall have a league of citizens— 








American men and women—standing 
solidly behind the government. 

As a typical example of the growth of 
the idea of doing away with the middle- 
man, take the state of North Dakota. 
Various lines of business have been sub- 
sidized by the state, and any number 
of cooperative institutions started. It 
has been predicted that if the plan suc- 
ceeds in that state the spreading of this 
form of sovietism will immediately fol-~ 
low in other states. Familiarize yourself 
with this plan and see the possibility of 
your business being reached. Bankers, 
steel, shoe, dairy, leather, metal and 
other industries are touched only lightly 
at present. Will they enjoy the thought 
of being crippled or exterminated by 
legislation or sovietism? The power of 
an idea is limitless when once it gets 
started. 

In this state we find any number of 
individuals and corporations willing to 
buy mutual insurance for no other rea- 
son than to increase their profits by ob- 
taining for themselves the remuneration 
paid the local agents and the adminis- 
trative expense of conducting a legiti- 
mate insurance corporation. 


Is It Wise and Safe? 


Is it consistent for American business 
men opposed to Bolshevism to take this 
course? Is it wise? Is it safe? They 
are eager to purchase at cost, but 
will they be content to dispose of their 
own product at cost? Some say the load- 
ing expenses used by insurance corpora- 





tions are too high, but figures show that 
ordinary business is conducted with as 
much, if not more, loading expense than 
any insurance carrier. Only recently a 
shoe manufacturer told the writer he dis- 


liked the idea of mutuadization, but the 
casualty companies exacted altogether 
too much for compensation insurance. 


Here was a typical case of an assertion 
without proof, and of attacking without 
any thought or justification the business 
cf another. But the man was fair 
enough to compare his cost and selling 
price with the casualty figures shown by 
the writer. Furthermore, he was candid 
enough to admit that his criticism was 
unjust and that he had in a measure con- 
tributed to the building of a system that 
eventually would operate to his injury. 

Hundreds of other substantial business 
men in Wisconsin are doing the very 
same thing. They are assisting Bolshe- 
vism, though every one of them would 
resent being asked “Are you a Bolshe- 
vist?” These men take away the living 
of the insurance man and think it good 
business. This is anything but business 
sagacity, and if it continues additional 
strength will be given the idea of soviet- 
ism. When you take away the living of 
casualty agents you will add to the army 
of uneasy people who are for trying the 
experiment of collectivism in continually 
extending fields, and this may engulf 
your business which you have thought 
immune from interference. Depriving 
middlemen in any line of busines of their 
present means of subsistence must have 
the effect of adding many of them to the 
active workers for the application of 
the principles of Bolshevism on a wider 
scale. 

No Difference in Principle 


In principle, what is the difference be- 
tween industrial democracy in the form 
of a soviet, wherein everything is dis- 
tributed to the consumer with the profit 
taken out, and a group of men forming 
a mutual insurance association for the 
sole purpose of purchasing an indemnity 
policy at approximately cost? No mu- 
tualized ‘individual will deny that the 
purpose of forming such associations is 
individual gain. The contract and serv- 
ice given by them is certainly not su- 


perior to that of any reliable stock in- 
surance company. 





Attention 


is called to a recent pam- 
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CAPITAL ONE MILLION DCLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 
FIDELITY AND COMPENSATION 

SURETY BONDS AUTOMOBILE 
BURGLARY PUBLIC LIABILITY 


Semi-Annual Statement, June 30, 1919 





Fe ee Er rr et ee eT $1,573,772.55 
DAE Nee SRO ROMIE Ga Nisuins 2009 bee tcdennceedescecesescce 172,180.93 
Paid: Up Capital. ..ccccdececcosce isashebeaseate sbeeeease sceccecee 1,000,008.00 
Surplus ..ccccccccces cpubelakpakebsinnadtcnecsonkepe jcseubosboanews 401,501.62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 
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*  #W.R. Sanders, General Mgr. 
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thlet issued by a mutual organization in 


this state, which confines itself to the 
writing of compensation insurance. 
Probably it is your association, and if so 


are you showing approval of its business- 


getting argument? The article is headed 
“Who Gets the Velvet?” <A very start- 
ling and significant phrase, to be sure, 
but easily understood. The pamphlet 
tells of the saving afforded every policy- 
holder and reiterates that the insurance 
is furnished at “Actual Cost.” The most 
perfect example of guild socialism that 
can be pictured! What is guild social- 
ism? An association of men belonging 
to the same class or engaged in 





—— 


kindred pursuits, or with certain com. 
mon interests or aims, going into bugj. 
ness for the purpose of avoiding the pay. 
ment of manufacturers’ or jobberg 
profits. 

Mutualization is a definite Bolsheyi, 
principle undergoing practical test to. 
day, which, if it receives encouragement, 
will grow till it takes in your industry, 
along with others. Can you afford to 
give it support? Now is the time to de. 
cide, for events are moving rapidly. Are 
you for or against the principles of Bol. 
shevism? Make up your mind and take 
your stand on this vital issue before it 
is too late. 

















WORKMEN'S COMPENSATION | 





NORTH DAKOTA LAW UPHELD 


——— 


Supreme Court Affiirms Constitution- 


ality of Act Making Every Occu- 
pation Hazardous 





FARGO, N. D., Oct. 28.—North Da- 


kota’s monopolistic compulsory work- 
| men’s compensation act, which declares 
as hazardous 


every occupation in 
which one or more persons are em- 


ployed, except farm, domestic and rail- 
road, the latter being exempted because 


of the federal compensation act, is 
sustained as constitutional by the su- 
preme court of the state, in a decision 
in the case of H. Amerland vs. the 
North Dakota Workmen’s Compensa- 
tion Commission. 

In a companion decision, the court 
also holds that the fund created 
through the act is “a special and not 
a public fund,” and that the compensa- 
tion commission has the authority to 
draw its warrants on such account 
without reference to the state auditor, 
who, under the law, is the only official 
empowered to draw warrants on pub- 
lic funds. 

The decision of the court on the 
constitutionality of the compensation 
act is important as the North Dakota 
law is the only state law in the Union 
which classes every occupation as haz- 
ardous, and makes it compulsory upon 
employers to contribute to the sup- 
port of the insurance fund. An appeal 
to the United States supreme court is 
likely. 

Justice Robinson in a special con- 
curring opinion asserted that that sec- 
tion of the act which gives to the com- 
pensation commission authority to fix 
rate is legislative in nature, but this 
defect is not considered as being suffi- 
cient to warrant the court in declaring 
the whole act unconstitutional. 


HARWOOD E. RYAN IS CHOSEN 





Leaves Equitable Life to Become 
Manager of National Council on 
Workmen’s Compensation 





NEW YORK, Oct. 27.—Harwood E. 
Ryan has been elected general man- 
ager of the National Council on 
Workmen’s Compensation Insurance. 
He formerly was head of the work- 
men’s compensation section of the 
New York insurance department and 
in that position gained valuable expe- 
rience. His ability was recognized by 
all who came in contact with him. Mr. 
Ryan is now head of the accident and 
health department of the Equitable 
Life of New York. In 1915 he was 
chosen as chairman of the compensa- 
tion rating conference, it being the first 
of its kind in this country. He is a 
member of the Actuarial Society of 
America and the Casualty Actuarial & 
Statistical Society. He has had both 
life and casualty experience. As sogn 
as he can be released from the Equi- 
table he will take his new position and 
relieve S. H. Wolfe who is acting man- 
ager. It is announced that work has 
already begun looking to a general re- 
vision of workmen’s compensation 
This 


rates and especially in Virginia. 


® 


news was given out following the 
meeting of the actuarial committee. It 
is stated that the Virginia manual will 
be completed by Feb. 15. 


DONALDSON RESCINDS ORDER 





Pennsylvania Governor Directs Re. 
storation of Differential for 
State Fund 


HARRISBURG, PA., Oct. 28— 

ommissioner Donaldson has rescinded 
his order wiping out the 10 percent 
differential in favor of the state fund, 
as a result of a request from Governor 
Sproul. 

The commissioner gave out a let- 
ter from the governor which says: 

Pursuant to the communication from 
the governor and at his request and 
solely for that reason the insurance de- 
partment notified the Pennsylvania Rat- 
ing and Inspection Bureau that the state 
tund is to be allowed a reduction of 10 
percent from uniform rates in 1920. The 
new compensation rates for Pennsylva- 
hia will be announced within ten days. 


In making public this letter, the com- 
missioner said: 

In view of the protests made to me by 
the members of the State Workmen’s In- 
surance Board and of the representa- 
tions made by the manager of the State 
Insurance Fund, I believe it would be 
unwise to change the present status of 
the state fund in its rate relation with 
the other insurance companies doing 
business in the state, 

I will, therefore, ask you to rescind 
the order you have recently issued 
placing the state fund upon the same rate 
basis as other insurance organizations, 
and to allow the matter to stand as it has 
been heretofore. 





Legislative Committee Gets Briefs 


MINNEAPOLIS, MINN., Oct. 28—The 
Minnesota legislative commission ap- 
pointed to study the matter of state fund 
workmen’s compensation insurance is re- 
ceiving briefs on the subject of state 
insurance. The brief of the insurance 
underwriters has already been filed. That 
of the organized labor representatives 
is ready for presentation. A brief to 
be submitted by the employers of the 
state is not yet completed and they 
have been granted further time. After 
all briefs have been filed and exchanged 
among the interested parties, the com- 
mission will conduct a series of open 
hearings. The legislative committee 38 
to report its findings to the 1921 legisla- 
ture. 





New Amsterdam in Indiana 


The New Amsterdam has been author- 
ized to write workmen’s compensation 
in Indiana. For some time past the com- 


pany has been writing only surety lines 
in that state but recently it has opened 
a branch office at Indianapolis under the 


management of Greene & Layton an 
will now write all casualty and surety 
lines. The Indiana Industrial Board has 
approved its forms for workmen's com- 


pensation. Landers, McKay, Turner @ 
Merrell, attorneys at Indianapolis, W! 
represent the company in all claims. 





Attaching Indorsement to Policies 


ST. LOUIS, MO., Oct. 22—At a meeting 
of the Missouri Compensation Rating 
Inspection Bureau held last week 4 res- 
olution was adopted providing that pend- 
ing the determination of the status ? 
the Missouri workmen’s compensation 
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should continue to write employers’ lia- 
bility and general liability insurance and 
that an indorsement be attached to each 
policy stating that if the workmen’s com- 
pensation law is subsequently declared in 
effect, the policy is extended to cover all 
obligations of the assured under that law 
and that the insured will pay the com- 
pany a premium based on rates approved 
by the superintendent of insurance as 
equitable. 

There is a great deal of uncertainty 
as to the final outcome of referendum 
petition which has been circulated in Mis- 
souri. 





Frame Indorsements in Missouri 


ST. LCUIS, MO., Oct. 28—Agents for 
liability insurance companies operating 
in Missouri have sent out indorsements 
to be attached to employers’ insurance 
covering workmen’s compensation to 
Nov. 1 or whenever the law goes into 
effect, it was announced in St. Louis 
this week when it appeared certain that 
the act would be in the courts until Jan. 
1. The new insurance will be subject to 
rates to be fixed by the insurance com- 
missioner. The indorsement must be 
signed both by the agent and the man 
insured. 

The governor has not yet appointed 
a commission to control under the act 
and it is practically impossible for em- 
ployers to carry their own insurance to 
comply with the new law which requires 
them to secure permission to secure 
workmen’s compensation insurance. 

Proposal rates submitted by actuaries 
will be virtually the same as the present 
rates of liability companies, 20 percent 
under the Illinois rate, according to local 
agents. 


Restrict Access to Records 


INDIANAPOLIS, IND., Oct. 28—The In- 
diana state industrial board decides that 
it has been too liberal in giving access 
insurance men. By 





looking over the records of the board 
compensation insurance men are able to 
get the experience of certain risks and 
perhaps offer a lower rate. The chair- 
man of the board says the information 
is misleading at any rate, as the board’s 
experience with risks does not contain 
the medical cost, nor statistics of per- 
sons injured whose disability did not 
cover a period of more than seven days. 
The experience, therefore, does not con- 
tain all the factors on which rates are 
based and should not be used for the 
purpose of making lower rates than com- 
peting companies. The board will limit 
the use of the records heerafter, or re- 
fuse access to certain parts of them. 


Must Specify Definite Amount 


OKLAHOMA CITY, OKLA., Oct. 28— 
That workmen’s compensation insurance 
contracts must specify a definite amount 
to be paid by the insurer in case of 
the death of a workman, rather than 
stating that the “legal liability’ will be 
paid, is a ruling made last week by the 
state insurance board. 


New Des Moines Company 


The Mid-West Casualty Insurance 
Company is being organized at Des 
Moines, Ia., with $1,000,000 capital and 
an equal amount of surplus. The stock 
is being sold at two for one and the com- 
pany expects to start business shortly 
after the first of the year. G. R. Rhoads 
is the fiscal agent of the company and in 
charge of stock sales. Under its charter 
the company is permitted to write all 
forms of casualty and liability business 
including workmen’s compensation. The 
following are officers: President, James 
A. Hallett; vice-president, Howard D. 
Gray; treasurer, L. M. Barlow; secretary, 
E. R. Swank. A number of physicians 
have been interested in the company and 
are on the board of directors. 




















REINSURES DISABILITY LINE 


Commercial Casualty Takes Over the 
Business of the Cleveland Life— 
Opens Ohio Agency 


CLEVELAND, O., Oct. 28.—The 
Cleveland Life has reinsured its health 
and accident business in the Commer- 
cial Casualty of Newark, N. J. The 
Cleveland Life established its depart- 
ment in 1912. President Wm. H. 
Hunt of the Cleveland says that the 
rapid growth of the life department 
and the certainty of its expansion into 
greater importance has led the man- 
agement to feel that its efforts should 
be exclusively directed toward the care 
and management of life business. H. 

Kenniston, superintendent of 
agents of the Commercial Casualty, has 
been in Cleveland arranging for the 
transfer. The Commercial Casualty 
will continue the Ohio business with 
the state branch agency of the Com- 
mercial Casualty under the manage- 
ment of Lon C. Jeffrey of Pittsburgh, 
who has been manager of the western 
Pennsylvania office for four years. 
This is a boost for Mr. Jeffrey, who 
has made good in a big way. Tem- 
Porary headquarters have been opened 
at 1221 Guardian building. The Com- 
mercial Casualty will take excellent 
Care of present policyholders and will 
build up the business. The Commer- 
cial Casualty is a first class company 
m every way and will be able to take 
care of the agents in good style. 


Continental’s New Policy 


A new noneancellable income policy 


has been issued by the Continental Cas- 
ualty of Chicago. The contract cannot 
be cancelled by the company or restricted 
after issue. It covers every disability, 


Sickness or accident, pays a monthly in- 
— for life, and house confinement is 
nity auired in order to collect indem- 
r > Premiums are fixed regardless of 
like and renewable until 60. The policy 
re mer noncancellable contracts issued 
rola od companies is provided subject 
in edical examination. Policies exclud- 

& the first three months of disability, 








the first month, and the first two weeks 
are issued. -A contract is also issued 
in which no period of disability is ex- 
cepted. 


Will Not Increase Rates 


The United States Fidelity & Guaranty 
announces that it will not increase its 
health insurance rates and has not done 
so. The company says that if the agents 
are sufficiently active and produce a 
premium income that is adequate to take 
care of the losses the company will con- 
tinue the same rate that it has charged 
in the past. 


Claim Men Organize 


The Chicago Claim Association, which 
is composed of doctors, lawyers and 
claim adjusters working for personal ac- 
cident and health companies, has been 
organized in Chicago. L. E. Bond of the 
Continental Casualty is acting as tem- 
porary chairman and C. O. Pauley of the 
Central Business Men’s of Chicago as 
temporary secretary. The permanent or- 
ganization will be formed at the meeting 
Nov. 12. The association will meet the 
second Wednesday of each month. 


Safety First Campaign in St. Louis 


ST. LOUIS, MO., Oct. 28—Alarmed by! 


the continued increase of automobile 
fatalities, civic societies in St. Louis have 
begun a “safety first’ campaign in con- 
nection with the Central Mississippi divi- 
sion of the National Safety Council. 

Deaths by auto accidents in St. Louis 
since 1907 total 521, according to figures 
of the coroner. This includes 100 deaths 
thus far this year. 


New Company in Texas 


AUSTIN, TEX., Oct. 28—The attorney- 
general has approved the charter filed in 
the department of insurance and bank- 
ing the charter of the Lone Star Acci- 
dent & Health Insurance Company of 
Texas, with principal office at Texar- 
kana. It has no capital stock. Purpose 
clause calls for accident and health in- 
surance and funeral bentfits. The incor- 
porators are B. L. Hill, C. A. Lee, S. A. 
Raffaelli, T. N. Graham and W. T. Wil- 
liams. 


E. F. Treiber of Augusta, Fla., has 
been appointed district agent of the 
Aetna for the life, health, accident and 
liability departments. 
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All Liability Lines 
Automobile Insurance 
Accident and Health 





Classes Written: 
Accident, Health, Liability and 


Compensation Insurance 


Where We Are Doing Business: 


Cal., Conn., D. C.; Ills., Ind., Ia., 
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United States Head Office : 


431 Insurance Exchange, Chicago 
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E.R.Gurney 


Capital and Surplus . é 2 


I have just written to a friend,— 


The Lion Bonding and Surety Company of Omaha 


$750,000.00 


“In the management of The Lion, I have two ideals, — 
one, to keep the assets of the Company sound, and the 


other, to give the public a fair deal”. 


ought to appeal to the Agent who is wise. 


This program 
The Lion 


has a premium income of a Million a year, and is in 


the arena for keeps. 


With these things to recommend 


us, you should write for an agency. We write practic- 


ally all lines. 





WE DON'T WANT MUCH 
JUST THE LION'S SHARE 


President 














GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON 


GEORGIA 








R. J. LYDDANE, General Agent 





of NEW YORK 





The American Gredit-indemnity Co. 


CREDIT INSURANCE ONLY 





E. M. TREAT, President 





The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent bosses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 


415 Locust St., St. Louis, Mo. 91 William St., New York 


OFFICES IN ALL PRINCIPAL CITIES 





- nr 


1140 Marque 


=p a red) 


tte Bldg., Chicago 











P. A. COOLING CO., 


E. J. MILLER, 


Capital, $300,000 


Indianapolis, Ind. 
OSCAR R. WITTE & CO., 


Agents: If you desire connection with a Company rendering REAL 

SERVICE write to one of the following agencies in your territory: 
soneral Agents, 404 Amer. Central Life Bidg., 

General Agents, 403-6 Wainwright Bldg. 


St. Louis, Mo. 
FRANK V. SMITH & BROS., General Agents, 428 Reserve Bank Bldg. 


Denver, 
JOPLING & WHITESIDE, General 
Wichita, nsas 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Assets, Over $1,500,000 


General Agent, °311 Gas & Electric Bldg. 
ees 305 Hoyt Bldg. 











One person - 
Two persons 


HoTeL FONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


330 Rooms—330 Baths 


RATES 


- $2.50 
- $3.50—$7.00 














AMONG SURETY MEN 











DISCUSS CLEVELAND INCREASE 


R. H. Towner Meets With Surety Un- 
derwriters to Talk Over Question 
of Proposed Change 


CLEVELAND, O., Oct. 28.—R. H. 
Towner, of the Towner Rating Bu- 
reau, was the guest of the Cleveland 
Board of Surety Underwriters at a 
special meeting when the question of 
advancing rates on bonds guarantee- 
ing contracts for improvements, where 
loans are involved. was discussed. Mr. 
Towner said that the general rate was 
formerly 1 percent, but that it had been 
increased to 1% percent, although he 
understood that no change had been 
made in this city. 

E. H. Fishman of the Massachusetts 
Bonding explained that if the rate of 
1 percent on the amount of the bond, 
which is usually the amount of the 
loan, should be advanced to 1% per- 
cent on the amount of the improve- 
ment, as had been suggested, there 
would be danger of losing much of the 
business, since there is a tendency on 
the part of mortgage companies and 
building and loan companies to charge 
a higher rate of interest and assume 
the risk themselves. Charles E. Laur- 
enson stated that loans are always 
much smaller than the value of the 
buildings. 

F. B. Owen suggested that the rate be 
increased on bonds which guarantee the 
erection of buildings at certain specified 
time in the future and then guarantee the 
contractor, when the building is under 
construction. Specifications for the cost 
of buildings are generally considerably 
exceeded by the actual amount of money 
required and the risk is, therefore, 
greater. Such bonds are known here as 
lease bonds and he felt that no one 
would object to a rate of perhaps 2 per- 
cent on them. 

The consensus was that 1 percent on 
straight rental and home owners’ bonds 
is sufficient, but that an increase on 
other guarantees that are more compli- 
cated and involve greater risk might be 
logical. 

Mr. Towner will take the matter under 
consideration and announce his decision 
at a later date. 





Chicago Contract Situation 


Although comparatively few new 
building contracts of importance have 
been let in Chicago since work was re- 
sumed with the settlement of the build- 
ing trades strike, several big warehouse 
contracts closed last week produced big 
bonds. There has been more new work 
started in other middle western cities 
recently than in Chicago, largely because 
of the fact that the Chicago contractors 
have their hands pretty full with wor 
which was under way at the time of the 
strike and not yet completed, and are not 
particularly anxious to start-in on any 
big contracts at this time, with winter 
so near at hand. 





Bonds for Ex-Officers 


A considerable number of bonds are 
now being written for former army offi- 
cers who have been discharged from the 
service but are re-entering the war de- 
partment as civil service employes, in 
many cases with practically the same 
duties as before. The bonds usually are 
higher than when the same men were a 
part of the military establishment. One 
former lieutenant in the ordnance de- 
partment who now becomes a civilian 
clerk in the same department was re- 
quired to give bond for: $20,000. While 
he was in the army, doing the same 
work, his bond was $10,000. 





Chicago Surety Men’s Dinner 


R. R. Gilkey, manager of the Surety 
Underwriters Association of America, has 
been invited to attend the annual meet- 
ing of the Chicago association Nov. 5. 
First Vice-President P. B. Shillito will 
preside at the meeting. There will be 
some outside entertainment furnished 
and there will be much good fellowship. 
The election of officers will follow the 











BECOMING BROKERAGE TOWN 





Casualty and Surety Business in De. 
troit Getting Into Hands of Gen- 
eral Insurance Broker 





DETROIT, MICH., Oct. 28.—De- 
troit is rapidly becoming a brokerage 
town so far as casualty and surety busi- 
ness is concerned. About three months 
ago the Surety Association disbanded 
entirely and this has operated to throw 
down the bars. At one time the Surety 
Association in Detroit was compara- 
tively strong, being composed of fif- 
teen members and under its operations 
commissions were paid only to the 
licensed solicitors by their respective 
offices. In other words, there was no 
brokerage of business. About three 
years ago the Fidelity & Casualty 
withdrew from the Surety Association, 
At that time there were only 40 casu- 
alty brokers in Detroit and now there 
are 800. 

In a city like Detroit, where it is so 
difficult to get men to specialize in any 
one branch of the business, it is out of 
the question to try to develop casualty 


will devote their entire time to these 
branches of the business. The casualty 
offices in Detroit are more and more 
coming to depend upon the general fire 
insurance solicitors to bring in the 
business. The disbanding of the Surety 
Association means that practically all 
of the casualty business in Detroit will 
fall into the hands of the general in- 
surance solicitors sooner or later and 
will make of Detroit a city in which 
brokers very largely control the busi- 
ness as in New York and Chicago. 





Rider for Brokers’ Bonds 


A new rider for brokers’ bonds aimed 
at the practice of entrusting securities 
to outside messenger services for deliv- 
ery has been sent out, to be attached to 
all bonds in force prior to Oct. 31. In 
cases where there is any objection offered 
to attaching the rider to bonds now in 
force, the bonds will be cancelled. 

It is provided that where the amount 
involved is $10,000 or less, it must be 
earried by a partner or regular employe; 
if between $10,000 and $250,000, by a part- 
ner or regular employe accompanied by 
a guard, 30 years of age or over; if in 
excess of $250,000, by a partner or regu- 
lar employe, accompanied by two guards 
30 years of age or over. 


To Increase Blanket Bond Rates 


Notice of an increase in blanket bond 
rates is being sent out by the surety 
companies. The charge is to be increased 
from $5 to $15 per man in branches, and 
the minimum for branches raised from 
$25 to $100. The ehange has not been 
officially promulgated and it is not known 
just when it will go into effect. 


Blue Sky Law Offers New Field 


A new field for surety bonds has been 
opened up by the “blue sky law” of Wis- 
consin, which recently became effective. 
Under that law every company selling 
stock in the state is required to furnish 
$20,000 bond to the state railroad com- 
mission, which is given supervision of 
all stock selling activities. The rate 
quoted is $5 per $1,000. A number of 
bonds under the new law have been 
written already in Chicago and the mid- 
dle west. 


Casualty Notes 


The National Travelers Benefit of Des 
Moines has been admitted to South Da- 
kota. 

Mrs. M. K. Gordon, chief claim  ¢X- 
aminer in the Chicago office of the North 
American Accident, has just returned 
from a seven weeks’ vacation trip t0 
the Pacific coast. 

Edwin H. Manning, underwriting man- 
ager of the Pennsylvania Surety, is ar 
ranging to’ plant agencies in several im- 
portant cities. The company is not be 
pected to enter New York before the en 
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ATTENTION 


Men of ability 
in Health and Accident 
SALESMANSHIP! - 


Some excellent districts open for real pro- 
ducers in several central States. Business 
better than ever before known. Let us 
submit proposition. 


INTER-OCEAN CASUALTY 
COMPANY, 


Cincinnati, Ohio 
| J. W. Scherr, President, W.G. Alpaugh, Secretary. 














THE 
JIFFY 
PEN 











The word “Jiffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
“Ser sac. 


Sen. ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 











CLAIM SUPERVISION 
one 
rithous further supercon. 


ecientiy handled wi 
R. L. NASE 
_., Adjuster for Casualty Companies 


Liability, 1109-10 Mutual Bidg. Terri 
7 Richmond, Va. Vion 
Health Claims No. Carolina 








A recent issue of the Casualty 
Review contained an article, 
“Coaxing Commissions by Cor- 
respondence.”’ 


It gave some sample letters 
that had been used successfully. 
Regarding this article, Ben Lee, 
a Kansas agent, wrote his com- 
pany; 
“I certainly appreciate the Casu- 
alty Review you send me. I have 
gotten some good stuff from it. 
ave sent out some letters 


copied from it and have secured 
good results therefrom.” 


THE CASUALTY REVIEW 
1362 Insurance Exchange Chicago 


Send 10 cents for sample copy or 
one dollar for a year’s subscription. 





Siriaas 





PROSPECT CARDS for the accident and 
IMsurance solicitors who work systemat- 
lcaly and successfully. Send for samples and 
description of cabinet and pocket case. 


THE NATIONAL UNDERWRITER 
1362 Insurance Exchange - CHICAGO 





|| was passed in 1914. While the liability 


; one company to attempt its assump- 
, tion individually, a group of offices, 
| each taking a fixed percentage, man- 


| some companies are to insure jitney 


MAY TAKE ON JITNEYS 


NEW COVERAGE IS PROPOSED 





Associated Companies Seriously Con- 
sidering Extending Facilities 
to That Class 





Members of the Associated Compa- 
nies are seriously considering extend- 
ing their coverage to individual and 
corporation owners of jitneys. The 
class is not favored for a variety of 
reasons, many of which will readily 
suggest themselves to anyone familiar 
with the operation of this type - of 
vehicle. But under a recent law, Con- 
necticut has decreed that all owners 
of jitneys within the state must take 
out liability insurance to indemnify 
their patrons in the event of accidental 
death or injury. Because of this fact, 
the underwriters, or many of them in 
the association, hold that plans and 
rates should be prepared for accept- 
ing the business; justifying thereby 
the contention that the facilities of 
the offices are ample to afford protec- 
tion to any class of hazard. 


Too Great for One Company 


It was this thought largely that in- 
duced the creation of the Associated 
Companies, when the Pennsylvania 
compensation law affecting coal miners 


of the class was too great for any 


aged to handle the business easily; the 
results in the last five years being sat- 
isfactory. Gradually other hazardous 
lines were taken on, and reluctant as 


risks, the probabilities are that the As- 
sociated Companies will decide to do so. 
Traction Experience Unfavorable 

In the early days of liability insur- 
ance, company after company essayed 
to write street traction lines, only to 
retire from the field after paying heav- 
ily for their brief experience.. While 
the jitneys, in some respects, are less 
desirable hazards than are the traction 
lines, underwriters are far better posted 
upon the subject than they were be- 
fore the era of cooperation, and in the 
light of tabulated data can doubtless 
name rates that will fairly cover the 
liability. 


AMERICAN LIABILITY PLANS 





Company Is Increasing Its Capital and 
Will Be Ready for Automobile 
y Business Jan. 1 





W. R. Sanders, chairman of the ex- 
ecutive committee of the Health & 
Accident Underwriters’ Conference and 
secretary of the American Liability of 
Cincinnati, is still at home as the result 
of an operation for the removal of a 
carbuncle in which blood poisoning 
had set in. He will be laid up for an- 
other four weeks. In his absence, his 
son, Cameron H. Sanders, assistant sec- 
retary, who recently returned from 
France, is in charge of the office. 

The American Liability is increasing 
its resources by the addition of $100,- 
000 capital and a like amount of sur- 
plus, and expects to be ready to write 
automobile insurance by Jan. 1. There 
will be no commissions paid on the 
new stock but most of it will be taken 
or placed by the board of directors and 
officers. The company has a broad 
charter and will write the various cov- 
erages in one policy. 

Bloomfield Launt of Philadelphia, 
who recently retired from the firm of 
Jones, Launt & Barrett, will have the 
general agency for eastern Pennsyl- 
vania in both the accident and health 
and automobile departments. L. E. 
Sleet, manager of the Ashland Insur- 














ance Agency Co. at Ashland, Ky., has 
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Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. 
E. G. Davis, Secy. 


M. H. Cohen, General Counsel 


J. H. Huckleberry, Vice Pres. 
Jno. T. Suggs, Vice Pres. 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines” 
Agents Wanted in Unoccupied Territory. 


S29 SRB BRB BRB BBS ERBRERB HERR BBBS eee 








“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSCNAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President - General Offices, Chicago, IIl. 














Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 
STATE AGENCY 
Insurance Exchange, Chicago 


THE AGENCY COMPANY 


Salt Lake and San Francisco 


CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 


STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 

















Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY B OND S JUDICIAL; OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 








EE 











taken a general agency at that point. 








‘THE HOOD AGENCY, Inc: 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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THEODORE STEIN, JR. NOW 'GEPTING REPLIES | amonc BURGLARY MEN 


GENERAL AGENT FOR INDIANA 


LOCAL AGENTS ARE FAVORED ——!a 
GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA BANK HOLDUP RATES RAISED 


241-44 LEMCHE ANNEX INDIANAPOLIS, IND. Insurance Commissioners and Com- 
pany Officials Opposed to Trade 








s 




















Charges Are Doubled in Many States 


: and Increased 50 Percent in 
Organization Plan Several Others 











AMERICAN INDEMNITY COMPANY 
es arian a mE na: 7 Secretary P. B. Shillito of the Na-| As a result of the recent unfavor- 
A®live%wire company famous for its service to policyholders and the tional Association of Casualty & Sur-}able experience of the companies, a 
unusual quality of co-operation given to its agents. ety Agents is now getting from insur- Sceggracl te ie bank holdup rates 
Writing Automobile Liability, Property Damage and Collision ance commissioners and company | Trcrence, The bora a pos ee 
Public Liability, Bure! Fid 1j ds ct , officials their replies and comments on } —- Tied © gs oo = up Cov- 
ublic Liability, Burglary, Fidelity and surety bonds. the resolution adopted at the annual pet. nag eretotore per $1,000 when 
aken in connection with the burglary 


uae a ass 3 donnte.00 meeting of White Sulphur Springs policy, was raised to $2 in Illinois, 


wherein the members expressed their | [qj . : 
i ; : : ndiana, Arkansas, Kan: f 

ASSETS—OVER .... .- 2,000,000.00 dissatisfaction with any method of]|anq Oklah — 

orvicens fos Pree Bre ate and Oklahoma and to $1.50 in Lowa, 

Sealy Hutchings, President John Sealy, Vice-President concentrating the p acing or insurance Michigan, Minnesota and Ohio. Else- 

Geo. Sealy, Secretary J. F. Seinsheimer, General Manager through trade organizations, whereby | where it remains $1. The $2 noncon- 

Responsible Agents Wanted Where Not Represented policyholders themselves derive the] current bank robbery rate was re- 

benefit in the way of rebate or divi- scinded and the new rates apply in all 

dends through commissions received | cases regardless of burglary coverage, 

The companies to a unit are opposed The action was taken Oct. 24 and 


e to this plan as it is in direct opposition | the new rates were made effective Oct. 

to the agency system. Most of the | 25, on new business and Dec. 1 on 

epu 1c asil y ) insurance commissioners are on rec- } renewals, so that the companies had to 
e 

















ord as opposing it and saying they will do some rapid work in notifying their 
use their utmost endeavors to see that | 28ents, as it was provided there should 
PITTSBURGH, PA the business goes to the agents. The | b¢ mo cancelling and rewriting and no 

’ 2 casualty men realize that the issue 1s | 2¢¢¢Ptance of new risks after Oct. 2%, 
one of great import for if various trade | °XCePt at the new rates, regardless of 
. . organizations adopt a plan of this char- | OUtStanding quotations. 
Writes All Lines of Casualty Insurance acter it would mean the death knell Strike and Riot C 

to insurance agents. rike and Riot Coverage 

and Surety Bonds This issue was brought to the fore | An agreement for the providing of 
by the effort of the General Contrac- | burglary coverage during times of riot 
tors’ Association to have the insurance | 224 Strike has been reached by the co. 
of its members handled by the Con- panies, as a result of the great demand 


4 2 : for protection of that sort growing out 
mame | tractors’ Service Corporation. of the recent disturbances in various 


is 3 i ees 5 part f th try. Th x 
Ag Weued: To sell - ed ‘ is so e country e regular pol 


icy forms provide that the company shall 


dent and Health policy costing $9.00 quarter} : Will Use Merit Rating not be liable for losses resulting from 
Li. 


: Cr Kuhns & Pogée of Chicago, who were riot or civil commotion, but under the 
_ Covers every disease and every accident. 


recently appointed managers of the Iowa | "€W agreement that provision may be 





i 9.8 “ ° Bonding for Illinois and northern Indiana | ©!iminated on payment of 15 percent of 
eral commission paid to live producers. Will Start. writing business for the com, | the policy premium in case of open stock 


: ’ = pany next week, adopting the merit | Policies, with a minimum of $10; 10 per- 
Central Busmess Men’s Association, siting oie tor cent additional on mercantile safe cov- 


plate glass insur- gf re Phar 
Westminster Bldg. ance. The firm does the largest iti ncaa yy a 
Il »late glass business in the western , minimugs 
C. O, PAULEY, Secy. & Treas. CHICAGO, veld. £ has had a very wide and Largely as a result of the riot haz- 
mummy) | Valuable experience in the plate glass ard, several of the companies have, 
; business. The members of the firm have | however, virtually ceased writing open 
na —_— SEER & opposed the flat rate and the zone system stock business, except where conditions 
e r in Chicago. They built up a large busi- | 27 exceptionally favorable. 
ederal Savings and Insurance Co ness for the New Jersey Fidelity & Plate A 
- Glass but were forced to seek another Consider Bank Burglary Form 
FOUNDED 1889 connection because they could not con- " ‘ 
INDIANAPOLIS scientiously do business according to the A boon Rareiary Insurance Underway 
a 7 Moore plan. The New Jersey Fidelity win | Association held a meeting, in New, Yar 
Specializing on monthly Premium Health and Accident reingure its plate glass and burglary bus~ | the American Bankers ~ssoclation bank 
with non-classification of risks. Benefits paid weekly. cago for the present. Kuhns & Pogge | °U"&!ary policy form was considered. It 
Policy includes $100.00 funeral benefit. @ | will write compensation, liability, surety was referred back to the committee. 

' : 4 % woe f bonds, burglary, plate glass and in fact ie a POR SE AT 
Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You, : all the lines that the Iowa Bonding | Unlimited Liability Policy Advocated 
writes. At a special meeting of the National 
Workmen’s Compensation Bureau held in 
New York this week the issuance of an 
unlimited automobile liability policy was 
given consideration. It was decided to 
appoint a committee of three to look into 
the various questions involved. It will 
be necessary to go thoroughly into thg 
question of relative rates to be charged 
for unlimited cover, securing of neces- 
sary reinsurance, and to determine what 
is to be done about the prohibitive laws 
now in the statute books in several states 
which limit the liability an insurance 
company may assume to 10 percent of its 
capital and surplus. There is a strong 
demand for an unlimited automobile lia- 
bility policy. 


rogressive Su d Casualty Compa Ch i 
arge Unfair Methods 
er ve rety an ty ny The New York State Federation of 
Labor charges that employers in that 
state are using unfair methods in OP- 
; posing the Davenport compulsory ne 
insurance bill. The labor people alle 
General Casualty & Surety Company that the New York State Manufacture 
Association is resorting to false state- 


114 WOODWARD AVENUE, DETROIT ments to secure unfavorable data from 


employers. 
A Michigan Company for Michigan People May Have Medical Department 


“4 ; | H. D. Wagner of Chicago, who is 
Live Agents Can Secure charge of the claim department tis 
° - les _for the Employers Liability, is in Bos 
Liberal Contracts Up-to-Date Policies tconfesring with the United States mam 

j agement concerning the establishment 0 
WRITE US ;a medical department in Chicago. 


ELMER H. DEARTH : i President 




















The National Travelers Benefit of poet 
— has been licensed in South 
<ota. 
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CASUALTY 
INSURANCE 


'[MARYLAND CASUALTY COMPANY 


BALTIMORE 


A TOWER OF STRENGTH 


TOTAL RESOURCES 
OVER $17,000,000.00 


SURETY 
BONDS 





Business-Builders 
Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON ¥. J. FALVBY, President 
Paid-in Capital $1,500,000 Write fer Territory 


The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 
GEN’L LIABILITY 


London Guarantec: &: Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General Manager 








AMERICAN BONDING 
CASUALTY COMPANY 


AMLF:L 
AND 
CASUALTY COMPANY 
SIOUX CITY 


SURETY |CASUALTY 
BONDS [INSURANCE 
| 








Writing Surety and 
Fidelity Bonds, 
and miscellaneous 
Casualty lines in 
fourteen States. 


Sioux City, lowa 
GUS A. ELBOW, President 
Assets, Dec. 31, 1918 
$1,365,275.23 











tection 
of Policy-holders. 























GENERAL ACCIDENT 
Fire and Life 


ASSURANCE CORPORATION Ltd. 
General Building, Philadelphia 
Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 














THE MONEY SAVING SERVICE 


Friend Insurance Agent: 


At the memorable convention 


In Louisville 
we told you that a good appraisement never injured anybody. 


We Told You 


that a good appraisement was beneficial to the property owner, the 
insurance companies and the insurance agent. 


That It Was 


unique, in this respect; that it could and would increase your income 
without damage or injury to anyone, even your competitor; that 


it was 
A Positive Benefit 


< To Everybody. 
This is truly A Remarkable Thing, 


most unusual, practically unheard of in business, 


Nevertheless True. 

In the very excellent time afforded us by 

The Hospitable Citizens 

of 
Louisville 

what was said by us on this subject may have escaped your attention, 
we therefore want to’call your attention again to the fact that 

A Good Appraisement 


Is a Joy Forever, 
affording comfortable knowledge of the property's complete protec- 
tion, under any and all circumstances; adding to i property 
owner's and the Insurance Agent's 


Prosperity and Security. 
Remember— 


That There ae Substitute! 





—e— 
CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Pitisburgh, St. Louis, Toronto and Memphis. 
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_§s.00 per Year, 15 Cents a Copy 
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TWISTERS BECOMING 
- MENACE TO BUSINESS 


Gelf-Styled Experts and Auditors 
Are Again Active in 
Large Cities 


SPECIOUS ARGUMENT USED 


Policyholder Never Benefits by Insur- 
ance Change Engineered by Men 
of This Character 


ay 


' Twisters, self-styled experts, audi- 
tors and life insurance specialists are 
becoming very active and aggressive 
in a number of the principal cities. 
These men, who are unquestionably 
the greatest single menace to the life 
insurance business today, seem to be 
working unmolested in some communi- 
ties and it is high time for life insur- 
ance men to take up the cudgels 
against them. They contribute abso- 
lutely nothing to the life insurance 
business, tear down the work of 
“Others, disturb the public mind regard- 

g life insurance, and render abso- 
lutely no service to the insuring pub- 
lic, In all cases twisted an injury is 
one the policyholder. The twister is 
in business only for the commission 
that he earns. He is a parasite on the 
business, creates nothing for and con- 
tributes nothing to the cause of life 
Msurance, and should be vigorously 
attacked by every man carrying the 
fate book. 

Soft Pedal Urged 


The twister is often. able to carry 
on his work successfully because he ap- 
Proaches prospects with the “I can 
Save you money” argument. He ap- 
Peals to the selfish nature in men, and 
Sets a response from a policyholder 
who feels that he is being charged too 
Much for what he is getting. The 
twister will say to the policyholder: 

Ow, of course, the companies are 
fot in favor of the work I am doing. 

at I do for policyholders is against 
“Me companies and in favor of policy- 
holders, Naturally, companies are not 
§0ing to praise the work I do. For 

IS reason, do not say anything to 
anybody about the proposition that I 
am submitting to you. If you take it 
Up with a life insurance man, he will 

to shoot it full of holes, because 
will take the company’s side of the 
Question. I work in the interest of 
Policyholders and under my plan you 
}fan obtain the fullest possible amount 
Protection for the smallest outlay.” 


Plan Usually Advocated 


_The twister is too wary to leave a 
Written proposition behind him. In- 
Variably he gets in touch with the man 
© has been for a number of years 
ene premiums on a limited payment 
iendowment contract. With many 
» icyholders of this kind, the payment 
Msurance premiums has become a 
(CONTINUED ON PAGE 10) 


Office of Publication, 175 West Jackson Boulevard, Chicago 
Entered as Second-Class Matter February 24, 1900, atPest Office at Chicago, Ill., Under Act of March 8, 1879. 





CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 
live wire. 


Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











“The Man-Between Eliminated” 


Not “Bait,” But Service! 


opm Columbus Mutual Life Continues to Add Agents at 
_& an Unprecedented Rate As Details and Possibilities of 
its Square Deal Agency Contract are Becoming Known. It 
is the Fairest yet Developed and it is HIGHLY RE- 
MUNERATIVE. 

No General Agents—You Get ALL You Earn and You 
Get it ALWAYS; if you Die, Renewals are Paid to Your 
Heirs. Renewals are VESTED in the Agent’s Estate. 

No Limitations on Territory; you may Sell ANY- 
WHERE in Ohio, Michigan, Kentucky, West Virginia, or 
District of Columbia. 

No Demand for All Your Time—You may Work for 
a Dozen Other Companies; our Only Claim to Your Pref- 
erence is Based on Quick and Superior Service to Agents 
and Superior Policies with High Margin of Safety, Sold at 
LOW NET COST. 

Don’t Assume you Know All About our Plans and 
Notable Record. Write Your Name and Address on Margin 
of this Advertisement and Mail to Us at Once. It Will be 
Considered as a Confidential Inquiry. 


Columbus Mutual Life 
C. W. Brandon, President 


Columbus Ohio 


Increase Your Income 40% on Present Production 
if You Delay, You Cheat Yourself and Your Family 
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CHICAGO, CINCINNATI AND. NEW YORK, THURSDAY, OCTOBER 30, 1919 


OFFERS PROGRAM FOR 


LOCAL ASSOCIATION 


Tells What Underwriting Bodies 
Should Aim to Accomplish 
During Next Year 


TALK BY JULIUS H. MEYER 


Launches Heavy Attack on Twisters 
and Advocates Life Men Clean- 
ing Up Ranks 


At the recent annual meeting of the 
Life Underwriters Association of Chi- 
cago, Julius H. Meyer, general agent 
of the New England Mutual, delivered 
a strong address. Mr. Meyer outlined 
what the Chicago association should 
do in'1920 and his suggestions can be 
made to apply to a life underwriters’ 
association anywhere. 

Mr. Meyer said that life insurance 
men cannot afford to take too much 
for granted and overlook as unimpor- 
tant the features of the life insurance 


business that really make an impres- 
sion upon the public mind. In order 
to thoroughly fortify himself, the life 
insurance salesman must be properly 
impressed with the size of the life in- 
surance business, must realize it is 
second only to the railroad business 


| and that it exerts a powerful influence 


in the business and social life of the 
country. Life insurance salesmen must 
realize that there is a dignity to their 
calling and that they have a real mis- 
sion to perform. Mr. Meyer said that 
the life insurance man is really like the 
minister—ordained to a calling. The 
life insurance man often fails to: real- 
ize his responsibility because the effect 
of his work does not immediately mani- 
fest itself. However, if the life insur- 
ance salesman does not go about his 
task properly the community suffers. 


Coal Strike Threatens 


Mr. Meyer said that the country is 
now much agitated over .the possibil- 
ity of a general coal strike on Nov. 
1. If the miners go out, there will be 
almost immediate suffering in all parts 
of the country. The important place 
that even the humble coal minér fills 
in the business life of the country will 
thus be strongly emphasized and -peo- 
ple generally will be made to see that 
the work done by the coal miner is of 
the greatest importance to business 
generally. 

What if: all of the life insurance 
men of the country should stop work 
for a period of several months? What 
would happen? There would be no im- 
mediate disturbance. The public would 
be put to no inconvenience, but thou- 
sands of men would be uninsured who 
would have taken out life insurance 
had the selling forces of the country 
remained on the job. The effects of 
this temporary suspension of activities 
would not be felt for many years, but 
sooner or later the loss would come. 
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Suffering would result because the in- 
dividual members of a family would 
have to bear the loss that should have 
fallen on the community as a whole. 


One-Day Convention Urged 





Mr. Meyer said that for the purposes 
of stimulating an interest in the asso- 
ciation a one day salesmanship con- 
vention should be held in Chicago some 
time during the year. The idea would 
be to stage a convention similar to the 
one held at Pittsburgh recently, ex- 
cept that the time would be reduced 
to one day. If life insurance men in 
Chicago or any other city could attend 
a full day meeting, the program of 
which would contain nothing but heip- 
ful and workable selling suggestions, 
general agents and the rate book men 
would manifest considerable interest, 
would turn out in force, and the meet- 
ing would be a big success. There 
would be no particular expense in hold- 
ing such a meeting and it would do 
much to advance the cause of the asso- 
ciation. The purpose of the meeting 
would be defeated unless the entire 
program was devoted exclusively to 
sound selling ideas, not slick selling 
schemes, but life insurance salesman- 
ship, pure and simple. 


Hot Shot at Twisters 


In the strongest possible language Mr. 
Meyer denounced the activities of twist- 
ers, auditors, insurance accountants and 
others who on one pretext or another 
are twisting business that has been in 
force for a number of years. Mr. Meyer 
said that no association can occupy a 
strong position until the members realize 
that their biggest fight must be waged 
against the common enemy of the busi- 
ness, and that individuals must sink their 
petty differences to wage a campaign 
against the forces that are in opposition 
to life insurance as an institution. It is 
the duty, Mr. Meyer said, of every local 
association to advocate the passage of 
an anti-twisting law. Mr. Meyer excori- 
ated the twister in the most scathing 
terms. He styled the twister a snake in 
the grass who initiates no business, who 
lives upon that which has been created 
by insurance salesmen, and who tears 
down the structure that has been built 
up by the man who is in the life insur- 
ance business for the good of the men 
he serves. 


Who Should Sell Business? 


A life underwriters association, Mr. 
Meyer said, should take it upon itself 
to push the passage of some sort of an 
agents’ qualification law. Until the life 
insurance men clean up their ranks, little 
change in the public attitude can be ex- 
pected. Mr. Meyer scored one company 
in particular that is planting agencies 
among the big fire and casualty offices 
in Chicago and other principal cities. 
This company and a few others are seek- 
ing and getting business without any re- 
gard to the source. They are not, Mr. 
Meyer said, benefiting the institution of 
life insurance or developing specializing 
insurance salesmen, but are merely pick- 
ing off business wherever they can get 
it, and are really enemies of the out and 
out life insurance salesman. Automobile, 
life, casualty, accident and health, plate 
glass and burglary insurance salesmen 
should not stand before the public as 
life insurance experts. They should be 
very largely eliminated as saleSmen and 
it is up to the whole time life men to 
place themselves before the community 
in a better light. 

A. A. Drew, who was for many years 
superintendent of agencies of the Mutual 
Benefit and recently became Chicago 
manager of that company, followed Mr. 
Meyer and said that he was appalled at 
life insurance conditions in Chicago. He 
said that it takes all of one man’s time 
in the Chicago office of the Mutual 
Benefit to combat the activities of Chi- 
cago twisters. Twisters work in such 
subtle ways that it is often impossible 
to get an interview with the policyholder 
after the twister has presented his argu- 
ment. Mr. Drew said that he had no 
idea that life underwriting conditions 
in any city were as demoralized as they 
are in Chicago or that it was possible 
for twisters to work almost unhampered 
as they do in Chicago. 


c. S. Huffman, who represents the 
Bankers Life of Des Moines at Decatur, 
Il., has written $333,000 of business for 
that company during a period of about 
three years, and during that time his 
total rejections have amounted to $3,000 
and only two of his policyholders have 


TUART B. 
S EDMOND- 

SON re- 
cently resigned 
as manager of 
the Chicago 
agency of the 
Illinois Life to 
return to the 
ministry. His 
change was giv- 


From Life Insurance 


Work to the Ministry 


An Intimate Pen Picture of Stuart B. Edmondson, Who Is Returning to the Pulpit 
After Several Years in Life Insurance Agency Work, and Edmondson’s 
Ideas on the Business From the Viewpoint of the Layman 


By H. J. BURRIDGE 





en considerable 
prominence in 
Chicago daily 
newspapers, for 
the reason that 
his new position as pastur O1 the Lake 
Forest, Ill., Methodist Church will pay 
him about one-fourth the salary he re- 
ceived in the life insurance business. 
Mr. Edmondson was in the ministry 
for many years before getting into life 
insurance agency work. 


HE is a big man mentally and physi- 
cally. He has been a success from 
the moment he came ‘into life insur- 
ance work and has made an especially 
enviable record since he has been in 
Chicago, and in touch with big city 
conditions. He has been an inspiration 
to the men under him and has injected 
real pep into the Chicago agents of 
the company. Ever since he com- 
menced work in Chicago I have been 
making repeated calls at his office. He 
had a ready answer for, or some com- 
ment on, every life insurance question 
that arose. He is a student and a 
thinker and delved deep into the life 
insurance problems of the day. 


tT was a delight to see Mr. Edmond- 
son handle men. He had a way with 
him that brought out the sunny side of 
every man’s nature. He made it a 
point to get in touch with each of his 
men every morning and give them a 
few encouraging words to start the 
day with. He took a real interest in 
the work being done by every man in 
the agency and what he had to say to 
his men always commanded respect. 


At the agency conventions of the 

Illinois Life he was a conspicuous 
figure. He is an eloquent orator, and 
at these get-together meetings his ad- 
dresses were always the big feature of 
the day. As he launched into his sub- 
ject and began to present the real meat 
of what he had to say Mr. Edmondson 
seemed almost inspired, and made a 
deep 
Large of stature, he commanded at- 
tention wherever he went and had a 
very magnetic personality. 


N short, Stuart B. Edmondson was a 

real:success in life insurance work. 
He was not the impractical, theoretical 
type of minister, but injected sound 
business methods into the carrying on 
of his agency work. He is now leaving 
life insurance work, not to sink back 
into inactivity and quietude as the pas- 
tor of a suburban church, but to bring 
to his church work the _ business 
methods that he has employed during 
his life insurance career, and which 
have been so notably successful. Here 
then, is a practical, successful man 
leaving life insurance work because he 
feels that he is summoned to a higher 
calling, not because he is a failure. 
Mr. Edmondson will gain prominence 
wherever he goes, or whatever work 





lapsed. 


he takes up. 


impression upon his audience.. 


HE has done something more than 
merely scratch the surface of life 
insurance work, but has applied a stu- 
dent’s mind to what he has done. He 
is one of the interesting figures in life 
insurance work and what he has to say 
about life insurance and its value is 
worth the serious consideration of all 
life insurance workers. I have asked 
Mr. Edmondson to give his ideas of 
the life insurance business more from 
the standpoint of the layman than 
from the view that would be taken 
by the experienced life insurance 
salesman. In asking him to express 
himself concerning the work that he is 
leaving, I suggested that he comment 
to me about as he would to the young 
man who inquired of him as a minister 
the value’ of life insurance, say five 
years hence. Mr. Edmondson ex- 
pressed himself about like this: 


AS a result of the years that I have 
spent in the life insurance busi- 
ness, I carry some rather deep convic- 
tions regarding the work. I know that 
in whatever work I may do in the 
future, I shall on every occasion (and 
if an occasion does not present itself 
I shall create one) advise every young 
man that I come in contact with to 
take out life insurance at the very out- 
set of his career. Whenever I can ad- 
dress a body of young men, | shall, in 
some way or other, introduce the neces- 
sity of young men taking out life in- 
surance early in life. I believe that the 
carrying of life insurance should be the 
very foundation stone of every man’s 
business structure. I am _ convinced 
that the man who carries life insurance 
from the very start has a decided ad- 
vantage during all the years of his life 
over the uninsured man. I thoroughly 
believe that the young man should take 
out life insurance first and worry about 
other financial matters afterwards. I 
feel very strongly on this particular 
phase of life insurance because I have 
seen it work out so often. The im- 
portant thing for the young man to do 
is take out life insurance, and take it 
out early. Even if the money for the 
first premium has to be borrowed, for 
the benefits of life insurance will be 
felt time and time again during the 
young man’s early career. 
TO illustrate. Suppose the young 
man has just been married. He 
feels the burden of living expenses 
pressing down upon him. He makes 
this an excuse for not taking out life 
insurance. Is it an excuse? That 
young man is interested in making a 
business success. He wants to leave 
no stone unturned in order to send 
himself to the top. Suppose he has 
no life insurance. He canrot go ahead 
absolutely free from worry. When re- 
verses come he is not qualified to meet 
them. He has no business shock ab- 
sorber. He has no asswrance that his 
loved ones will be taken care of if any- 
thing should happen to him. He lacks 
confidence. He has too many things 
to worry about. He cannot focus his 
mind upon his business and eliminate 
all other considerations. 


ON the other hand, take the insured 

man. Once he has taken out a life 
insurance policy, he has a feeling of 
security that can never come to the un- 
insured man. He knows that if any- 
thing happens to him his wife and chil- 
dren will be amply provided for. If he 


———= 


money that he has accumulated js 
swept away, he has his life insurance 
policy to bolster him up and carry 
him through the crisis. He can go 
down to his office in the morning with. 
out carrying any worries with him, He 
feels comfortable and safe, and can de. 
vote all of his time and attention to 
the upbuilding of his business. The 
confident man gets ahead. The map 
who has to worry and think how he jg 
going to get along cannot give his best 
efforts to his business, and for that 
reason I say that the uninsured man 
cannot give real competition to the 
insured man in the game of life. 


] BELIEVE that the life insurance 
man’s work is next in importance 
only to that of the minister of the gos- 
pel. What is the mission of the min- 
ister? I will tell you. It is his pur- 
pose to make men face their respongj- 
bilities. Is this not also the purpose 
and duty of the life insurance sales. 
man? No real life insurance sale can 
be made until the prospect has been 
made to see his responsibilities to his 
family, to the community and to him- 
self. Like the minister, the life insur- 
ance man has missionary work to do, 
He must convert his prospects to the 
life insurance idea. He must persuade 
men to buy something that after all 
does not benefit them directly but 
means the creation of a protective fund 
for those dependent upon them. That 
is to say, the life insurance salesman 
develops the unselfish portion of a 
man’s nature, and I refuse to be con- 
vinced that this is the work of a book 
peddler or hit or miss salesman. 


] THINK that in the years that I have 
been in the life insurance business I 
have been able to observe a distinct 
improvement in the type of men that 
are coming in to life insurance work. 
I believe that the men in the business 
today are feeling their responsibilities 
more keenly, are realizing more seri- 
ously than before the importance of 
the work they are doing, and just what 
it means to act as advisor and coun- 
sellor to a man concerning life insur- 
ance. There should be no place in the 
life insurance field for a mere salesman 
of life insurance. The men writing 
life insurance must see something in 
the business besides the bare earning 
of commissions. To be sure, the life 
insurance man as well as any one els¢ 
must earn a living and must get his 
share of this world’s goods, but if he 
is a money grabber, pure and simple, 
he is unrepresentative of the business, 
and I think the time is rapidly coming 
when it is going to be very hard for 
him to find a connection in life insur- 
ance work. 


SUPPOSE a minister of the gospel 
were found to be a man of dis 
reputable. character, with a doubtful 
past, and in all respects a man in whom 
no trust could be placed. How long 
do you think he would be allowed to tt 
main at the head of his church? He 
would be removed immediately. Why 
should not something of this attitude 
be assumed toward the life insurance 
salesman? We have no place in thls 
business for men who are simply tty 
ing to establish a big sales record. 
Men who sell life insurance policies 
are in a very direct way shaping the 
future lives of women and young ch 
dren. By the amount and kind of i 
surance they sell, they decide the 
future of a policyholder’s family. Men 
who are to make decisions of this kiné 
who are to counsel with a_man neal 
cerning his life insurance affairs, ee 
be of the highest type. They mvs 
have a vision that lifts them uP t 
beyond a consideration of the _ 
of money they can earn in the life 1 


surance business each month. 


BELIEVE the public is already nt 
ginning to demand men of this ¢ ee 
acter in the business. People 
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MORTALITY CHANGES 
OUTLINED BY ACTUARY 


H. I. B. Rice Presents Statistics 
Derived from Experience of 
Connecticut Mutual 


DISCUSS PREMIUM BASIS 


Method of Calculation for Non-Par- 
ticipating Life Insurance Given 
by E. E. Cammack 


NEW YORK, Oct. 28.—In a paper 
entitled “Principles Involved in Com- 
paring Mortality Tables, With Appli- 
cation to Certain Modern Tables, and 
to Historical Survey of Connecticut 
Mutual Ultimate Mortality,” read at 
the meeting here of Actuarial Society 
of America, H. I. B. Rice presented 
statistics derived from the experience 
of the Connecticut Mutual Life for the 
purpose of tracing changes, if any, 
which have taken place in the mor- 
tality experienced by that company 
since 1851. Three five-year ultimate 
tables have been constructed for the 
periods 1851-1878, 1878-1898, 1900-1915, 
and the actual mortality of each period 
is compared with the “expected” mor- 
tality according to the new American 
Men Five-Year Ultimate Table. It 
was found that for all ages combined 
the ratio of the actual mortality to the 
“expected” mortality was 106 percent, 
93 percent and 95 percent in the re- 
spective periods. ‘The variation in the 
mortality is, however, very different 
for the different age groups. There 
is indicated a progressive deterioration 
at the older attained ages which is 
ascribed to the long-lasting effect of 
medical selection and brought into evi- 
dence by the relatively small propor- 
tion of select lives in the second and 
third experiences as compared with the 
earlier one. There is in general a 
marked improvement in the mortality 
at the younger ages due to changes 
in standards of medical selection. 

Parallels American Experience Table 


The Connecticut Mutual experience 
for the years 1851 to 1878 proved very 
closely parallel to the American Ex- 
perience Table, a circumstance which 
also is believed to be explainable on 
the basis of the long-lasting effect of 
medical selection. A comparison be- 
tween the Connecticut Mutual 5-year 
Ultimate table—1900 to 1915—and the 
new A. M. (5) indicates very close 
agreement, although the Connecticut 
Mutual ultimate mortality is slightly 
more favorable at practically all ages 
than the corresponding average expe- 
tence as exhibited in the new Amer- 
can Men Ultimate Table. As is com- 
monly found to be the case, the data 
at both the very low and the very 
high ages is quite limited, and conclu- 
sions are offered with this reservation. 


Nonparticipating Premiums 
A paper on “Premiums for Nonpar- 


ticipating Life Insurance,” by E. E. 
ammack, discussed from the author’s 


Standpoint the way in which he 
considers nonparticipating premiums 
should be calculated. Roughly, it is 
as follows: 


A select table of mortality showing 
the mortality which the company ex- 
Pects to realize on the.business ac- 
cepted is taken as the mortality basis 
oa net premium. This table would 
show a lower mortality in general than 
the American Experience Table, dif- 
tring from the American Experience 
able to a greater or less extent ac- 

cording to the age. 
N interest rate is assumed consid- 














WHY OLDER MEN ARE BEST PROSPECTS 








A life man who has been in the sell- 
ing field for a number of years. was 
talking about the ideal prospect the 
other day and during the course of 
the conversation expressed an idea 
that is worth thinking about. He said, 
“After spending a good many years 
in selling life insurance, I have come 
to the conclusion that the agent is 
wasting time who calls on a man un- 
der 35 years of age. I am talking 
about the agent who is trying to sell 
something more then $1,000 policies. 
I will not talk seriously about life in- 
surance to a man unless he is 35 and 
I prefer the man 45. ‘ 

* x 


In talking to young men about life 
insurance I have found that it is very 
hard to impress upon the mind of a 
young man the fact that in all prob- 
ability, he will not make a fortune. 
Nearly all young men will stoutly as- 
sert that they are going to make a 
fortune, are going to make good, are 
going to have lots of money in later 
years, and in every’ respect § are 
going to carve out a successful career 
for themselves. Ask these same young 
men how they are going to do it, just 
what their plans are, and you will get 
a rather evasive answer. Few young 
men know just what they are going to 
do or when they are going to start to 
do it, but they are all very confident 
that in some way or other, they are go- 
ing to get the money. | 


As men grow older they lose a great 
deal of this braggadocio. As time goes 
on they realize about all they are ever 
going to get is what they receive in 
their pay envelope each week. A for- 
tune is not going to fall down from 
the heavens into their lap and they 


learn, as one year passes another, that 
money is not amassed in some mys- 
terious, unknown way. It is secured 
only by hard work and a consistent, 
systematic saving plan. 

By the time men reach 40 they have 
gained full wisdom. They are in the 
proper frame of mind to be approached 
for life insurance. They have reached 
the point in life where they know that 
it is not possible to get something for 
nothing and with a great many men at 
this age, the outlook is not so very 
rosy. 

kk * 

Let the life insurance men come on 
the scene at this stage of the game 
and his story will be listened to. He 
can show a prospect that for a premium 
of a few hundred dollars he can create 
a $25,000 estate immediately that will 
see him through the period of raising 
his family, sending his children to 
school in the event of his death and 
that this same fund will be at his dis- 
posal when the period of non-produc- 
tion comes. In other words, with one 
stroke of the pen, a man can create 
a $25,000 estate for himself if he lives, 
or for his wife and children if he dies, 
and most men at this age can accom- 
plish this in absolutely no other way. 
Life insurance offers the one sure and 
possible plan to the average man with 
the average salary at the age of 35 
or 40. Such men will not waste a lot 
of time arguing about what they are 
going to do or what they think they 
are going to do, but are more or less 
willing to concede that life insurance 
offers to them the one means for safe- 
guarding their family’s future and at 
the same time providing for them- 
selves when they reach age 65 when 97 
men out of every hundred have noth- 
ing to show for their life’s work. 








erably higher than the rate of 3% per- 
cent on the theory that for many years 
to come it will be possible to realize 
more than the legal limit of 3% per- 
cent. 

The mortality table used by Mr. 
Cammack was the new American Men 
Select Table (experience 1900-1915) 
and interest rate was 4% percent. He 
has prepared formulas of loading for 
expenses to take account of the fact 
that the initial expense is paid but 
once and that part of the annual ex- 
pense such as taxes is a percentage of 
the premium and part is a constant 
per $1,000 of insurance. He then loads 
the net premium as explained above 
with a loading determined by the above 
mentioned formula sufficient to cover 
expenses. 

He calls attention to the fact that 
surrender values are, to a certain ex- 
tent, described by state statutes, which, 
however, recognize a certain surrender 
charge as allowable. On the basis of 
the assumption made, surrender charges 
are determined which are a minimum 
if the company were to escape loss on 
surrenders and the paper contains ex- 
tensive tables showing the results of 
the calculation. 


Basis for Endowment Insurance 


“Actuarial Notes,” presented by M. Al- 
bert Linton, were on three different 
subjects. The first and most extended 
was on the question of how the endow- 
ment insurance should logically be con- 
sidered. In it Mr. Linton objects to the 
method which has been quite popular of 
regarding endowment insurance as a 
combination of a pure endowment and 
a term policy, and holds that it is logi- 
cally rather a sinking fund (or bank 
deposit from year to year), which at the 
end of the endowment period has in- 
creased to the face amount of the policy, 
combined with decreasing term insurance 
of sufficient amount so that at any time 
this term insurance added to the .mount 
of the sinking fund provides for nayment 
j &t death of the insured for the face 
; amount of the policy. 

} The paper calls attention to the mis- 











conceptions that the theory of the en- 
dowment as a combination of a term 
policy and pure endowment have led to 
which would have been avoided had the 
endowment insurance been regarded in 
its true light of a sinking fund plus 
decreasing term insurance sufficient to 
provide the _ difference between the 
amount of the fund and the face amount 
of the policy. It further calls attention 
to the fact that the same result would 
be obtained could the sinking fund con- 
tribution from each premium be depos- 
ited in a bank each year at the rate of 
interest assumed by the company and 
the decreasing term insurance be pur- 
chased from a life insurance company at 
a level premium. 

The author verifies his result not only 
by actuarial formulas but by arithmetical 
tables showing how the sinking fund 
increases and the insurance decreases 
year by year until, at the end of the 
period, the sinking fund amounts to the 
face of the policy. 


‘Lose Sight of Logical Aspect 


While not specifically mentioned by 
Mr. Linton in this paper, it may be 
noted in passing that probably the rea- 
son that the endowment policy is sv 
cften spoken of as a combination of term 
insurance and pure endowment is that 
the actuarial formulas for the calcula- 
tions lend themselves very easily to the 
separation into these two elements. 
While the formulas for the sinking fund 
and irregular decreasing insurance are 
much more complicated so that the logi- 
cal aspect has been lost sight of be- 
cause of the fact that the resolution into 
elements by the actuarial formulas is 
simpler for the pure endowment and 
term than for the sinking fund and de- 
ereasing insurance. 

The second of Mr. Linton’s notes was 
concerned with a technical formula for 
shortening certain actuarial calculations. 
The third was a note justifying in a new 
way the principle of amortization of 
bonds. 

Parallel proofs of Everett’s, Gauss’s 
and Newton’s Central-Difference Inter- 
polation-Formulas were presented by S. 
A. Joffe. 


The Two Republics Life of El Paso, 
Tex., has been admitted to Arkansas, 
naming Ed Stanley of Little Rock as 
state agent. 








| IOWA EQUITABLE MEN 


MEET IN INDIANAPOLIS 


Company’s New Rate ‘Book Is 
Introduced to the Agents by 
Secretary B. F. Hadley 


SAYS HARD WORK NEEDED 


Inspirational Address Is Well Re- 
ceived—Christian Tells of Over- 


seas Experience 


INDIANAPOLIS, IND., Oct. 28.— 
The annual meeting of the Indiana 
Equitable Life of Iowa Agency Asso- 
ciation was held in Indianapolis last 
Friday. The meeting was called to or- 
der by J. L. Hutchens, newly elected 
president, who made a short talk upon 
the work of the association. 

Secretary B. F. Hadley, from the 
home office, “introduced” to the agents 
the company’s new rate book, which 


has been in process of making for 
some months. The announcement that 
the new book contained rates for ages 
from 16 years up was received with 
much enthusiasm. “Mr. Hadley also 
pointed out a number of features 
which had been introduced in the new 
manual that would be of great value 
and assistance to the agents. .Consid- 
erable space, he explained, had been 
given to income policies of various 
forms. Rate combinations on various 
amounts have also been introduced to 
facilitate the work of the agent. 
“Altogether.” said Mr. Hadley, “we 
have incorporated in this new rate 
book at least 50 percent more infor- 
mation and material than was covered 
in the former book and we have done 
this in a book which bulks much 
smaller than the old book and can be 
carried readily in the vest pocket.” 
The agents were much pleased with 
the more convenient size, which was 
strikingly contrasted by holding up to- 


gether copies of the old and new 
books. 


Importance of Diligence 


Mr. Hadley gave a forceful talk on 
the subject, “Go Work in the Vine- 
yard.” He emphasized the importance 
of great diligence at the present time 
on the part of life insurance salesmen 
and gave many practical suggestions. 
He made very happy applications of 
terms—treating of the soil, the tools, 
the weeds, the methods, etc.—in draw- 
ing his figurative comparison of work 
in a vineyard and the selling of life 
insurance. He emphasized the sta- 
bility of life insurance and showed con- 
clusively why it may be expected to 
withstand the exigencies of the times. 
The importance of life insurance in our 
national fabric, he pointed out, is indi- 
cated by the fact that there is in force 
in the United States more life insur- 
ance than in all of the rest of the world 
put together. While there is much in- 
surance being written and there is much 
more in prospect, he said that hard 
work is necessary to the achievement 
of real success. It still takes salesman- 
ship to sell life insurance. Salesman- 
ship he defined as “a knowledge of an 
article and sufficient enthusiasm to 
make the other fellow want it.” He 
brought out emphatically the value of 
enthusiasm. Mr. Hadley’s inspirational 
talk was well received. 


Overseas Work Described 


Wilmer Christian, general agent of 
the company, gave a practical and 
helpful talk and also related some of 
his experiences while abroad as a mem- 
ber of the educational staff which was 

(CONTINUED ON PAGE 4) 
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AUTO WORKERS DON’T 
BUY LIFE INSURANCE 


Few Good Prospects Found Among 
Employes of Detroit’s Big 
Industrial Plants 


NOT TRAINED THAT WAY 


Many Are From Southern Europe, and 
Are Not Interested in Protect- 
ing Their Families 


DETROIT, MICH., Oct. 28.—In a 
city like Detroit, where there has been 
an enormous industrial expansion, it is 
always interesting to investigate the 
amount of life insurance being written 
on so-called wage earners, the me- 
chanics and unskilled laborers em- 
ployed by the factories. It is said that 
three out of five in Detroit are foreign 
born. The city now has a population 
of more than 1,000,000 and has at- 
tracted thousands of foreigners to it 
by reason of the high wages paid. The 
Ford Motor Company employs about 
52,000 men, the great majority of whom 
are foreigners. Do these men buy life 
insurance or are they largely unin- 
sured? : , 

Few industrial workers in the auto- 
mobile factories and allied industries 
in Detroit have the life insurance idea. 
They come from southern Europe 
where they have not been taught the 
importance of protecting their families. 
For the most part they regard women 
as beasts of burden, and do not take 
readily to the idea of spending money 
to provide the benefits that life insur- 
ance affords. 





“Easy Come, Easy Go” 


Wages of from $6 to $20 a day pre- 
vail in Detroit for what in many other 
cities would be termed common labor. 
The majority of the workers are igno- 
rant and it is largely a case of “Easy 
come, easy go.” Most of the workers 
fritter away their money on silk shirts, 
expensive hats, high priced clothes of 
all kinds, and victrolas, player pianos, 
etc. Having the money, they assert 
they want the best there is and boast 
that they have the coin of the realm 
with which to pay for it. Life insur- 
ance plays only a minor part in the 
financial program of such men. 


Welfare Departments Help 


The social welfare departments or- 
ganized by some of the big motor com- 
panies in Detroit have been of some 
help to the life companies. The idea 
started at the Ford Motor Company 
where the officials decided that they 
were entitled to know what their work- 
ers were doing with the high wages 
being paid them. Accordingly investi- 
gations were insticuted to ascertain 
whether or not employes were using 
their salary checks judiciously, and 
where it was found that workers were 
letting their money slip away from 
them, they were called upon the carpet 
two or three times and if the condi- 
tion was not remedied were ultimately 
discharged. As the work progressed 
it was finally decided that workers 
would have to show that they were ac- 
cumulating a bank account, buying 
real estate, or investing in life insur- 
ance, or they would not be retained on 
the payroll. In other words, life in- 
surance was held out by these big con- 
cerns as one of the three important and 
required forms of investment. Where 
the families are large the social work- 
ers urge the purchase of life insurance 
and in this way many have been moved 
to action. 

A few of the Detroit general agen- 








| COMMENT ON TERM INSURANCE 


(From Northwestern 





in the hands of the general agents 

the results of rather elaborate studies 
of our experience with term insurance 
in the hope that they will cooperate 
with the home office in converting the 
term already on ihe books and cutting 
down materially the proportion of term 
written. 


Tint company has recently placed 


* * * 


The following letter is the way one 
general agency put the problem up to 
its agents: 

“The company has tabulated by gen- 
eral agencies its experience with the 
ten year term convertible within seven 
years, issued in 1911. It shows the 
percentage converted, lapsed, died, and 
still in force. Of that written in this 
agency in 1911, 63.62 percent was.con- 
verted, 33.06 percent lapsed, 0 percent 
died, and only 3.32 percent is in force. 

“While only twelve of the general 
agencies have beaten us in percentage 
of term insurance converted, yet our 
percentage of lapsed is so high that it 
demonstrates beyond all question that 
term insurance does not renew as well 
as the more substantial forms. Our 
percentage of term insurance written 
last year was considerably lower than 
that written in 1911, but we want to 
still further reduce our percentage as 
it was higher last year than the com- 
pany’s average. | 4 


“You get a very small first commis- 


Mutual Field Notes) 





sion on term and you are getting re- 
newals on but about one-half of that 
written. That on which you do get re- 
newals you have worked mighty hard 
in order to convert, resulting in the 
equivalent of writing the insurance 
twice for one commission. This, and 
the further fact that you make more 
in first commission by writing $10,000 
ordinary life at age thirty-five, than by 
writing $55,000 on the term plan, 
makes one question the wisdom on the 
part of the agent of ever consenting 
to write a term policy. 

* 


“Competition with assessment in- 
surance, very popular a number of 
years ago, was largely responsible for 
the term policy. This competition has 
practically ceased to exist, and it is 
evident the officers have an aversion 
to the Northwestern taking the place of 
assesment companies by accepting a 
larger percent of term insurance than 
nearly any other company, particularly 
when only one-half is converted and 
the other half goes off in a few years 
in deaths and lapses. | 

* 


“It required a good deal of extra 
work to complete this exhaustive in- 
vestigation in order to get the un- 
deniable facts before us, and we can 
show our appreciation of this extra 
work, also our ability to see the error 
of our ways, by decreasing our term 
business.” 








cies have established branch offices 
near some of the big plants, have em- 
ployed as agents those able to speak 
the language of the workers, and have 
lined up a fairly good volume of busi- 
ness. Many of the workers in Detroit 
are inclined to shift about from one 
place to another so that there has been 
a heavy lapse of this class of business 
and much changing about on the part 
of policyholders. 


Many Hopeless as Prospects 


Those unfamiliar with the situation in 
a city like Detroit are likely to form the 
opinion that where the population has 
increased so rapidly, there must be a 
great number of new prospects and a 
fine opportunity for the life men. As a 
matter of fact, the increase in popula- 
tion in Detroit must be discounted con- 
siderably for the reason that so many 
of the workers are utterly hopeless as 
life insurance prospects and can only 
be sold for small amounts. The big 
change in Detroit has come in the gen- 
eral prosperity of the city. The big 
wages that the workers are earning are 
being spent in Detroit. The money is 
circulated among the merchants doing 
all kinds of business. The freedom with 
which money is spent in Detroit means 
that every one in business in the city 
is sharing to a certain extent in the 
high wages being paid and this has 
raised the financial standing of nearly 
everyone in the city. In addition, and 
this is more important from the life 
insurance man’s viewpoint, there have 
been brought to the city hundreds of 
department heads who are actively in 
charge of the conduct of the affairs of 
the big automobile plants and the large 
industries. These men are receiving big 
wages and contingent bonus. it fe 
known that there are 3,500 men in De- 
troit getting over $10,000 a year. It will 
thus be seen that there are an uncom- 
monly large number of prosperous pros- 
pects in Detroit who can be written for 
large amounts. It is among men of this 
caliber that the big life insurance busi- 
ness in Detroit is being done. 

Even the industrial companies have 
been unable to make much of a dent 
among the workers in Detroit. They, of 
course, go after business among this 
class harder than the regular companies, 
but while considerable business has been 
written the total is not large when the 
population of the city is considered. 


If the Bankers Life of Des Moines con- 
tinues during the last three months of 
the year to produce business at the same 
rate as during the first nine months of 
the year, its total of paid for business 
for 1919 will be approximately $70,000,000. 








IOWA EQUITABLE MEN 
MEET IN INDIANAPOLIS 


(CONTINUED FROM PAGE 3) 
selected to teach the principles and 
selling of life insurance to soldiers in 
the army of occupation under the aus- 
pices of the Y. M. C In spite of 
his absence from the city, Dr. Christian 
has made a good record for the year 
in personal production. 

Irving Williams, editor of ‘Rough 
Notes,” talked on some of the modern 
phases of life insurance salesmanship. 
There was a general discussion by the 
agents present of ways and means of 
increasing business for the Equitable in 
Indiana. The meeting was an inspira- 
tional success. 


Medical Directors Meet 


The Association of Life Insurance Med- 
ical Directors held its meeting in New 
York last week. Dr. Harry Toulmin of 
Philadelphia discussed the possible re- 
currence of the influenza and said that no 
positive statement could be made. He 
predicted that even without a return of 
the epidemic, we will surely have a 
marked increase above the normal of 
deaths from pneumonia and the respira- 
tory diseases. Every possible step should 
be taken to minimize the extent and 
severity of such a condition. 

Dr. Robert A. Frazer of New York dis- 
cussed, “A Discussion of Gassing and 
Shell Shock.” Dr.. Wm. Muhiberg of the 
Union Central discussed, “Health Con- 
servation Work Based Upon Kidney 
Tests and Health Statements.” Dr. Ches- 
ter T. Brown of Newark, N. J., discussed 
“The Selection and Mortality Experience 
of Female Risks.” Dr. Oscar H. Rogers 
and Arthur Hunter of New York dis- 
cussed “Heart Murmur and the Influence 
on Mortality.” Dr. T. H. Rockwell of 
the Equitable, president of the associa- 
tion, presided. 


Exonerated of Rebate Charges 


OMAHA, NEB., Oct. 28—The state in- 
surance bureau, after investigating 
charges brought by the Life Underwrit- 
ers Association of Omaha that the Bank- 
ers’ Life of Des Moines had granted 
rebates on premiums contrary to the 
state law, has exonerated the Des Moines 
company, holding that there was insuffi- 
cient evidence to sustain the charge. The 
specific charge against the Bankers’ Life 
was that its agent in Omaha, S. M. Levy, 
had rebated a part of the premium on 
four policies‘in favor of an Omaha saus- 
age company. 





PHOENIX MUTUAL ON 
SUBSTANDARD RISKS 





Gives Its Experience on Under- 
Average Policies for the 
Six Months 


SAVE MANY OVERWEIGHTS 


Rejection Ratio for the First Half of 
the Present Year Was 414 
Percent 


The Phoenix Mutual makes the fol- 
lowing comment on its substandard 
business written the first part of this 
year: 

An investigation has been made of 
substandard business issued in the first 
six months of 1919 and some very inter- 
esting and gratifying facts have been 
disclosed. It has been found that for this 
period a total of 460 policies for $1,304,- 
000 of insurance were issued on a sub- 
standard basis, that is either with an 
extra premium or a rating up in age. 
Of this amount 75 percent has been 
placed and paid for. This is a very sat- 
isfactory showing indeed, for when an 
agent can place three out of every four 
policies written on a substandard basis 
the evidence is conclusive that he is a 
convincing salesman. In many of these 
cases, undoubtedly, the applicant thought 
he was as good a risk as the next man 
and therefore entitled to insurance at 
regular rates. Here was where the 
agent’s ingenuity and salesmanship were 
put to the test. 


Policies on Overweights 


It will be of interest, also, to know 
that of these substandard policies 126 
for $491,500 were on overweights (rated 
up in age), or 27 percent of the num- 
ber of policies and 38 percent of the 
amount of insurance. This difference in 
percentage undoubtedly indicates that 
the policies on overweights were for 
larger amounts than the average of the 
rest of the substandard risks. 

The amount of substandard business is 
relatively small, being only 4% percent 
of the company’s total issue in the six 
months’ period. This showing. is decid- 
edly satisfactory because in the present 
stage of the company’s development the 
principles of sound underwriting require 
that the writing of underaverage lives 
be kept within reasonable limits. Thai 


{ this has been accomplished by our field 


men is evidenced by the fact that the per- 
centage of underaverage risks accepted 
added to the percentage of rejections is 
approximately equal to the rejection per- 
centage for some years past. For ex- 
ample, the rejection ratio for the first 
six months of this year was about 4% 
percent, whereas the average ratio for 
the past ten years has been 9 percent. 
Thus it is seen that the proportion of 
applicants not acceptable at standard 
rates is about the same as formerly. 
The company’s decision to extend the 
scope of its activities in dealing with 
underaverage lives has apparently re- 
sulted chiefly in the placing of a large 
percentage of business formerly rejected 
outright. In other words, we calculate 
that during the six months’ period our 
field men have been enabled to place 
and earn commissions on more than 
$400,000 of insurance which previously 
would not have been issued at all. 


Will Meet With Opposition 


A movement to amend the rules of the 
Chicago Life Underwriters Association to 
exclude officers of companies as mem- 
bers is meeting with some opposition 
backed by the new president, Jules Girar- 
din. Mr. Girardin is strongly in favor 
of allowing company officers to be mem- 
bers, but does not think they should be 
allowed to serve as officers or as mem- 
bers of the executive committee He 
feels that the Chicago association cannot 
afford to take action of this character, 
because in the future the officers may 
be needed in the association ranks t? 
assist in important work. The effort to 
exclude the officers from membershiP 
comes largely from the special agents 
who feel that the underwriters associa 
tion should be an organization purely for 
general and subagents. 
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PENNSYLVANIA 


For instance, it was found 
in a recent investigation that 
51% of the policies were in the 
mails the very day the applica- 
tions had been received, and 
over 90% had gone out within 
two days. An average of 4% of 
applications rejected as com- 
pared with rejections of any- 


When you 








(CINK UP (wits THE (LINCOLN) 








the difference which you note immediately 
in the service which you get is not merely a 
flash inthe pan. It has its source and origin 
in a deep-rooted plan at the home office 
whereby you do actually get your policies 
back more quickly and have fewer rejections. 


where iva 9% to 18% means 
dollars and cents in your pock- 
et, as well as real service to 
your policy holders. 


For territory in the East- 
ern half of Pennsylvania under 
contracts direct with the home 
office, 


Write, telephone or wire 


RICKERT, MELLINGER & PRINCE 


Managers for Eastern Pennsylvania. 


LINCOLN NATIONAL LIFE INSURANCE COMPANY 


OF FORT WAYNE, INDIANA 


12-16 W. Orange Street 


Lancaster, Pennsylvania 





MANAGER WANTED FOR THE WESTERN HALF OF PENNSYLVANIA 
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Mack Case at Cincinnati 


life 


considerably 


CINCINNATI insurance circles 
have wrought up 
over the charges brought in the local 
life underwriters association against 
Capt. M. W. Mack of the NortHwest- 
ERN Murtuat of a violation of the 
ethical stand taken by the association 
as regards war risk insurance, which 
resulted in the suspension of Capt. 
Mack as a member of the association. 
Feeling that this is a matter between 
Capt. Mack and the association, which 
alone has all the facts in the case, this 
paper has no desire to draw any con- 
clusions of its own or to do more than 
publish the facts as they have de- 
veloped. 

However, in its issue of Oct. 9, the 
following appeared as a closing para- 
graph of a news article reporting the 
statement given by President BrRuEHL 
to the local press to the effect that 
Capt. Mack was not suspended from 
the organization on the charge of hav- 
ing twisted 300 war risk policies, but 
on the charge of violating association 
ethics: 

“As reports from the meeting indi- 
cate that the largest measure of dis- 
cussion was concerned with the letter 
that Capt. Mack dictated for one of 
his agents, the action of the associa- 
tion, reduced to its most concise 
analysis, means that a life insurance 
agent must not criticise the War Risk 
BuREAU, Or war risk insurance —in 
writing.” 

This statement was written by the 
reporter who handled the case and was 
erroneous in suggesting the opinion or 
attitude of this paper toward war risk 
insurance. It is also not a correct in- 
terpretation of the association’s atti- 
tude. The attitude which we believe life 
insurance men should hold toward war 
risk insurance is expressed in an ex- 
tract from an editorial in the Septem- 
ber number of the “Insurance Sales- 
man,” a monthly paper associated with 
THE NATIONAL UNDERWRITER, as follows: 


been 


It’s a question just now with many 
as to just how far an insurance agent 
may go in trying to show that his com- 
pany’s policies are as good or better 
than government insurance. While the 
general opinion apparently is that the 
government has such a long lead 
through the elimination of expense that 
an agent is simply’ stretching his 
imagination in trying to show that any 
company can compete with the govern- 
ment war risk insurance bureau, here 
and there a representative of a particu- 
larly low cost company will be found 
making a serious attempt. 


However, this is now purely an 
academic question. The government is 
not writing new insurance and under 


the rules of competition when a case 
is once written it is not to be reopened 
by competitors. The government must 


be accorded the same courtesy an hon- 
crable agent accords to each and every 
one of his competitors in good stand- 
ing. Competition ceases when the case 
is once written. The duty of every life 
insurance man, as well as his interest, 
requires that no soliciting should be 
done on the war risk business. This 
is a matter of ethics and should be 
established once for all. Not only 
should the War Risk Bureau be left 
entirely undisturbed by the life insur- 
ance fraternity in its efforts to renew 
war risk policies, but a reasonable 
amount of help should be given by 
every agent, and especially his advice 
should always be that the _ soldiers 
should not drop their war risk insur- 
ance, 


The association decided that Capt. 
Mack violated the ethical stand taken 
by the National association and there- 
fore suspended him from membership 
for one year. This, it seems to us, 
should close the matter. 

Assuming that the association took 
action justly, we are not in sympathy 
with the suggestion that the Ohio 
superintendent of insurance cancel 
Capt. Mack’s license to do business 
nor do we believe that the War Risk 
Bureau has the right to tell the Ohio 
insurance department what it should 
do in the matter. Neither are we 
aware that the War Risk Bureau has 
any such desire. So far as we are con- 
cerned, we regret that anything has 
appeared in our columns which would 
appear to prejudice the case as to 
either side. 

We believe that every life insurance 
man should support the War RIsk 
INSURANCE BurEAv in its efforts to re- 
new the soldiers’ and sailors’ insur- 
ance and ‘that it is for the best interest 
of life insurance that this be done. 

We are not in sympathy with the 
principle of government insurance and 
there is no doubt that there has been 
ground for real criticism of the break- 
down in service by the War Risk 
Bureau. The bureau, however, is 
straightening out the tangles and 
under Director CHcLMELEY-JoNEs will, 
we believe, soon right itself. We 
shall no doubt have occasion from 
time to time to comment upon the 
operation of life insurance by the gov- 
ernment and draw any conclusions that 
the facts may warrant. But we place 
ourselves on record here and now, as 
we indeed already have done, as 
against any form of twisting or at- 
tempt to cause lapsation of war risk 
business. 





“Life insurance 1s not a second mort- 
gage on a man’s income, but a method 
of installment payment to continue that 
income beyond the span of his natural 
life.” 




















PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








James R. Leal, the new actuary of 
the Inter-State Life & Accident of 
Chattanooga, has had a wide experi- 
ence in the business, having started as 
an office boy with the Life Insurance 
Company of Virginia at Richmond 
when he was 13 years of age. He re- 
mained with that company for six 
years, working both in the industrial 
and ordinary life branches. After 
leaving Richmond he was associated 
with a number of southern companies 
and opened an office in Atlanta in 1912 
as consulting actuary and public ac- 
countant. When tthe position of 
actuary of the Florida insurance de- 
partment was created he was ap- 
pointed to the position. He remained 
there four years, then went with the 
Inter-State. 


H. §S. Standish, statistician in the 
Chicago office of the Union Central 
Life, is a man of many parts. Mr. 
Standish graduated from college as a 
mechanical engineer. He soon got 
away from engineering work and into 
the life insurance business, where he 
has remained ever since. However, his 
knowledge gained in school stands him 
in good stead every once in a while. 

As, for example, for many weeks 
the Chicago office of the Union Central 
has been trying to have installed a 
couple of telephone extension buzzers. 
But Chicago electricians have been 
manifesting their artistic temperament 
recently in strikes, threats, ultima- 
tums and a general disinclination to 
work. The agents in the office were 
not getting telephone calls made for 
them and the situation became des- 
perate. Mr. Standish took the bull by 
the horns, one day last week, donned 
a pair of overalls and proceeded to in- 
stall the necessary equipment in short 
order. 


In September, James C. Milliken, of 
the home office agency of the New 
England Mutual at Boston, made up a 
carefully selected list of 1,600 names, 
to each of which he mailed the circular 
“Instead,” describing the “Perfection 
Policy.” He received nearly 70 real 
replies, after eliminating over-age and 
“not interested” answers—enough ma- 
terial with the “side-leads” that will 
come, to keep him busy until the end 
of the year. Those that did not answer 
are now being followed up with a cir- 
cular along similar lines. The New 
England Mutual says: 

“As a general principle, no circular- 
izing campaign that covers less than 
1,000 names is considered a fair test. 
Two points are of chief importance: 
first, a list that means something, se- 
lected with intelligence—not a hit-or- 
miss group from the telephone di- 
rectory. This, of course, is absolutely 
fundamental. A poorly selected list 
means disappointment. Second, ef- 
fective follow-up; that is, immediate 
personal visits to those who reply, and 
repeat-mailings within ten days to 
those who do not. This latter feature 
should be continued for three or four 
repetitions—possibly using the first 
circular again as the final appeal. This 
method will result in many answers 
that the single try-out failed to stimu- 
late. Such a campaign is certain to 


‘ pay for itself, both directly and indi- 


rectly, many times over—and to do it 
quickly. 

Harry E. Day, of the Provident Life 
& Trust, found himself in the neighbor- 
hood of one of his old policyholders 
who carried a small policy and had 
said. some months before that he 
needed more but couldn’t afford it. 
Day recognized that among young men 
and among older men carrying small 
amounts there is much more hesitation 
and tendency to procrastination than 
among men who have prospered and 
have become accustomed to quick 





business decisions. There was no idea 
in Day’s mind of asking this man to 
take out insurance as a favor. Some- 
thing was necessary, however, to 
break the strangle hold which procras- 
tination had on the man’s mind. He 
sat down beside him, and without more 
ado opened with: “I am shy in my 
quota. I want you to take out $2,000 
insurance today.” The prospect re- 
plied: “I know I need it, but really | 
can’t take more than $1,000. Write me 
up for $1,000.” 

As a matter of fact, Mr. Day knew 
that the prospect couldn’t take on more 
than $1,000 at that time. By putting an 
immediate decision before him, and 
giving the opportunity to cut down the 
proposal, and compromise with pro- 
crastination, he got quick action. The 
moral of this story will be lost, how- 
ever, if it is not seen that Mr. Day did 
not beg for the insurance. He used 
the fact that he was shy of his quota 
not as an argument why the man 
should insure, which, in truth, it was 
not, but simply as the reason for his 
coming in at that time, and putting the 
case in such a way as would result in 
quick action. 


Howard M. Hughes, manager for 
the Mutual Life at Ashland, Ky, 
opened up his agency one year ago. 
At present he has 12 agents, has paid 
for $200,000 personal business so far 
this year and for the month of Sep- 
tember has written $115,000 in personal 
business. Mr. Hughes has been in the 
insurance business representing the 
Mutual Life for the past six years. He 
spent four years in the Cincinnati 
agency as an agent of the Mutual Life 
and one year prior to his present post- 
tion he acted in the capacity as super- 
visor of agents for Charles Holmes, 
manager at Columbus, O. 


A. A. Drew, manager of the Mutual 
Benefit in Chicago, will have a notable 
agency meeting Nov. 12. In the morn- 
ing the speakers will be T. C. Rice- 
Wray, one of the big writers of the 
Mutual Benefit in the Detroit agency, 
and Fred Frisbie of Lexington, Ky, 
who is a specialist in selling accelera- 
tive endowment insurance. In_ the 
afternoon Superintendent of Agents 0. 
M. Thurman and Assistant Superin- 
tendent of Agents W. A. Tennyson, to- 
gether with C. B. Carman, agency di- 
rector of the St. Louis agency of the 
Mutual Benefit, and Jules Girardin, 
president of the Chicago Life Under- 
writers Association, will speak. Mr. 
Drew will give a luncheon at noon. It 
will be an inspirational and educational 
gathering of Mutual Benefit men. 

Jules Girardin, Chicago general agent 
of the Phoenix Mutual Life and presi 
dent of the Chicago Life Underwriters 
Association, will shortly move his 
office to the Conway building. The 
main office of the Phoenix Mutual will 
continue in the Lumber Exchange 
building in charge of W. W. William- 
son, who just recently was installed in 
office as manager. 

R. W. Stevens, vice-president of the 
Illinois Life, has some advice on “De- 
veloping Friends as Prospects.” He 
says: 

“As a general rule life insurance 
salesmen are rather reluctant about 
soliciting very close friends and neigh- 
bors for life insurance, the reason be- 
ing their desire to keep their business 
life separate and distinct from theif 
social life and the fear that a g00 
friend and neighbor might have reason 
to feel some advantage was being taken 
of his friendship. 

“Not long since when visiting one of 
our most successful managers he called 
my attention to the fact that prac 
tically every one of his neighbors ha 
a policy with him and that nearly al 
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=| An Increased 

a Opportunity 

ax OUR Agents can sell policies on the annual 

a premium plan, up to $3,000, to young men 
ao and young women as young as age 2—protective 


‘¢-@ | insurance and Educational and Business Start En- 
| dowment Insurance. This extension of the age limit 
« f for Ordinary Insurance down to age 2 helps our Agents 
-< | considerably, and we have other advantages that help 


personal 


“* # Still more. We provide banking facilities for our Agents 


‘ars. He 





vt fin the rural districts. We issue Participating and Non- 
‘aime | Participating Policies. As regards adults, we write 
-xwe f CONtracts with Double Indemnity provisions covering 
<= fany kind of fatal accident, or with Double Indemnity 
sw: {| Provisions covering fatal travel accident only, as may 
cee | be desired. We issue policies with waiver of Premium 
“i« f and Disability Annuity or Instalment Payment features. 
tt | We insure males and females at the same rates. 
il If you cannot make a full time contract.with us 
me we will let you write our insurance for children 
fa as a side line, as long as your Company does 
ire not object. Some are writing as much as 
of $10,000 a month of this insurance tor us 
- as a Side line. 

ome rc anne ” 

“| ie ee “THE OLD COLONY LIFE 
ti Oe ea ey ee INSURANCE COMPANY 
mai i of CHICAGO, ILL.” 
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~ | THE OHIO NATIONAL LIFE 
INSURANCE CO. 


CINCINNATI, OHIO 
ALBERT BETTINGER, President 


THE COMPANY WITH THE BIG SURPLUS 

























Management Progressive, Yet Conservative 
_ Complete Protection Low Cost Policies 


$5,000.00 20 Payment Life Pro- 
vides the Following Benefits: 


$ 5,000.00 death from natural causes 


10,000.00 death from accidental 
causes 


25.00 per week for temporary 
disability 


50.00 per month for life for tota 


permanent disability and the face 
of the policy at death 


Premium age 30, $175.34 


10 | 
Writing at the Rate of $8,000,000 New Business in 1919 


(eee Openings in Ohio, Kentucky, West 


irginia and Michigan 
Address in confidence if desired 


T. W. APPLEBY 


Secretary-Agency Manager 






















































The Prudential Insurance 
Company of America 


Forrest F. Dryden, 
President 


Incorporated Under the Laws of the State of New Jereey 
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of his close friends and acquaintances 
were likewise insured. For the reason 
that this situation was rather unusual I 
inquired of him the method pursued 
in insuring his friends and neighbors 
without in any way endangering the 
neighborly and social side of their re- 
lations. 

“Why, he said, ‘it’s perfectly 

simple and it comes so natural and 
easy for me to talk insurance with my 
friends and neighbors that I do not 
understand why every good life insur- 
ance salesman should not have a policy 
on the life of practically every man 
with whom he has a close personal ac- 
quaintance. Of course I do not go 
after my friends and neighbors in the 
same way that I solicit strangers and 
I am sure that if I did I would not 
write much business and at the same 
time I would jeopardize our friendly 
intercourse. 
“‘The fact is that I sincerely feel 
that every man I know should have a 
policy in my company for which rea- 
son at every favorable opportunity I 
have no hesitancy about telling him 
so. The way I go about it is when 
having a friendly chat to earnestly re- 
mark, “Bill, you ought to have a policy 
with me,” and nine times out of ten 
Bill will agree with that proposition 
and tell me frankly what insurance he 
is carrying, whether or not he feels 
able to take on any more and if so how 
much, and in the very friendliest way 
gets interested in what I have to tell 
him about our company and suggests 
that I get up some figures for him at 
his particular age. 

“‘T prepare the figures and submit 
them. He applies for the policy and 
pays for it and the thought is never in 
his mind nor mine that I have taken 
advantage of our social relations for 
the purpose of insuring his life. 

“‘T have found that the fact that 
those men who know me best, and who 
know me as a neighbor, are insured 
with me is one of my very best recom- 
mendations when negotiating with a 
stranger.’ ” 


The New England Mutual Life in 
speaking of the passing of William F. 
Bruenger of Bruenger & Dunbar, gen- 
eral agents at Cincinnati, who died 
suddenly at Atlantic City, says: “Mr. 
Bruenger belonged to that solid ele- 
ment of our population that has been 
a backbone of strength to the country. 
He- was a man of substance and abil- 
ity, well known and highly respected. 
He entered the insurance business 15 
years ago and became our general 
agent in 1911. His work was among 
men of high standing because he was 
himself a man of pure aims, modest 
manners and recognized fidelity.” 





Will Discontinue Branch Office 


The Illinois Life will not appoint a 
Chicago city manager to succeed Stuart 
B. Edmondson, who in a few weeks will 
leave life insurance work to become pas- 
tor of the Methodist church at Lake For- 
est, Ill. The Chicago branch agency will 
be moved from the Lumber Exchange 
in Chicago, where the city 
agency is now housed, to the fourth floor 
of the Otis building, the Illinois Life 
taking almost the entire floor, which is 
the one above its home office. There will 
be about 12 men who will be put on an 
independent general agency basis and 
the agents who cannot qualify as gen- 
eral agents will be distributed among 
the men who do. The various general 
agents will report to the head office and 
the branch office system will therefore 
be abolished. 





Travelers Appointments 


J. D. Bowers, assistant manager of the 
Travelers at Cmaha, has been appointed 
to the managership at St. Louis. E. S. 
Houx, special agent at St. Louis, has 
been appointed assistant manager in that 
city. T. D. Van Osdell, assistant mana- 
ger at Kansas City, has been made mana- 
ger at Billings, Mont. 


Jesse M. Wheelock, general agent for 
the Northwestern Mutual Life at Den- 


LOOK INTO RISK WORK 


_—_—— 


GENERAL INQUIRY PROMISED 








All Proposals, Complaints and De- 
mands to Be Sorted and Investi- 
gated by Congress 





WASHINGTON, D. C., Oct. 28.—A 
thorough inquiry into the status, re- 
quirements, and problems of the War 
Risk Insurance Bureau, so far as the 
senate is capable of making it, is prom- 
ised by the action of Senator Smoot in 
introducing a resolution looking to that 
end. It is said by the proponents of 
the resolution that the mass of pro- 
posals, complaints, plans and demands 
concerning the government insurance 
agency which have flooded congress 
need to be sorted out, investigated, 
weighed and judged, with a view to 
concrete legislative action in the prem- 
ises. Haphazard action, it is pointed 
out, will only complicate the situation. 
The government is in the insurance 
“up to its neck” and it does not seem 
that it can get out, but rather that it 
must go through with the program 
adopted as best it may. 


Definite Procedure Desired 


To that end, it is contended, some 
definite and well balanced plan of pro- 
cedure must be outlined, and the sooner 
it is done the better for the govern- 
ment and the soldiers and _ sailors 
whom the government insurance is de- 
signed to benefit. Senator Smoot’s 
plan has this object in view. 

It is proposed that all the various 
bills, resolutions and complaints with 
regard to the War Risk enterprise be 
all taken up by the committee of in- 
quiry; that everybody be given an op- 
portunity to be heard, and that such 
curative legislation be recommended 
in the shape of one bill as shall serve 
to straighten out the tangles now ex- 
isting, give the bureau a chance to func- 
tion properly, and meet the needs of 
the soldiers and sailors. 


Feel Airing Is Needed 


The hearings before the proposed 
committee will doubtless not begin be- 
fore the regular session of congress 
and may not be reached until éarly in 
the new year, but it is believed that the 
resolution for the inquiry will even- 
tually pass and that the investigation 
will be undertaken. Congress still feels 
that a thorough airing of the bureau 
is neéded, not with a view to interfer- 
ing with the present management, but 
rather to give intelligent aid to its 
officers and to afford the legislative re- 
lief which they have been seeking. 
Such an inquiry would also, it is be- 
lieved, serve to restore public con- 
fidence in the enterprise and dissipate 
the undoubted prejudice which now ex- 
ists against the whole plan of gov- 
ernment insurance and its administra- 
tion up to this time.. 





Seeks Refund of Taxes 


MADISON, WIS., Oct. 28—Claiming 
that it is not liable for the 3 percent 
assessment on $787,455.74, amounting to 
$23,623.67, that the state of Wisconsin 
collected from it for the year of 1918, 
the Northwestern Mutual Life has filed 
suit against the state to recover that 
sum. 

Owing to its policy of making loans 
to the policyholders the insurance com- 
pany was taxed for more than $3,000,- 
000 as its income in the past year, but 
the company held that only $2,574,415.86 
was paid back by the debtors while 
the remainder had to be charged uP 
against the policies as $787,455.74 was 
not paid. 


Kansas Company Prospering 


The Bankers Life of Olathe, Kan., has 
been making steady progress during 
the entire year. Through the efforts of 
George L. Grogan, vice-president and 
actuary, and H. H. Motter, superintend- 
ent of agents, a good selling organization 




















ver, talked life insurance at last week’s 
meeting of the Denver Rotary club. 





is being built up. 
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Agency Opportunities ~ Insurance Co. 
Nineteen States 
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INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 








Wm. A. Watts, President. 
Established 1894 




















The Close of the Day’s Work 


WHEN you begin to figure up your earnings and All this and more we constantly strive to give our 
recall the several reasons for failures during the agents. This coupled with good policy contracts 
past year, you then more than any other time keenly and liberal commissions, is an incentive which should 
realize the importance of a helpful constructive home interest any ambitious agent who wishes to make 
office service that trains you to overcome such failures. the most of his salesmanship efforts. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with We would like to hear from several 


home office officials and a ,direct cooperative spirit good men for important field positions 
generously given.’ 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President LOUISVILLE, KENTUCKY 























MR. SUCCESSFUL LIFE INSURANCE AGENT WORTH KNOWING 
IEP Gate ay S » will 
in 


Twenty Year Endowment, 1 





General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District of Celumbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. = Home Office, United Life Bldg., Concord, New Hampshire 
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Peoples Life Insurance Company 


Frankfort - - - Indiana 


$ 1,000,000 
10,000,000 


Assets - - - = 
Insurance in force 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 
If you are loyal, enthusiastic and industrious we will stand 
back of you. 
E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 






















and 


We Want q Must Be An Ohio Man, 


a Have a wens of from ie ae ne 
personal production annually, and be able 
Supervisor 
@ 
for Ohio 


Address 
Security Life Insurance Company of America 
1101 The Rookery, Chicago 























to furnish first class personal and business 
references. 
The Leading Michigan Company 
for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 
A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President 


Home Office, Blessed Building 


DETROIT, MICHIGAN 



































Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many 


Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. 


the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. D. RENICK, President 


















George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 










































Pioneer Life Insurance Co. || HOTEL WISCONSIN 


of America KANSAS CITY, MO. Big Hotel of Milwaukee 
Organized 1907 John W. Cooper, President HEADQUARTERS for INSURANCE MEN 
EVERYTHING NEW BUT THE NAME ache athecneioen mbeaat 


TWISTERS BECOMING 
MENACE TO BUSINESS 


(CONTINUED FROM PAGE 1) 


burden. The twister steps in very 
often at just the right moment and his 
argument strikes a responsive chord. 
The most commonly used argument of 
the twister is to the effect that the as- 
sured is entitled to the cash surrender 
value and that the amount of insurance 
carried is reduced by the amount of 
this cash value. That is, if premiums 
are being paid on $15,000 policy upon 
which the cash surrender value is 
$3,000 the policyholder is really en- 
titled to the $3,000 and has, therefore, 
only $12,000 of insurance, although 
$15,000 is being paid for. The twister 
will advocate the drawing down of the 
cash value with which new insurance 
can be purchased on the ordinary life 
plan. Incidentally, of course, very in- 
cidentally, the twister will earn a com- 
mission on the new policy taken out. 


Why Argument Is Specious 


The falsity of the twister’s argument 
lies in the fact that the pretended ex- 
pert is either ignorant of the actuarial 
fact or purposely avoids the recogni- 
tion of the true mathematical principle 
that all insurance contracts, whether 
ordinary life, limited payment life, or 
endowment, in all regular legal reserve 
life insurance companies are partly in- 
vestment and partly insurance. An 
ordinary ‘life policy, whether partici- 
pating or not, is investment for the re- 
serve value, whatever it may be, and 
the mortality charge annually de- 
ducted by the company, is only for the 
actual risk run by the company for the 
year in question—namely, the face of 
the policy less the reserve. 


Assured Not Being Cheated 


If a cheaper form of insurance had 
been selected by the assured, with less 
investment, the reserve would have been 
less and the insurance paid for by yearly 
mortality charges, would have been 
more. The net risk in any form of pol- 
icy is all the insurance that the insured 
pays for, and at‘the same rate, whatever 
the plan or kind of policy for the same 
attained age. It is ridiculous for the 
twister to say that the part of the pre- 
mium paid to accumulate a reserve is 
lost in the case of death, because the 
value is a fixed amount which belongs 
tc the assured, living or dead. 


Should Sell Term Only 


In order to follow his argument to a 
logical conclusion, the auditor or twister 
ought to sell annually renewable term 
insurance only, as any other form of 
contract in a legal reserve life insur- 
ance company has a banking (reserve) 
phase. Based on his own argument, the 
twister should sell nothing but one year 
term business, which would eliminate 
entirely any investment feature. But the 
commissions paid on term business do 
not attract the twister, and he is in the 
business only for the commission. 


Say Dividends Will Be Passed 


Just at this time, twisters seem to be 
using the argument that participating 
companies will have to reduce dividends, 
that the effects of the influenza have 
been damaging, and that the epidemic 
is liable to return again this fall. All 
this necessitates, the twister argues, 4 
reduction in dividends by the participat- 
ing companies, and in making up propo- 
sitions for their victims, twisters are, In 
many cases, eliminating from considera- 
tion entirely the payment of dividends 
by participating companies. On the face 
of it, this is silly, but with the average 
man, uninformed concerning life insur- 
ance, the argument often makes some 
impression. 


Assured Never Benefits by Change 


No policyholder can ever change from 
one company. to another and save money 
by the transaction. Once an insurance 
contract has been written and has Tre- 
mained in force for over a year, it is not 
possible for the policyholder to cancel 
the contract, take new insurance in an- 
other company, and benefit by the deal. 
If any change is to be made, it can in 
all cases be better affected in the com- 
pany which originally wrote the insur- 
ance by changing to the attained pen 
It is significant that no twister eve 




















visits a policyholder and advises him to 
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effect the changes he suggests in the 
company in which the policyholder is 
already carrying insurance. In order to 
live, the twister must write new insur- 
ance. What happens to the policyholder 
is a secondary consideration with men of 
this character. 


Poison Policyholders’ Minds 


The great harm done by twisters comes 
as a result of the “knocking” that these 
men do. Often they permanently shake 
a policyholder’s faith in the institution 
of life insurance. They sow the seeds 
of discontent in the minds of policyhold- 
ers, make them feel that for years the 
companies have been “slipping some- 
thing over,’ and rob policyholders of 
their trust in life insurance as a busi- 
ness. It is this feature of the twister’s 
activities that is harmful. The twister 
maligns and villifies the busines in which 
he gains his livelihood. He poisons the 
minds of policyholders and often does 
damage that is irreparable. 


Elimination Up to Companies 


There is no place in the life insurance 
business for the twister. He is a bar- 
nacle on the business, a pirate, a de- 
structive force utilizing submarine meth- 
ods, and taking away from policyholders 
that which it has taken a life time for 
them to create. In the last analysis, of 
course, the twister would not exist if 
some companies would not accept the 
business he writes. The question of the 
elimination or maintenance of the twister 
is largely up to the companies them- 
selves. If the twister found it impossi- 
ble to place the business written, he 
would be put out of the running in short 
order. So long as it is possible for the 
twister to easily place business, it will 
be difficult for the men who are trying 
to improve the tone of the life insurance 
business to drive him out entirely. 








NEWS OF COMPANIES 




















Reliance Life—Its insurance in force, 
Oct. 1, was $123,970,507. It gained in 
paid business $11,754,388 during the first 
nine months. Its new business for that 
period amounted to $31,419,364. Its paid 
for business in September was $4,096,409. 

* * * 

New England Mutual—It has new busi- 
ness paid to Oct. 1 this year of $63,509,- 
760. which is $17,603,550 more than was 
paid for during the entire year of 1918. 
Nine months of 1919 have given the New 
England 38 percent more insurance than 
the entire year of 1918. September was 
a record breaking month when three 
times as much business was paid for as 
during the same month the previous year, 
the comparative figures being $6,865,027 
and $2,250,147. 


Medical Section Report Delayed 


OMAHA, NEB., Oct. 28—Thomas W. 
Blackburn, secretary and counsel of the 
American Life Convention, announces 
that the annual report of the medical 
section of the convention will be ready 
for distribution the first week in Novem- 
ber. At the annual meeting of this sec- 
tion, held at Signal Mountain, Tenn., the 
latter part of last March, the official con- 
vention reporter had the misfortune to 
have her portfolio, containing the notes 
of the proceedings of the meeting, lost 
or stolen. For this reason the printing 
of the minutes has been delayed in the 
hope that the lost portfolio would be 
returned to the owner. It was never re- 
turned, however, and, as a consequence 
of this loss, the report will contain only 
the prepared papers read at the meeting, 
it being impossible to include the oral 
discussions. 

Mr. Blackburn also announces that 
copies of the Omaha meeting of the 
American Life Convention, held the last 
week in September, are now in the hands 
of the printers and will be ready for 
distribution in about two weeks. 





Double Indemnity for Soldiers 


TOPEKA, KAN., Oct. 28—Notices to all 
ife insurance companies operating in 
Kansas which write double indemnity 
that they are liable for double indem- 
nity on such policies held by soldiers 
killed in action are being mailed by 
Superintendent Travis. The notices 
be mailed immediately upon receipt 
et the decision of the United States 
i Preme court holding for the beneficiary 
Nasimilar case in Colorado. 





H. L. Rush, em 
; ’ ployed by the Travelers 
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ACTUARIES WILL MEET 
PROGRAM FOR FALL SESSION 


Discussion of Valuation Question Led 
by Edward E. Rhodes to Be 
Notable Feature 


The American Institute of Actuaries 
will hold its fall meeting Nov. 20 and 
21 at the Hotel La Salle, Chicago. 
The board of governors will meet at 
8:30 a. m. Thursday, Nov. 20. The 
Institute will convene at 10 a. m., and 
the sessions will continue throughout 
Thursday and Friday. There will be 
an informal dinner Thursday evening 
to which ladies in attendance with 
members are invited. 

The informal discussions at the fall 
meetings have proven to be one of the 
most interesting, as well as most valu- 


able features of the programs. On 
acount of the great interest at this par- 
ticular time of the question of valua- 
tion, topic No. 1 is especially timely, 
and is as follows: 

“In the light of the new American 
Men Mortality Table is it possible to 
devise a method of valuation which will 
provide necessary expense margins and 
which has any advantages over the 
methods now in use?” 


Rhodes to Lead Discussion 


Edward E. Rhodes, vice-president of 
the Mutual Benefit Life, dwelt some- 
what on this topic in his able address 
before the American Life Convention 
in September. Since that time com- 
mittees have been appointed by both 
the American Life Convention and the 
Presidents’ Association for a confer- 
ence in reference to the matter. The 
64th annual report of the insurance 
commissioner of Massachusetts has 
been quoted extensively in the insur- 
ance press. 

Mr. Rhodes will lead the discussion 
at the Institute meeting, and other 
prominent actuaries from both the east 
and west will take part inthe discus- 
sion. On this account an unusually 
large number of executives of insur- 
ance companies, who are contributing 
members to the Institute, will be pres- 
ent, in addition to their actuaries. All 
of the topics have been selected with 
care and will be ably presented. 

The program of the meeting, follow- 
ing the address of the president, C. H. 
Beckett of Indianapolis, is as follows: 


Program of Meeting 


Discussion of papers presented at the 
annual meeting, June 5, 6 and 7, 1919. 

1. Mr. Rietz’s paper, “Recent Devel- 
opments in Pension Plans for Public Em- 
ployes,” discussion led by Messrs. 
Francis, Corbett and Buck. 

. Mr. Papp’s paper, “A Method of 
Estimating the Rate of Persistency,” dis- 
cussion led by Messrs. Webb and Mor- 
ris. 

3. Mr. Buttolph’s paper, “Individual 
Reserves in Life Insurance,” discussion 
led by Messrs. Fairlie and Anderson. 

4. Mr. Curjel’s paper, “Table for the 
Calculation of the Cost of Insurance 
From the Amount Insured and the Mean 
Reserve Grouped by Attained Ages,” dis- 
cussion led by Messrs. R. G. Hunter and 
Speers. 

5. Mr. Curjel’s paper, “The Valuation 
in Groups by Attained Age of a Com- 
pany’s Liability Under the Disability 
Provisions of Its Policies,” discussion led 
by Messrs. J. C. Rietz, Mead and Pipe. 

6. Mr. Phelps’ paper, “The Revenue 
Act of 1918 and Life Insurance,” discus- 
sion led by Messrs. Allstrom and Alli- 
son. 

New Topics for Discussion 


Informal discussion of the following 
topics: . 
1. In the light of the new American 
Men Mortality Table is it possible to 
devise a method of valuation which will 
provide necessary expense margins and 
which has any advantages over the 
methods now in use? 
2. Treatment to be accorded applica- 
tions from men heretofore engaged in 
the liquor business, and from men with 
a record for previous excessive use of 
alcoholic liquors. , 
What are the underlying or funda- 








Attention! You Life, Fire or Acci- 
dent Insurance Agents in the 
Buckeye State. 

If you want to represent a high 
class Life Company, one that has 
had a spotless reputation for its 54 
years of business activity, and if 
you want to sell a most satisfac- 
tory line of Life or Accident poli- 
cies to your clients, then get busy, 
write today to 


BENJ. L. LEWIS, Mgr. 
607-9-11 Brunson Building 
Columbus, Ohio 
Correspondence Confidential 


I want to secure a few high 
grade men to represent 


The Connecticut General Life 
Ins. Co., of Hartford 


in Chicago and Northern 
Illinois. This is your oppor- 
tunity. Correspondence 
confidential. H. C. Castor, 


Mer., 905 Y. M. C. A. Bldg., 
Chicago, Iil. 











THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world). 


COPYRIGHTED CONTRACTS. 


Only Masons need apply for Agencies. No advances. No first 
year premium notes. Cash Business. All Physicians must be Masons. 


M. E. Callane, Secretary. Bertram Day, President. 
FLETCHER TRUST BUILDING - - INDIANAPOLIS 














Build Your Own Business 








under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates. 
John F. Roche, Vice-President. 


ORGANIZED The Manhattan Life 


1850 Insurance Co. 
66 Broadway - NEW YORK 
































National Life Insurance Company 
MONTPELIER, VERMONT 





FRED A. HOWLAND, President 


A MUTUAL COMPANY 
Which for 
SIXTY-NINE YEARS 


Has protected the 


HOME AND FAMILY 





EDWARD D. FIELD, Superintendent of Agencies 











mental principles involved in examina- 


THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh Fmcjy,2s"* Pittsburgh, Pa, « 
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THE GUARDIAN 
% LIFE INSURANCE COMPANY 
OF AMERICA 


Established 1860 Under the Laws of the State of New York 

























New Insurance paid for in 1918. . .$24,657,927.00 
Total Insurance in force, January i, "1919. 179,410,731 .00 
aoe i ee Spree ge ...--- 56,111,806.00 
Surplus assigned and unassigned. . ... 4,999,205.00 


New issues in 1919 being Si for at the 
rate of over $35,000,000.00 annually 





For information concerning a direct agency connection, address 


T. LOUIS HANSEN 
Vice-President and Agency Manager 








50 UNION SQUARE, NEW YORK CITY 



































| A Wider Field —An Increased Opportunity 


ie aan ane sa eiinhon ams Sie sana palin aes eee 
young young women oung as —protective insurance a- 
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OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 























! WANTED —to get in touch with men capable 
i of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 





















The Man Who Is Willing—-and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence 
for the E. 


For Contracts and Territory, Address 


H. M. HARGROVE ~- President 


Beaumont, Texas 


















o CONSERVATION OF BUSINESS 


We are reinstati Tevamping and cleaning up indebted policies for a number of Life Companies, 
- standardizing ani sehereas the — omens bing —— preventing lapses, and keeping 
es satisfi . t practi: no expense i Companies. 
Burret . ver eighteen 2 years of satisfactory service, and we respectfully solicit your patronage. 
THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 























tions of life insurance companies and 
their scope and aim 

4. The effect of Srcssat inflated prices 
on the future interest rate. 

5. Revision of gain and loss exhibit of 
the life convention blank. 

6. The limit of risk which should be 
assumed on the life income total and 
permanent disability benefit. 

7. The adaptation of automatic tab- 
ulating machines to life insurance ac- 
counting. 

8. Should the net or gross premium 
waived be the basis of calculation of 
the disability premiums and of the extra 
reserve on disabled lives? 

9. General discussion of any actuarial 
subject upon which information or opin- 
ions may be desired by any member. 


LIFE INSURANCE TO MINISTRY 
(CONTINUED FROM PAGE 2) 


reached the point where they do not 
care to deal with men whose one object 
seems to be a desire to load them up 
with all the life insurance the traffic 
will bear. Business men are coming to 
the point where they want to feel that 
they can talk to a life insurance man 
as they would do any other salesman. 
They do not want to have an uncom- 
fortable feeling when a life insurance 
man comes in to interview them. They 
want to have some assurance that the 
life insurance man is going to give 
them safe and honest advice, is going 
to suggest that they take out enough 
life insurance, but not too much. They 
do not like to feel that an interview 
with a life insurance salesman _ is 
merely going to be a battle of wits, 
during the course of which the sales- 
man will attempt to sign them up for 
as much life insurance as they can be 
cajoled into taking. 


UNQUESTIONABLY’ the most 

beneficial feature of life insurance 
is the feeling of confidence and secur- 
ity that it imposes in policyholders. 
This to my mind is the big thing in 
the business. The man who early in 
life purchases a fairly good amount of 
life insurance is able to go ahead with 
his business career free from financial 
or family worries. He knows that, 
come what may, he cannot be put out 
of the running entirely. In the darkest 
moment he can reach out and get his 
life insurance policy and use it to 
carry him over his period of trouble. 
If the young man makes this kind of a 
start, if he gets off on the right foot, 
so to speak, he can sail along much 
more smoothly. The things that ordi- 
narily worry and disturb men mean 
nothing to him, for he has in the taking 
out of his life insurance policy, built on 
a solid foundation and is not subject 
to the ordinary upsets and setbacks. 


Fight Woodmen Raise in Missouri 


ST. LOUIS, MO., Oct. 28—A fight in 
Missouri against the proposed increase 
in insurance rates of the Woodmen of 
the World was begun last week at a mass 
meeting in St. Louis with the adoption 
of a resolution authorizing Mrs. Mary 
Wise, state guardian for the order, to 
call a convention for the purpose of dis- 
cussing ways and means to defeat the 
increase. 


P. D. Walborn, a new representative 
at Dayton, O., for the Bankers Life of 
Des Moines, produced $25,000 of business 
during his first month as a life insurance 
salesman. 


Sam K. Walton, Little Rock, Ark., rep- 
resentative of the Union Central Life, 
has led the entire force of 2,000 agents 
of that company for the past several 
months in the amount of insurance writ- 
ten, according to C. G. Price, state agent 
of the company. 


Life writers find it starts a profitable 
line of reflection to ask a man to sit 
down and quietly estimate just what it is 
now costing for the maintenance of his 
family, then to estimate how much of 
this outlay would follow in the event of 
his death for the survivors to maintain 
themselves. Then how much of an estate 
he would leave if he died tonight and 
how much this would yield per month 
on a 5 percent investment basis. The 
astonishing gap between what it now 
takes, and what they would have if his 
income were cut off by death, makes any 
man who loves his family do some 














LOCAL ASSOCIATIONS 




















Racine and Kenosha, Wis.—<At the an- 
nual meeting on Oct. 23, the following 
officers were elected: President, O. P. 
Hoppe, Racine; vice-president, James 
Bailey, Kenosha; secretary, Herbert Sor- 
enson, Racine; treasurer, A. E: Black, 
Racine. A report on the national con- 
vention at Pittsburgh was made by W. F. 
McCaughey, general agent of the North- 
western Mutual Life at Racine, who acted 
as delegate of the Racine-Kenosha asso- 
ciation. 

* * x 
St. Louis, Mo—A campaign to elevate 
the standard of insurance writing in St. 
Louis and to eliminate part-time agents 
will be inaugurated under the auspices 
of the St. Louis Association, it is an- 
nounced by Richard H. Calkins, newly 
elected president of the organization. 
“With all agents writing a banner bus- 
iness,” Calkins said, “we cannot be too 
strict in observing all rules. Above all 
the insuring public must be protected.” 
Samuel W. Polk was chosen first vice- 
president; Charles W. Fisher, second 
vice-president, and Erwin A. Pickel, sec- 
retary-treasurer, at the recent annual 
meeting. The association went on rec- 
ord approving war risk insurance and 
appointed a special committee to take 
up the advisability of establishing a local 
office to assist in converting policies. 

oe 8 
Chicago—The Chicago Association held 
its first meeting since the gathering last 
May. E. C. Platter presided and reviewed 
the activities of the past year. He an- 
nounced that Northwestern University 
would probably install a life: insurance 
salesmanship course similar to the one 
now being offered at Carnegie Institute. 
He urged the passage of an agents’ quali- 
fication law. John R. McFee, secretary- 
treasurer, submitted his report showing 
the association to be in good condition. 
Dr. H. C. Castor of the Connecticut gen- 
eral, who attended the National Associa- 
tion meeting at Pittsburgh, gave a report 
of what took place at that convention. 
An amendment to the constitution and 
by-laws was offered which will iimit 
membership in the association to agents, 
managers and other life insurance work- 
ers who are clearly identified with 
agency work as distinguished from the 
home office. In other words, home office 
officials will, when the amendment passes 
at the next meeting, not be eligible to 
membership in the association. The 
amendment also provides that out of 
town life insurance men wishing to afflli- 
ate with the association may become 
associate members only. The amendment 
will come up for action at the next 
meeting. 

Julius H. Meyer, general agent of the 
New England Mutual, gave the prin- 
cipal address of the evening, taking as 
his subject: “What the Association 
Should Do in 1920.” Mr. Mayer severely 
scored the activities of twisters in Chi- 
cago and urged that the association 
members band themselves together to 
act against the common enemies of the 
business and sink petty differences 
among themselves over minor matters. 
At the conclusion of Mr. Meyer’s address, 
it was moved that a committee of gen- 
eral agents be appointed who will pledge 
themselves to investigate business pre- 
sented to them to discover if new insur- 
ance is being written to replace existing 
business. The incoming executive com- 
mittee will create this body. 

The change in the constitution and by- 
laws regulating the membership was 
made for the purpose of eliminating 
home office officials from membership. 
The Chicago Association is resentful of 
the stand taken by the Illinois companies 
concerning the agents’ qualification law. 
Alfred MacArthur, home office gen- 
eral agent of the National Life U. S. A. 
said that the Illinois companies, he be- 
lieved, opposed the pushing of an agents’ 
qualification law at the last session of 
the legislature not because they believed 
the enactment of such a law would be 
detrimental to the business, but rather 
they felt that it was unwise to stir uP 
the matter of insurance legislation dur- 
ing times like these when legislators are 
likely to call for a general investigation 
and enact harmful legislation. Officers 
were elected as follows: President, Jules 
Girardin, Phoenix Mutual; vice-president, 
Edwin Austrian, Northwestern Mutual; 
secretary-treasurer, John R. McFeé, 
Provident Life & Trust; executive com- 
mittee—Herman Hintzpeter, Mutual Life 
of New York; E. C. Platter, New England 
Mutual; George Hoffman, Guardian; O. B 
Richardson, Berkshire, and H. C. Castor, 
Connecticut General. 














serious thinking and additional planning. 


The Chicago Association will assist in 





=] 15 








i= 








ersity 
lrance 
e one 
titute. 
quali- 
etary- 
owing 
dition. 
t gen- 
socia- 
report 
ention. 
on and 

limit 
gents, 
work- 

with 
ym the 
e office 
passes 
ible to 
The 
out of 
o affili- 
become 
ndment 
e next 


of the 
» prin- 
king as 
»ciation 
severely 
in Chi- 
ociation 
ther to 
3 of the 
ferences 
matters. 
address, 
of gen- 
1 pledge 
ess pre- 
w insur- 
existing 
ve com- 


and by- 
nip was 
ninating 
ibership. 
sntful of 
ympanies 
tion law. 


it rather 
o stir uP 
tion dur- 
ators are 
stigation 

Officers 
ent, Jules 
president, 
. Mutual; 
 McFee, 
tive com- 
atual Life 
y England 
lian; O. B. 


Cc. Castor, 


1 assist in 







October 30, 1919 


THE NATIONAL 





UNDERWRITER 





LIFE 13 











Founded 1865 


The Provident Life 
and Trust Company 


of Philadelphia, Pa. 





The Thrift Campaign 
reinforces the Provi- 
dent agent's canvass 
for long endowment. 





Northwest corner Fourth and 
Chestnut Streets 




















“SOMETHING 
NEW FOR 
AGENTS” 


National 
American 
Life 
Insurance 
Company 








Burlington, lewa 














HOME LIFE 
INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
W. A. R. BRUEHL & SONS 
neral Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 





CLEVELAND, OHIO 











uates in the business. $1.50. 
The National Underwriter, 1362 


msurance Exchange, Chi 


LESSONS IN LIFE INSURANCE 
—a_book for freshmen and postgrad- 
es cago. 








the non-sectarian drive for funds to 
relieve the distress of the starving Jews 
of eastern Europe. Jules Girardin of the 
Phenix Mutual and Julius H. Meyer of 
the New England Mutual are in charge 
of the work among life insurance men, 
Mr. Girardin being chairman of the life 
insurance division. The campaign ex- 
tends from Oct. 26 to Nov. 1. 
= * * 

Worcester, Mass.—Clarence W. Hobbs, 
the new insurance commissioner of Mas- 
sachusetts, made his first official appear- 
ance and was honored in his own home 
city at a complimentary dinner tendered 
him by the Central Massachusetts Asso- 
ciation. 

Commissioner Hobbs made a most fav- 
orable impression. He reviewed the his- 
tory of the Massachusetts department in 
a general way as it had exerted an in- 
fluence in life business. He felt that the 
licensing of agents was one of the most 
serious problems in his work and it was 
enhanced by the fact that the depart- 
ment had not the time, money or force 
to adequately conduct examinations of 
agents. 

“It may fairly be said that life insur- 
ance today stands on a stable basis,” said 
the commissioner, “and is free from 
grave scandals. Like most human insti- 
tutions, it is not perfect, but it has 
shown a steady progress towards high 
ideals of honesty, equity and enlight- 
ened public service. The companies have 
undertaken a trust of prodigious dimen- 
sions. For the sake of the public and 
for their own sakes as well, we may be 
confident that they will be true to their 
trust.” 

President H. E. Townsend of the Cen- 
tral Massachusetts Association, presided 
at the dinner, and high tributes were 
paid the commissioner by many of the 
other guests, among whom were Frank- 
lin W. Ganse, secretary of the National 
Association; E. G. Richards, former 
United States manager of the North 
British & Mercantile; Chandler Bullock, 
general counsel of the State Mutual; 
Mayor Pehr G. Holmes of Worcester; 
Leon J. Barrett, regional president of the 
National Association; William H. Hitch- 
cock, assistant attorney-general of Mas- 
sachusetts, and Rev. Dr. Milton B. Pratt. 








LIFE AGENCY CHANGES 




















Arthur S. Schwartz 


Arthur S. Schwartz has been appointed 
district manager at Chicago for the Se- 
curity Mutual Life of New York. Nathan 
Feinstein is manager for the company 
for northern Illinois and Mr. Schwartz 
will devote all of his attention to Chi- 
cago and Cook county. Until six months 
ago he was an officer in the navy. 


Equitable of New York Changes 


M. A. Nelson has been transferred by 
the Equitable Life of New York from 
Kansas City to St. Louis. In addition 
to the duties of agency manager in the 
St. Louis office, which includes the south- 
eastern portion of the state, he will aid 
his fellow agency manager in directing 
the affairs of the agencies composing 
the St. Louis field. W. G. Fatherly, who 
has been developing the St. Louis organ- 
ization, has been transferred to Kansas 
City as agency manager, his territory 
embracing four counties. In addition to 
the territory of northern Missouri, the 
southwestern portion of the state is 
placed in charge of Agency Manager A. 
M. Embry of Sedalia. The Equitable 
therefore has three Missouri headquar- 
ters, viz. St. Louis, Kansas City and 
Sedalia. R. R. Hale, who for several 
years has acted as agency secretary of 
the combined agencies and who recently 
returned from nearly two years active 
service overseas, has been called to the 
agency department at the home office. 


Phoenix Mutual Appointments 


Ed. Thurman, agency supervisor of 
the Phoenix Mutual Life of Cleveland, 
has resigned to become secretary of a 
manufacturing concern. George L. Hunt, 
supervisor at Atlanta, Ga., succeeds Mr. 
Thurman at Cleveland. Mr. Hunt has 
been connected with the Phoenix since 
1912, when he became an agent in the 
Connecticut office. In 1914 he was trans- 
ferred to the northern Alabama territory 
in a supervising capacity and in 1915 
went to Atlanta. Ralph H. Tracy has 
been appointed acting supervisor at At- 
lanta. He was educational director of 
the Hartford Y. M. C. A. and later be- 
came a life insurance salesman. When 
the war broke out he went into Y. M. 
C. A. work and became secretary at 











1867 THE 1919 


EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 








Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 














Midland Mutual Life 


Insurance Company 


Columbus: Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 














“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 











Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 


$48.00 a Year 


Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary K /DS£AS, CITY; MO. 


Membership 80,600 
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HE Farmers National Life In- 


surance Company of America 
has openings for general and local 
agents in lowa, Illinois and 
Address the company, 
Farmers National Life Building, 
Chicago, Illinois. 


Indiana. 


Camp Gordon. At the end of the war he 
became an agent for the Phoenix at At- 
lanta. 





W. G. Fatherly and M. A. Nelson 


W. G. Fatherly, formerly agency man- 
ager of the Equitable Life of New York 
at St. Louis, Mo., has been transferred 
to Kansas City and M. A. Nelson, who 
was in charge of the Kansas City office, 
becomes agency supervisor at St. Louis. 





Charles Chester Morrell, son of the 
late Frank E. Morrell, general agent of 
the New England Mutual at Arcata, Cal., 
will take over the agency. The elder 
Morrell died in September. 





























DENVER, COLORADO 


EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 




























F. J. Uehling, Secretary 


The ‘Giant of the West’? 



















Southland Life Insurance Co. 


DALLAS, TEXAS 


The Progressive Company of the South 
















erm, 


HARRY L. SEAY, President 





We write all forms of up to date life and accident policies, issuing more than ‘twenty 


different policies in each department. 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. 
1. A. MORRISSETT, Vice-Pres. and Gen’l Mgr. 


We are looking for a responsible man for 


Dayton, Ohio | 

















MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE 


(Commenced Business 1872) 


BUFFALO, NEW YORK 


SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO. N. Y. 








NEWS OF LIFE’ POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” published annually in May at $2.50 and the 
“Little Gem,” published annually in May at $1.25. 


= 


CHANGES IN POLICIES MADE 





























Northwestern Mutual Life Explains 
Some Revisions in Some of Its 
Contract Forms 





The Northwestern Mutual tells of 
some changes in its policies as follows: 
An aerial flight clause has been added 
which provides that “If within one year 
from the date hereof the insured shall 
die in consequence of having engaged 
in an aerial flight ... the liability of 
the company shall be limited to the 
amount of the reserve hereon.” The ob- 
ject of this clause is to discourage selec- 
; tion against the company by those who 
contemplate engaging in aeronautics. 
| The military and naval service clause 
has been omitted entirely, as has the 
paid-up and endowment option clause. 
To meet the requirements of two im- 
portant states without issuing special 
forms in those states the policy loan 
clause has been changed so that the rate 
of interest is stated at 6 percent. For- 
merly it read “at a rate not to exceed 
6 percent.” 
For a similar reason two explanatory 
paragraphs have been added in connec- 
tion with the table of nonforfeiture and 
loan values. These relate particularly 
to the loan values. 
In connection with the tables and pro- 
visions regarding the settlement options 
on the third page, two new clauses are 
important. The first reads “Subject to 
the release of any existing assignment 
of this policy, the foregoing special pro- 
visions shall, on written request and 
suitable endorsement hereon by the com- 
pany, apply to the net proceeds payable 
as the cash surrender value _ hereof.” 
This is, of course, subject to the qualifi- 
eation applying to all the installment 
settlements that the amount payable un- 
der the policy surrendered must equal 
cr exceed $1,000 for each option elected. 
The other clause reads, ‘Upon written 
request and suitable endorsement hereon 
the annual payment due under any of 
the foregoing special provisions will be 
made in semi-annual, quarterly or 
monthly installments as directed, the first 
such installment to be paid on the date 
on which the annual payment is due. 
The amount of such installments shall 
be the following percentages of the an- 
nual payment, to-wit: Semi-annual, 
50.37 percent; quarterly, 25.28 percent; 
monthly, 8.45 percent.” Thus an annual 
payment of $300 under Option A, in- 
creased by the current divided to $450, 
would if paid monthly give an income 
of $38.02 per month during the succeed- 
ing year. 
The new privileges regarding the 
availability of the options for cash values 
and the use of factors in determining 
monthly, quarterly and semi-annual in- 
stallment payments have been made to 
apply to all policies entitled to settle- 
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The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 
Select work, with big returns to high class representatives. For terms 


and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 


New Masonic Temple 


Washington, D. C. 


ment under the options and to all in- 
stallment payments hereafter made. 





Agency Conference at Milwaukee 


Joseph W. Briggs, general agent of the 
Massachusetts Mutual Life at Milwau- 
kee, has called an agency conference for 
Saturday, Nov. 1, at which time several 
representatives from the home office will 
be in Milwaukee. The agents will as- 
semble at the Briggs agency headquar- 
ters in the Caswell block in the after- 
noon. In the evening a banquet will be 























served at the Milwaukee Athletic Club. 











A Man 
Who 
Had 
$85,787 


We know a wealthy 
banker and investor 
who paid $85,787 


Spot Cash 


and Received 
therefrom 


$2,724 cash for him- 
self 
AND 
$23,250 for his four 
children, already paid 
to them in cash 
AND 
$4,150 to be paid an- 
nually to these four 
children as long as 
they shall live 
AND 
$64,000 which is to be 
paid to his grand- 
children in 20 annual 
installments. 


The above provisions were 
planned by Hon. John M. 
Cooper, of Baxter Springs, 
Kansas, and were carried out 
by insurance policies in the 


ROYAL UNION 

MUTUAL LIFE 

INSURANCE 
COMPANY 


DES MOINES, IA. 











Do YOU know of 
a wiser investment 
for YOUR money? 


1. Provision for yourself in an- 
nual dividends as long as you shall 
live. 


2. Provision for your children in 
quarterly payments as long as they 
shall live. The principal CAN NOT 
be squandered or borrowed or dis- 
sipated, but the ever-recurring quat- 
terly payments ASSURE the ne- 
cessities of life for an entire lifetime. 


3. Provision for your children’s 
children for twenty years, 
paid to them in 20 annual pay- 
ments. Education and physical 
necessities ASSURED. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bldg.) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 
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A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 








and Values Increased to Full 3% Reserve. 





ACTUARIES — 


pew F. CAMPBELL 








CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 
CHICAGO, ILL. 


_- J. HAIGHT 


CONSULTING 
ACTUAR * 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MG 











he J. McCOMB 


Coane AT LAW 
ONSULTING ACTUARY 


Premiums. sauna Surrender Values, etc., calet: 
lated. Valuations and Examinations ~~ 
Policies and all life Insurance forms —- 
The Law of Insurance a Speci 


° Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e se 


223 Assuciation Building 
id S. LaSalle St., CHICAGO 





Telephone 
Central 3462 





ARRIS E. VINEBERG 


Feilow Actuarial! Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 


REDFRIC 8S. WITHINGTON,F.A.I. A 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 








Convince the Beneficiary 


It has been frequently stated, upon 
what authority we do not know, that 
eighty- five per cent of the retail buy- 
ing of America is today done by 
women. Whether the percentage is 
exactly correct or not is immaterial as 
everyone realizes the big part that the 
women of the household have in the 
domestic budgets. 

This has a very great importance for 
the life insurance solicitor. Whether 
the prospect mentions it or not, we 
know that many of them discuss with 
their wives or mothers the subject of 
additional insurance between the time 
the question is first broached and the 
call of the agent to close. If condi- 
tions are such that you cannot con- 
veniently talk to the woman of the 
family yourself, try to so present your 
proposition to your prospect that he 
will have to put it before the bene- 
ficiary in an impressive and appealing 
way. 

This influence of the beneficiary is 
undoubtedly one of the things that 
makes evening interviews at home so 
successful in suburban and rural dis- 
tricts—Field Notes. 


Mutual Benefit Plans Changes 


At the recent general agents con- 
vention of the Mutual Benefit Life 


by officers of the company that as 
soon as economic conditions become 
| more favorable, the company will put 
into effect some decided changes in its 
policy contracts. 

Suggestions for changes were sub- 
mitted by three of the companies’ gen- 
eral agents in well prepared papers, 





' cussed, the company officials present 


announced that the changes contem- , 
plated by the company were consid- | 
erably more liberal than those sug- | 


gested. The question of including in 
all policy contracts, some form of a 
disability clause was voted upon by 
the general agents present and unani- 
mously turned down. 


City May Insure Police 


OKLAHOMA CITY, OKLA., Oct. 
28.—Mayor J. C. Walton proposed to 
the city commissioners last week that 
the city take out insurance on the lives 
of the members of the police force. 
Under the mayor’s plan, the policies 
would carry disability clauses, and each 
policeman would be permitted to name 
the beneficiary of his policy. 

At present, the city pays $1,000 to 
the nearest surviving relative of any 
policeman killed in the performance of 
his duty. 

To insure the lives of the policemen 
would cost the city approximately $3,- 
000 in premiums each year. 





Fable of Four Men 


“I got off a street car the 
other morning,” said a doctor to 
me, “and, being in no hurry, I 
began to moralize on the actions 
and probable characters of three 
men who had alighted just ahead 
of me. The first one was even 
then half way down the block 
and was going on with such rapid 
strides that he had already put 
a couple of hundred yards be- 
tween himself and the next man. 
‘There,’ thought I, ‘goes a hustler 
—a man who’s bound to suc- 
ceed in life!’ The second man 
was walking rather more slowly, 
and impressed me as one who 
would do fairly well perhaps in 
the world. But the last fellow 
was just dawdling along in the 
most shiftless sort of way. I 
very quickly set him down as a 
loafer. 

“Just then the idea came to 
me: ‘All three were ahead of 
me.’”—New York Tribune. 





held at Atlantic City, it was announced | 





and after these were thoroughly dis- : 

















‘The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


*‘“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 




















General and Local Agents 


Contracts With Very Attractive 
Perpetual Renewals 














We Can Use a Field Superintendent—Salary, Expenses 


and Over-Writing Commissions 


Write, Giving References. TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 




















Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 




















Can use a few high-grade stock salesmen who can 
furnish references. 














"== =ADDRESS OR CALL 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 
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THE INDIANAPOLIS LIFE INSURANCE CO. 


Insurance in Force 


1905 5 

1906 «1,281 ,909.93 
1907 -2.,158 ,315.62 
1908 =—--2,344,449.1 
1909 ©—-3,037,135.59 
1910 ©=—-3, 760,237.71 
is 4,451,264.48 


ive 8,655,788.49 

iis. 10,231,921.21 

ine 12,021,820.06 

wn —13,665,053.54 
15,532,346.26 


1918 
1919 


i979 19,225,392.00 


If You Have Confidence in Your Ability 


address 


FRANK P. MANLY, President 
Home Office: INDIANAPOLIS, INDIANA 


Look up the Company’s Record 





Indiana 





Managerships Open 


Illinois 
Michigan 














A Record of Thirty Years of Progress— 


Ten-Year Periods 


Ascets 


Dec. 31—1888.... $ 104,3 
1898.... 321,50 
1908.... 3,621,170 

1918.... 15,758,208 


The WESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President 
Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 


Insurance in Force Income Policies Issucc 
$ 889,073 1889-1898...... $ 2,128,182 $460,386 
8,392,902 899-1908...... 12,088,346 1,169,329 
43,443,633 1909-1918.... 35,887,982 2,199,357 
145,055,484 


CINCINNATI 














The American Home Life 


Insurance Co. 


Topeka, Kan. 


F. S. Jackson, Pres. 


Good contracts for live agents. Address F. P. Metzger, Topeka, Kan. 


F. P. Metzger, Sec. 
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LIFE, HEALTH, ACCIDENT 2x° MONTHLY INCOME INSURANCE. 





is] LATEST POLICIES AND AGENCY CONTRACT 
Openings OHIO, IND. KY.. MICH. and W.VA. Write Columbus 


FOR FACTS 





ECRET OF OUR 


One SQUCCESS IS 
ERVICE 


We have a contract for you under which your 
income will be limited only by your activities 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPAN 


Cash Capital $200,000.00 


ff Peete 


DETROIT 
MICHIGAN 


4 





V. D. CLIFF, President 











on Life Insurance $1.50 a copy, The National Underwriter, 


Easy Lessons 
1362 Insurance Exchange, Chicago. 





BY J. 8S. 
Northwestern Mutual 


RIEFLY stated, endowment in- 
B surance is my favorite form, be- 
cause of its usefulness in four 
distinct ways: 
1st. As an incentive to save. 
2nd. As a means of providing for 
old age. 
3rd. As a means of hedging against 
the possibility of the saving period be- 
ing cut short by death. 
4th. As a means of accumulating a 
fund for a specific purpose. 


Use the Old Excuse 





We all meet the man who can make 
more out of his money than the in- 
surance company. He is something 
like the good book says of the poor, 
“He will always be with us.” He 
rarely does make more out of his 
money than the insurance company, 
but he “kids himself” into thinking so, 
perhaps. I sometimes doubt whether 
he even thinks he can, but merely 
says this because he has heard some- 
one else say they can. Poor houses 
are but monuments erected to com- 
memorate the poor judgment of such 
men. This type of man is unsys- 
tematic, in fact the whole race is un- 
systematic. To systematize our business 
and ourselves is the tendency to- 
day. Especially is this true with refer- 
ence to our habits of saving. How 
many men in a thousand are there who 
will, with any kind of regularity go to 
the bank each month or year and de- 
posit a certain sum of money in the 
savings department and continue to do 
so for the period of the shortest en- 
dowment, without molesting the ac- 
count? We know the number per 
thousand of such men is very small, 
but we know also that a very large 
number of men will annually pay the 
premium on an endowment policy as 
it falls due and that only a compara- 
tively small number of men will molest 
the account by borrowing on the pol- 
icy. 

° Guardian of the Estate 

The endowment policy appoints it- 
self the guardian of his estate and ad- 
ministers it without the supervision of 
the court, without cost, and without 
bond. It is his banker and his broker 
without brokerage. It is his efficiency 
engineer and his expert accountant. It 
enables him to set his goal and teaches 
him year by year just what he must do 
to reach it. It teaches him the price of 
a competence in old age and he sees 
with his own eyes every day, the pen- 
alty of incompetence. It teaches him 
that he must pinch a little during his 
youth and good earning years, pinch 
a little all through life or pinch like— 
well, pinch hard in his old age, for 
there is not money enough to go 
around so that all can spend lavishly 
all through life and have enough left 
to carry them through their old age. 


Creates an Old Age Fund 


The very first requisite in providing 
for the future support of dependents in- 
cluding yourself, when you are an old 
man, is absolute certainty. Nothing is 
absolutely certain in this respect except 
life insurance on the endowment plan. 
There is no ambitious man who has not 
some definite amount fixed in his mind 
which he hopes ‘will represent his ac- 
cumulations when he is an old man. 
The average man who is now 65 years 
of age could be in much better circum- 
stances had he during his earning period 
placed a small amount in a long term 
endowment. There is certainly no man 
working for such small wages but who 
can afford to carry enough endowment 
insurance to, at least, pay himself a 
small income in his old age to supple- 
ment his decreased earning power. 


Endowment at Age 65 


The attractiveness of the possibility 
of a life insurance fund available only 
after the husband’s death has been 
greatly reduced. The income producing 
period has been passed. The time of 








FEATURES OF ENDOWMENT INSURANCE 





AMICK 
Life, Lawrence, Kan. 





wish to be able to live upon the fruits of 
their labors. The endowment at 65 steps 
in and fills just this need. It fulfills 
all the functions of the ordinary life pol- 
icy in that it provides protection during 
the years that protection is most needed, 
but in addition, it supplies a cash fund 
when the need of ready money is com- 
mencing to be keenly felt. It does not 
leave the policyholder to drift along until 
age 36 when the ordinary life policy be- 
comes an endowment. 


Illustration Is Used 


“T will illustrate by taking a man 25 
years of age who is carrying $10,000 
ordinary life. His premium is $205.50; 
he could carry the same amount of en- 
dowment at 65 for $246, a difference of 
$40.50 the first year and less the second. 
Is there a man anywhere whose insur- 
ance costs him only $200 a year who does 
not absolutely squander $40 or more each 
year? The actual facts of the case are 
that a man who will carry a $10,000 pol- 
icy and pay a premium of approximately 
$200 will more than likely spend an addi- 
tional $200 foolishly. 


Provides for the Education 


Let us now consider the man who has 
a son or daughter. His greatest desire 
is to be sure that the little one when it 
grows up to manhood or womanhood wil! 
have the advantages of the best training. 
He will want it to be assured of a college 
education. If he lives, he feels sure he 
will be able to provide the funds for this, 
but this may come in a time when he 
has met with reverses and he may be 
unable to supply all the cash necessary. 
He can, pay for this college education 
on the installment plan by starting a 15 
or 20 year endowment now and should he 
not survive the endowment period the 
policy can be made payable until such 
time as the child is ready for college and 
then in four installments. This arrange- 
ment positively assures his child a col- 
lege education as far as human ingenuity 
can devise. 


Farm Mortgages 


A great many farms in Kansas have 
loans or aS we commonly say, mortgages, 
on them. The thing uppermost in the 
mind of a‘farmer on a mortgaged farm 
is to “pay off that mortgage” and after 
having done this he will tell you openly 
that he intends to build a new house 
with electric lights ’n everything and a 
new and up to date barn and a great 
many more things which he owes to him- 
self and family. 

I handle the situation this way: If 
there is a loan of $5,000 on the farm 
running at 5 percent and the father is 35 
years of age we will suggest that he 
take a twenty year endowment for $5,000. 
The interest on the loan will amount to 
$250 and together with the premium on 
the insurance will make $503.20 the first 
year. 


Guarantees Payment of Mortgage 


This releases all income over this 
amount the first year so that it may be 
used for making some of the improve- 
ments desired or for doing anything the 
farmer may desire to increase the pleas- 
ures or profits of the family. It also 
guarantees that the farm loan will be 
paid regardless of what happens to the 
head of the family. All he need do from 
then on is to keep up the interest and 
premiums and the rest is sure. If he 
does not survive the 20: years his family 
will receive a check for the face value 
of the policy which is the same as the 
amount of the loan and in addition he 
will receive also the dividend which will 
likely take care of the last semi-annual 
interest upon the loan, and if he sur- 
vives the period he will receive a check 
for the $5,000 plus the last dividend 
which will easily pay the last seml~ 
annual coupon with money enough left 
to record the release and then same. 


If the Farmer Survives 


Should the farmer survive the period 
he will also find as he looks back that 
he has paid a total of about $8,800 dur- 
ing the 20 years for interest and pre- 
miums. Out of this he has paid his farm 
loan of $5,000, leaving $3,800 paid for 
the use of the $5,000. Or, in other words, 
his $5,000 has cost him $190 per year 
just 3.8 percent and he thought all the: 
time he was paying 5 percent. : 

Certainly no better plan for 4 sink- 
ing fund can be devised than an endows 
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Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 


Gardiantifa 


Madison, Wis. 


C. L. Miller, 
Directing Sales 




















THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
policies to 
Ordinary. 
Splendid op- 
portunities for 









President 
Home Office Building CHICAGO 
Chicago 











19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising, This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our histery. 


The Fidelity operates in 40 states. Full level ast 
premium reserve basis. Faithfully serving insurers 
since 1878. Insurance ia force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 



















UTD TAU SEES 

FEDERAL UNION LIFE 
Insurance Company 

Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions-for Increasing 
Your Income’’ 

and would be pleased to send a copy to every 
Life, Fire and Accident Agent 

Ohio, Illinois and Kentucky 


Se 











ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 
Those who can not only write a plications 
pees besa eats oe oe 
Union Mutual Life Insurance 
Company 
Arthur L. Bates, President, Portland, Maine 
Address ALBERT E. AWDE 





5 f Agencies, 
7W. Madison Se” ~ Chicago, Tl. 


ees 














issue bonds of any amount they must 
immediately start a sinking fund with 
which to retire these bonds at maturity. 
An endowment policy on the manager or 
active head of the concern for the same 
amount is the best solution. The total 
paid into this sinking fund will not be 
equal to the face of the bonds even if 
the insured survive the period unless he 
is nearing the age of 60 and the entire 
amount for retiring the bonds may be 
available at any minute after the policy 
is placed. 


Does Not Work in Practice 


In closing let me again emphasize the 
point that while the theory that one 
should carry his insurance on the or- 


dinary life or limited pay plan is a beau- |- 


tiful theory it does not work out in prac- 
tice because, first, no man, or at least a 
very few men only, are carrying what 
they should on the two plans mentioned, 
and, second, because they are not saving 
the difference between the premiums on 
the forms mentioned and the endowment 
at 65, but are each year throwing away 
the amount necessary to put all their 
insurance on the plan that will take care 
of the old man. 








Does This Keep 
Members Away? 




















At a recent meeting of an important 
life underwriters association, the evils 
of the business were, as usual, being 
freely discussed and hotly assailed. In 
the midst of the denunciation of the 
practices indulged in by most general 
agents (according to the speakers) a 
young general agent arose and said: “I 
wonder why we can’t talk about ‘some- 
thing else besides the evils of the life 
insurance business at these meetings? 
I have never heard anything con- 
structive at a life underwriters’ meet- 
ing yet. I got on my feet to tell you 
that all I know about the evils of the 
life insurance business, the irregulari- 
ties, the cutting of the corners in one 
way or another, I learned at these 
meetings. Before I joined this associa- 
tion, I used to go along selling life 
insurance, minding my own business, 
and not bothering about what anybody 
else was doing. Since I have been 
coming to these meetings, I have heard 
nothing but complaint about the man- 
ner in which most of the men in this 
town are writing life insurance. I want 
to say to you that it does not improve 
my peace of mind to attend one of 
these meetings. I go about my busi- 
ness cheerfully and enthusiastically for 
about a month, and begin to think that 
I am in a pretty fine business and 
carrying on a fine work and then I 
come to one of these meetings and 
hear everybody tell how this man re- 
bates, and that one pays excess com- 
missions, and another twists, and an- 
other does this, that or the other 
thing, until I become utterly disgusted 
with the business and the men in it. 

“If you will allow me to make a 
suggestion, I should like to say that 
these meetings should be helpful, 
hopeful, constructive gatherings. As 
it is, this is nothing more or less than 
a knockers’ club. Nothing is said or 
done at these meetings that causes a 
man to go out with a better faith in 
the business and his fellow men and a 
determination to more vigorously than 
ever advance the cause of life insur- 
ance. We are on the wrong track. 
We don’t come here to be worried sick 
over the evils of the business. Like 
the poor, they will always be with us.” 


“Select and Ultimate” Defined 


New Stenographer: “What does ‘select 
and ultimate’ mean?” : 

Actuary’s Office Boy: “G’wan, stop yer 
kiddin’. Dontcher see what it means? 
The select ones die early, and the ulti- 
mate ones come along sooner or later.”— 
Agency Items. 





John H. Thompson, agency director of 
the New York Life at Rockford, I1., 
died last week from pneumonia, after 
a week’s illness. 
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The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 














Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 














Life Reinsurance business. 


H. B. HAWLEY, President 


REINSURANCE ONLY 


Correspondence Solicited 


The Reinsurance Life Company 
of America 


Des Moines, Iowa 


The first strictly American Company in the field doing an exclusive 


F. D. HARSH, Secretary 

















Insurance in force 








Central States 


Life Insurance Company 
St. Louis, Mo. 








JAMES A. McVOY 


Vice-President and General Manager 


$43,000,000.00 
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History Goes Ahead of Itself 


A record and a name go hand in hand. 


Date Business in force Assets 
SO Ea UG | | SS a ee i ae ea $ 2,363,054.00 $ 102,687.00 
TREE ORONO OD soins ise io bs Seo Fae ba does cis oe 10,576,111.00 661,430.00 
SOME BET OIG 5 i S5 scion boos 55 e's so hade see dieetoe 20,565,577.00 1,952,407.00 
EE SEs AO oss cheb sien icdnswoes. $28 0beoene 48,026,506.00 4,922,478.00 
SDE ke UE Cains baa edu ceuewicn nese sbwicsinns ? ? 


More than doubled each five years. 
Business in force, September 30, 1919 
; $78,160,536.00 












ASSURANCE SOCIETY 
OF THE UNITED STATES (MUTUAL) 
DES MOINES, IOWA 












- buggy one day when the horse shied, 








The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 
Contract Direct with Home Office 


For particulars address 


E, S. ALBRITTON 


2nd Vice President St. Paul, Minnesota 














Chicago National Life Insurance Co. 
10 South La Salle Street 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 

















HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 8 
months next birthday to 60 years. ; 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endsstuanent: 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 


BASIL 8. WALSH, Pres. JOSEPH L.DURKIN,Secy. JOHN J. GALLAGHER, Treas. 








THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder describing it. Prompt and liberal 


claimn settlements made. =: : 2 3:23 2 2 8°93 8-2 3 3:3 





Representatives Wanted in Ohio 








| DON’T SHY AT THE DOCUMENTS 





the Chicago agency of the Un- 

ion Central Life, says that 
many prospects shy when a life agent 
begins to bring out his application 
blanks and other literature. He com- 
pares them to a horse shying at a pa- 
per along the road. Mr. Standish re- 
lates an incident in years gone by where 
he cured his driving horse of the habit 
of shying at paper. He got out of his 


H S. STANDISH, statistician of 


stood near the paper, gave the horse a 
lump of sugar, then gradually brought 
the paper nearer the horse, giving him 
a lump of sugar now and then until 
he got the paper right next to the 
animal. The horse sniffed it, saw that 
there was nothing to be afraid of and 
after that Mr. Standish had no trouble 
with the horse except that whenever 
he saw a piece of paper along the road 
he seemed to want a lump of sugar. 


x * x 


Mr. Standish uses the story to illus- 
trate the necessity of getting the pros- 





pect acquainted with the documents in 


a salesman’s kit. He carries a wallet 
and in it are two envelopes of papers. 
One contains application blanks and 
the other holds what he terms his sell- 
ing stuff in the way of illustrations, 
statistics and company literature. 
When he goes out to canvass he puts 
the wallet rate book and the “Little 
Gem” in his pocket. As soon as he 
starts to talk to a man he lays his wal- 
let down on the desk with consider- 
able emphasis. As he opens up the 
conversation he pulls the rubber band 


from the wallet and pulls out one of . 


the envelopes. As the conversation 
proceeds he gradually takes out of the 
envelope the documents and spreads 
them out so that the assured can get 
familiar with them and see that they 
are not so formidable. Mr. Standish 
says that this plan is a good one be- 
cause it leads up to placing the ap- 
plication blank before him. In other 
words, the presentation of the applica- 
tion blank is not made abruptly. It is 
a sort of a gradual visualized process 
that is part of Mr. Standish’s method 
of canvass. 





SOME SELLING 








¢¢y AM Already Insured”—“‘You say 
| that you carry $5,000 of protec- 
tion. That is indeed a tidy sum 
to leave the family, but has it occurred 
to you that it is an income rather than 
an estate which those dependent upon 
you will need and must have? Well, 
$5,000 safely invested might net 5 per- 
cent, scarcely more, but it is certain 
that $250 a year would not be suffi- 
cient to provide adequate food, shelter, 
and clothing for all. It will be a wel- 
come help indeed, and possibly the 
mother and older children may be able 
to supplement it with their personal 
earnings. Nevertheless, there will al- 
ways exist the temptation to accept 
the ill-timed counsel of unwise friends, 
or perhaps the selfish advice of design- 
ing persons, to invest the money in 
some speculative venture that will soon 
end in the loss of everything. 
Your obvious need is a life income 
policy guaranteeing an income of, say 
$50 a month, payable to the mother 
for 240 months (20 years), and as much 
longer as she may live. In case of 
her death before the end of twenty 
years the monthly income will never- 
theless be continued for the 240 months 
stipulated—a period long enough to see 
the youngest child self-supporting. 

A policy which would guarantee the 
income for 120 months (10 years), and 
as much longer as the mother should 
live, would cost less and might well 
serve the purpose if the youngest child 
would be old enough by that time to 
care for itself. 








fore 
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White for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
; PHILADELPHIA 





Are You Permanently Established? : 





This income would be increased after 
the first year by the interest earned 
in excess of 3 percent on the balance 
of funds in the company’s hands, the 
increased income being payable, in the 
case of the first policy during twenty 
years, and during ten years in the other 
case. 

The company in which you carry 
your present insurance of $5,000 would 
undoubtedly agree to make it payable 
in monthly installments in the same 


FROM MUTUAL LIFE POINTS 


SUGGESTIONS 








money and would perhaps strain the 
credit of the house. Moreover, the 
widow might insist upon withdrawing 
her interest, perhaps at once. At any 
rate, it would be harder, for a while at 
least, to obtain the credit which every 
business must have. A life insurance 
policy payable to the survivor in case 
of the death of either member of the 
firm would solve the problem. The 
widow could dispose of her interest in 
that case for cash, and the surviving 
partner would own the whole business 
thereafter. 

Meanwhile the immediate credit of 
the firm would be strengthened by the 
existence of this insurance. The whole- 
sale house would sell to the firm on 
more favorable terms. Their banker, 
knowing of this provision for the one 
great emergency, would trust them 
more readily and more largely. That 
is business insurance, and it is your 
business to place it promptly. 

* ok x 

_ To Get a Hearing—If your prospect 
is “too busy to talk today”—that is, too 
busy to talk life insurance—don’t be 
discouraged. Just drop the subject, or 
seem to do so, and incidentally men- 
tion something else, something that 
you know is dear to his heart. Spring 
the matter apparently -as the idea of 
the moment—‘“just thought of it’— 
although, as a matter of fact, you came 
prepared to do that very thing. You 
anticipated that he would be reluctant 
to discuss life insurance, but you knew 
his particular fad—the one thing 
which always interests him,—and you 
planned to start him off on that by 
some incidental remark or question, 
and then to lead him on by your ap- 
parent interest until he should thor- 
oughly warm up to the subject. Do 
that and he will soon be in *a happy 
frame of mind, pleased with himself 
and with you, and when later you 
adroitly shift the conversation to life 
— he will not be too busy ‘o 
talk. 





manner, the size of the installments 
depending in that case upon the age of 
the beneficiary at the time of your 


death.” 
* * * 


Looking for Business Insurance 
Prospects—Try those two young men 
who have recently formed a mercantile 
partnership. They are making a good 
start, but their capital is limited, and 
if one were to die it would go hard 
with the other to carry the load. The 
estate of the deceased partner would 








have to be settled. That would take 





* oe * 


That “Big” Man—Do you hesitate to 
try writing business insurance because 
timid in the matter of approaching men 
of large affairs—millionaire merchants, 
managers of great corporations? 
you have a message of real merit— 
and in business insurance you have— 
you are quite as likely to find the head 
of a great manufacturing concern, the 
president of an industrial corporation, 
or the business manager of a noted 
mercantile establishment, is quite as 
approachable as the small business 
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man. Often he would be more ac- 
cessible because less frequently sought 
by the average solicitor. P ; 

Now don’t forget this point—busi- 
ness insurance is relatively just as im- 
portant to the small business firm as 
to the great corporation. The pro- 
prietor of the corner grocery or drug 
store will admit at once the importance 
of ready cash in case one member of 
the firm should die. Business insur- 





GLOBE MUTUAL LIFE 
INSURANCE ASSOCIATIO 


431 S. Dearborn St. Chicago, Ill. 
Gain of the Globe for Year 1917 


Increase in Assets ..........+ 90 percent 
Increase in Premium Income. 20 percent 
Increase in Insurance ........ 13 percent 
For the Last Five Years 
Gain in Income ............06- 230 percent 
Gain in Assets ................190 percent 


Gain in Insurance in Force..160 percent 
Ordinary and Industrial Branches. All 


policies pay Total and Permanent Dis- 
ability Benefit at the rate of $10.00 per 
wee! 


All Claims Paid “On Sight” 
T. F. BARRY, Secretary and Manager. 
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GALTMMORE AVE. & TWELFTM ST- 


Kansas City. Mo. 


Uitility-Service-Elegance 


Ultra-modern in Equipment— 
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RO, ieee 
Whitmore, Hotel Company 
SJ.Whitmore © Joseph Reicht 
ee 
WANTED! 
DISTRICT AND SPECIAL 
AGENTS 
Lane companies in the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 
per month. 
Men of integrity and ability, 


Complete washed air Ventilating System 
& Ls 
hi 
i 
both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
who wish to stay and build for the 
future, will be given liberal con- 


yy ley Courtesy of its Service 
a 
the most active and progressive Old 
tracts directly with the Home Of- 
Ges.: 


We invite correspondence. 
PROVIDENT INSURANCE 
COMPANY 
BISMARCK, NORTH DAKOTA 





ance meets the difficulty, and every 
partnership concern is a prospect. 
* * * 

The Man Who Does His Duty—The 
man who has done what he could to 
make adequate provision for those de- 
pendent upon him has done well. 
Were all men equally provident what 
an infinity of suffering and wretched- 
ness would be saved to the world! 





Some Beauties of 
The Matured Endowment 





A MATURED endowment is a sun- 

» , Set unclouded by want — early 
wisdom coined into cash—full and 
plenty at one’s own table—an easy 
chair by one’s own hearth—a shady 
nook instead of the sunny field—a 
friend in need who is a friend indeed— 
a provision for one’s old age or a widow 
this side—an old man’s home which the 
old man owns—an old man’s harvest 
from the young man’s sowing—the 
easiest way to save in the safest sort 
of way. It is all these and more if 


you are the owner.—J, S, Amick, Law- 
rence, Kan. 





D. D. Dickson, former superintendent 
of agents for Southland Life, has joined 
the West Coast Life in a similar capac- 
a in Texas and will assist in the de- 
velopment of the company’s agenc 
plant in that state. 24 2 af 


—_—_—_—_—.___., 


Quinn Prospecting in Montana 


Samuel Quinn of Chicago, the well 
known promoter, who has been identi- 
fied with a number of enterprises, is 
now in Montana Planning for a new life 
reinsurance company. Recently he has 
been associated with Harry C. Niblock 
of Chicago in the Syndicate Trust Com- 
Pany that has been endeavoring to float 
a fire insurance company. 





Reinsures Disability Business 


The Cleveland Life has reinsured its 
accident and health business in the Com- 
mercial Casualty of Newark. President 
Hunt of the Cleveland Life finds that its 
life business has grown so rapidly and 
substantially that it will pay the com- 
pany to stick strictly to ordinary life 
insurance and not divide its efforts. The 
Commercial Casualty is establishing a 
State agency at Cleveland to take care of 
the Ohio business thus taken over. 





Life Notes 


The Independent Order of Puritans, a 
fraternal beneficiary society of Pitts- 
burgh, Pa., has surrendered its permit 
to do business in Arkansas. 


T. A. Campbell, for the past five years 
auditor and assistant secretary of the 
Dakota Life of Watertown, D., has 


resigned his position to engage in farm- 
ing. 


John W. Hogan, agency manager at 
Cumberland, Wis., for the Bankers Life 
of Des Moines, has been made census 
director for the congressional district in 
which he resides. 

Paul Pollock of the F. P. Hager, Son 
& Pollock, general agency for the Mas- 
sachusetts Mutual Life at Ashland, Ky., 
has given up his work in Ashland and 
gone to North Carolina for his health. 

The Weekly Underwriter, 80 Maiden 
Lane, New York, has brought out volume 
2 of “Live Articles on Life Insurance,” 





being a series of contributions reprinted 
from the paper. The cost is $1.05. 
Wesley B. McLaren, who has been an 
accountant with Swift & Co., and has a 
wide personal acquaintance, has joined 
the agency staff of C. W. Gibbon, Chi- 


cago manager of the Manufacturers Life 
of Canada. 


Lieut.-Col. Hugh Scott of Holdenville, 
Okla., has been named state director of 
the war risk insurance bureau for Okla- 
homa to succeed Dr. J. C. Mahr, who 
now will devote his whole time to work 
for the United States Public Health 
service. 

The Rocky Mountain Agency for the 
Bankers Life of Des Moines, with head- 
quarters at Denver, broke all previous 

















records for production with $400,000 dur- 
ing September, in honor of Vice-Presi- 
dent G. S. Nollen. The agency had been 
divided into two teams, which were led 
by Captains Bernstein and Maurer. The 
Bernstein team was the winner for the 


Dickson With West Coast 4 





You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 


with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. WEESE 
Vice-President 


H. W. JOHNSON 


Ss. B. BRADFORD 
President Secretary 
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Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel.La Salle ranks first among Chicago 

hotels for its perfect service, elegant equip- 

ment and comfortable accommodation. Lo- 
cated at the center of the insuranee 
district it is the most convemient stop- 
ping place for the busy man. 
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Room with detached bath - = = @ 
Room with private bath © © = <= 


TWO PERSONS - 
Room with detached bath = = = e@ 


$3 to i 
Rooms with private bath - = © 2 $3 o Mewes 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives poreirtety ome 8 is 
you pay than any other hotel , 
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We insure both 


Men and Women 
on equal terms 


























ITH US the agent can write Every 
Insurable Risk. Today women are 
important factors in the business 

world as well as in the homes. They have 
large insurance value and are buying large 
policies. : 


It is a great advantage to be able to 
sell both husband and wife—a great field 
for Joint Life Policies. One lady agent of 
ours last year wrote over a quarter of a 
million of life insurance. Don’t you see 
the opportunity? 


Our agents are given every 
‘ good, modern advantage g 
| with which to make good | | 
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PEORIA LIFE, INSVRANCR COM®P 


PRORIA ° -  IQLLINOIS 

















